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A “primer” of GOOD NUTRITION 








is for breakfast 


is for variety 


A well-balanced breakfast is needed every day, even Variety is the most important factor in good nutrition, 
fone is overweight, After going without food for 12 No single food has any “magi powe rs”’ healthwise. 
hours or longer, a hearty breakfast ts required lo re So, for good nutrition and good health. select daily 
new energy and sustain efficiency. Have a breakfast meals from a wide variety of vewetables. fruits. milk. 
ol foods that provict both protein ind calories meats and cereals. Good nutrition ilso helps control 


weight 
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is lor reoular foods Is for CHeTOY foods 


Vital boc proc ‘ uch as the regular beating ol keneres lor work. play and all other activities comes 
the heart and proper functions of the thyroid gland, 


from carbohydrates. To make the best use of these 


depend tipot foods that upply essential vitamins foods, proteins, vitamins ind minerals are also neces- 
and minerals, A proper diet provide all the vitamuns sary. knergy foods are especially needed for growing, 
and minerals necessary to keep body organs working active children and adults who do heavy labor 
properly 


\\ 
is for wereht control 


It is best always to eat just enough of the rieht food 


Is for protect i\ « foods 


Phe most Hniportant of the i thre proteins Hig 


to keep yvour wereht at the level which the doctor quality protems come trom mulk, cheeses, meat fish. 
recommena If one tends to put on excess pounds, fowl ana « s and supply nany essential substances 
it is wise to cut down on wetglit produc looks for the upkeep and repair of bone blood. skin and 


other parts of the boc 
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Metropo in in the intere 


Metropolitan Life Insurance Company | Soa Slides bv seuppehnes With a Sonat 
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Journal, Good Housekeeping, McCall Won 

1 Mapison AvENUB, New York 10, N. Y. 
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MISTER, YOURE REALLY PLAYING’ 
WITH FIRE IF YOU FEED ME 
Vee si Ze FUSES 
WHAT YOU NEED IS 


NEW WIRING / 





















Of course it’s annoying to have electric fuses blow. But putting in 


oversize fuses doesn't solve the problem It creates a worse problem ' P 
Homeowners! Combine 
—the danger of setting your house on fire. Frequent blowing of fuses 


f Your Policies and Save 
usually is a warning that you have added more appliances than the 


wiring can Carry safely, Get at the root of the trouble. Have your Every home er needs these fe 
wiring checked by an electrician +e ese “s 
insur e ! el property 
heft 1 ra r persona lrabality 
ETNA INSURANCE GROUP a ro ten 
owne!: ( y give you all four 
APTNA INSURANCE COMPANY «+ THE WORLD PIRE AND MARINE INSURANCE CO COVCTARte in Ore venient policy 
THE CENTURY INDEMNITY COMPANY , STANDARD INSURANCE CO. OF N, ¥ You save mon You get broad 
prot I the MICYy 
estes mee HARTPORD, CONNECTICUT pay ial 
rotection J ont €, Wi storm 
exp! her per 
Ask your |! 


THINK FIRST OF THE AETNA | 
This advertisement also appears —in color —in TIME, NEWSWEEK, TOWN | | 


JOURNAL, NATION'S BUSINESS Clinton L. Allen, President b | 
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The Case of the MAULED MAILMAN 























Solved by Accident Insurance 


A rural letter carrier was stuffing mail into a roadside box when his foot slipped off 
the clutch and his car darted forward. He rode several yards down the road with the 
uprooted mailbox as an unintentional sleeve. (Claim payment —over $500) 


No one is immune from accidents. They happen without warning . . . striking 
suddenly and leaving lingering effects. Even when the pain is gone, savings can be used 
up, or earning power permanently impaired. 

But if your clients have Accident Insurance, they will be sure of important finan- 
cial protection, helping to pay medical expenses, and providing weekly indemnity 
payments during disability. 

Your nearest Travelers manager will be happy to give you full details of The 
Travelers up-to-date Accident contracts . . . backed up by a full selection of sales- 


building advertising and leaflets. 


THE TRAVELERS INSURANCE COMPANY 


Harttord 15, Connecticut 


March 1955 
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More than any other human agen- 
ey, the life insurance salesman 
effectively imposes a pattern on 
the future, winning, in the daily 
pursuit of his profession, a highly 


respected place in his community. 











“Here’s what I mean. This TV show got me to thinking about 
the future—my own future and my family’s—and with the help 
of a life insurance agent, I did something about it. If anything 
happens to me, my new life insurance program will take care of 
Janet and the children. They'll have a home, an income, and 
enough to pay the expenses of college. That's having the cake. 
But if I'm still around at retirement age, then I'll begin to eat it, 
too—because this same life insurance program will pay me a 
monthly retirement income just as long as I live. Maybe I'll be 


taking a real trip to the moon in my old age.” 


ETNA LIFE INSU 
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RANCE COMPANY 
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HARTFORD 15 CONNECTICUT 
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NO. 2 IN A SFRIES BY THE NORTH AMERICA COMPANIES 
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Grow with the leader... 4 


be the first to get the best 


and newest in coverages! 


With the North America Companies in your corner, you can 
always count on something new to increase your agency profits, 
For North America is the re« ognized leader in the pioneering 


of better, broader insurance « overages. 


One example is the Indemnity Company of North America’s new 
Mercantile Open Stock Burglary Polic y, Whose many exe lusive feature 
give you a big edge on competition. Still another is the 

Homeowne rs Police , whic h was developed by North Ameri a over four 


years ago and since has met with remarkable sales success, 


You get everything you need from North America to give you the 
insurance leadership in your community. For the complete story on all the 
advantages of becoming associated with this alert, pioneer ing group, 

write or telephone the Manager of the nearest North America Office. 


see, 


No one group can match North America in all these facilities 
that mean bigger business, more profit for your agency: 


Pioneering in New Broader Adequate Capacity to Handle Your Business 


Coverages, such as: World-wide Claim and Loss Organization 


Homeowners Policies Convenient Service Office System 


Worl 
Valuable Personal Articles Policy 


wide Personal Theft Policy Decentralized Processing Offices 
School for Agents 

Pioneering in Installment Premium 
Endorsement 


Blanket Liability Insurance 
Mercant 


Bur 
DUT Re 


e Open Stock 
y Policy Thoroughly Trained Special Agents 
and Technical Representatives at Your Se 


rvice 


Independent Aviation Facilities 
p 


NORTH AMERICA COMPANIES 


Insurance Companys wth America 
Indemnity Ir f 
Philadelphia Fire and Marine In 


of Ne 
America 


ance ¢ ompany 


en 
wance Company of North 


puesta’ Philadelphia 1, Pa. 


what you have 


The newest and the best in insurance from America’s oldest and stror gest compar 


March 


1955 


y 














BPT 


HOMEOWNERS 
POLICY 





. 
og 


MERCANTILE 
OPEN STOCK 
BURGLARY POLICY 


".. 
a 

















PEARL A P 
<= 19 RECTOR ST... MEW YORK 6, N. Y. 


CLEVELAND cA GO CIA CtiNnnA TS SAN FRANCISCO PHILADELPHIA 
$20 Bulkley Bidg b . Jackson Bivd 1425-1424 Carew Tower 469 Pine Street $30 Walnut St. 





Pearl Assurance Company, Ltd. (United States Branch) 
19 Rector Street, New York 6, New York 
FINANCIAL STATEMENT — December 31, 1954 









‘Iso Assets Liabilities 
on mer $16,018,961.% Unearned exer $1 89,3 
Ra 1,444.9 Le i f 413.08 
Public Ut 1,066.54 Hee r ta 333,977.1 
‘| j 1,18 ' 4,201.6 Keser f 1 16 
Statu I $ 
. 7 I 
tail ‘ 
Publie Ut 4,08 00 : 
lian uf Ir i i , ) , 8.77 y91 
Industrial and M ; y24 8.4 9 
I $ Rif 4 
Casal ind’ Bar ley 1,¢ 110.4 : 
Premium balance rece al ne 
than 90 days past due, less 
surance premiu due 
companies 670,637.23 
Reinsurance recoverable on pal 
due fro I mpante 19.f 61 
Other admitted ans 115,696.48 
* Valuations on basis approved |} A smo tion of lr 
Total Ady ted 4 ie $22.810,139.29 ance Comniissioners Se irities Be 648.39 are 
r === posited as required | law 





The Eureka-Security Fire and Marine Insurance Company 
Corporate Office: 1423-4 Carew Tower, Cincinnati 2, Ohio . 
Chief Office: 19 Rector Street, New York 6, New York 
FINANCIAL STATEMENT — December 31, 1954 (New York Basis) 











Read Assets Liabilities 
Government $16,256,696.14 tnearned premium reserve P $ 9,232,409.6 
Volitical Bubdivisionsa of States 99.078.02 Losses in process of adjustment 1,667,232.00 
Railroad 293,469 Reserve for taxes 393,422.34 
Public Utilitt 241,801.09 Reserve for all other liabilities 182,344.77 
Industrial and Miecellaneous 292,261.27 $11,283,300.77 Capital s $ 1.000,000.00 
Surplus ; ° 442,833.60 
*Stocks 
ac 2,000.00 
= ge * ctr cence Surplus te Polleyholders 6.442,833.50 
Bank and Insurance 761,900.85 = = 
Industria’ and Miscellancous..., 679,631.08 5,242,899.93 TOTAL $17,808,242 24 
Cash and Bank deposits 469,866.47 ’ a 
Premium balances receivable not more 
} than 90 days past due, less rein- 
| surance premiums due to other 
| companion ....6.65 eoovece 21,300.85 
| Reinsurance recoverable on pald Josses 
| due from other companies 647,820.10 
} Other admitted assets ..... 103,064.12 
} — * Valuations on basis approved by National Association of Insu 
Total Admitted Assets $17,808,242.24 ance Commissioners Securities carried at $707,261.24 are de 
‘ posited as required by law 
M h Fire I 
« ’ ‘ € ’ € 
onarch Fire Insurance Company 
Corporate Office: 1305 N. B. C. Bldg., Cleveland 14, Ohio 
Chief Office: 19 Rector Street, New York 6, New York 
FINANCIAL STATEMENT — December 31, 1954 (New York Basis) 
* Bonds Assets Liabilities 
Government $4,472,566.36 nearned premium reserve $2,811,148.4 
Political Subdivisions of States 49,636.49 Losses in process of adjustment 474,623.01 
1] Railroad . ee 95,967.04 Reserve for taxes..... 97,711.09 
| Publie Utilities 60,220.93 Heserve for all other liabilities 60,261 8 
i Industrial and Miscellaneou 123,620.62 $3,801,021.44 Contingency reserves $ 846.94 
] Capital . 519 6.00 
mn (Stocks Surplus 00,990.3 
| Railroad Py 40,400.00 
i Public Utilities 1,307,363,00 
Bank 220,388.00 Surplus to Policyholders 4,063,173 26 
Industrial and Miscellaneous 477,294.00 §2,0456,4456.00 - 
ré 96 4 7 ¢ 
| Cash and Hank deposits 83,906.31 vinctlalits eben 
| Premium balances receivable not more . — 
than 90 days past due, less rein 
surance premiunia ae to other 
companies P 8.209.566 
Mm 6Reinsurance recoverable on paid losses 
due from other companies 244,526.08 
Other admitted assets 29,328.40 
- * Valuations on basis approved | , ' Association of Insu 
| Total Admitted Assets $6,496,917, 67 QRSS LORAIN ONSTS, BSOCErities ‘ 9627,517.10 are 
t posited as required by law 
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WESTERN AND SOUTHERN 


| Ch Hanual Le 


oe | 





December 31, 1954 


ASSETS LIABILITIES 


United States Government Bonds $160,930,737.36 Statutory Polic y Reserves $534 113,135.00 
Polic Proceeds and Dividends 
104,389,851.41 y oA 
389,85 left with Company 4,537,120.00 
Preferred Stocks 21,944,561.00 Dividends to Policyholders 
Mortgage Loans 278,526,308.35 . > in 1955 6,457,291 .00 
- olicy Benefits Currently Outstanding 1,194,806.25 
Ground Rents : 11,558,304.13 Premiums and Interest Paid in 
Real Estate: Advance 2,830,199.63 
Properties Occupied by Accrued Taxes Payable in 1955 2,557,000.00 
the Company 3,096,009.98 Escrow Accounts and Unallocated 
Funds 4,059,681.05 
v 7 . 

. Investment 3, 116,067.01 Other Liabilities 544 714.76 
Policy Loans 12,776,358.65 Security Valuation Reserve 2,201,715.31 
Cash on Hand and in Banks 7,854,529.48 Additional Reserve for Employee 

Retirement Annuities 1,350,000.00 
Accrued Interest and Rents 4,665,360.99 Reserve for Contingencies 6 150,000.00 
Premiums in Course of Collection 6,376,121.49 Reserve for Ultimate Changes in 

Policy Valuation Standards 5,000,000.00 

h 4.29 y 
Cher Aeete heethansinas Surplus 45,625,931.14 


Municipal and Corporation Bonds 


$616,621,594.14 VRE wines ry $616,621,594.14 


Increase in Assets. «. « « » « « $60,460,058 

Increase in Insurance ° - « « $188,088,474 

Insurance in Force . . « - $2,881,593,450 
Policies in Force. . « 4,533,359 





MORE and MORE... GREATER and GREATER 


We mean our quality service to policyholders .... 





number of policies owned ..... increase in our assets. 


THE WESTERN AND SOUTHERN LIFE INSURANCE COMPANY 


CINCINNATI, OHIO 


A Mutual Company 


March 1955 
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Balance sheetof THE HOME INSURANCE COMPANY December 31, 1954 


ADMITTED ASSETS 
lL nited States Government Bonds 
Other Bonds , ; 
Preferred and Common Stocks . 
: Cash in Office, Banks and Trust Con 
Investment in The Home Indemnity 
Company 
Real Estate eee at ae ee” 
Avents’ Balances or Uncollected Pret 
less than 90 days due , 7 
Other Admitted Assets . . . . 
Total Admitted Assets . . 


ort Bonds orrie | $5.996,585.11 amortiz 
edi ‘ rdance requirements of 
Miao LLL 


Balance sheet of THE 
ADMITTED ASSETS 


United States Government Bonds 
Other Bonds 
Preferred and Common Stocks 
Cash in Office, Banks and 
Proust Companies a er 
Agents’ Balances or Uncollected Pre 
less than 90 days due 


Other Admitted Assets 
Total Admitted Assets 
NOTE +: Bonds carried at $1,105,000,00 amortiz 
' mnee with the requires i of the National 
: 


. $ 81.571,962.52 
94.561.406.92 
199.039,024.72 

Ipanies 23.895,857.61 
20.031,763.00 
a 7,169, 468.45 
niums, 
21.077.696.08 
§.255.553.62 


» $452.602.732.92 


. . 
500.00 


ed value and cash $8 








HOME INDEMNITY COMPANY December: 


. $ 20.981,611.72 
898,690.96 


17 
se 6 14,322,398.00 


2,141,817.14 
miums, 
4.184,519.99 
937,814.99 
. $ 60466,852.80 


ed value in the above 


Association of Insurance ¢ 


balance *® 








LIABILITIES 
Reserve for Unearned Premiums . . . 
Unpaid Losses and Loss Expenses . . . 
DE ak foe cc oe. e 3) we 
for Reinsurance . . ° a eee 
ee SD 
Gar Beene, Goar@ «© 2 0 2 2 
Total Liabilities. . . . . 
Ce. a. Fr cee eb oe 6 % 
eee er 


Reserves 


Surplus as Regards Polieyholders 
I 


SD ae a a ok ke a ee ce 
law. A 


balance sheet are deposited as required by 


ymmissioners 


LIABILITIES 
Reserve for Unearned Premiums . 
Unpaid Losses and Loss Expenses 
Taxes Payable ° ° . . . ° ° . . . . 
Reserves for Reinsurance . . . . . 
Other Liabilities. . 2. . 

Total Liabilities cess ee 
Se. f'n. 8 See lene oe & Get 
Surplus ‘a a 

Surplus as Regards 


Total . 





oa 

. $175,675,958.00 
43.281.009.63 
5,675,000.00 
810,986.40 
2.000.000.00 
4.647.561.32 
. $233.090.515.35 
20.000.000.00 
199.512.217.57 
~ $219.512.217.57 
$452.602.732.92 

*. 4 t 

$1, 1954 

. $ 17,408,676.00 
22,011,128.00 
770,000.00 
92.006.00 
176,444.17 
~ $ 40,418,854.17 
1.500,000.00 
18.547,998.63 
. § 20,047,998.63 
. § 60,466,852.80 


Hanoip V. Smitu, Chairman of the Board Kenneru bk. Biuack, President 
err . . 7; ror 7 Ae 
DIRECTORS OF THE HOME INSURANCE COMPANY 
Lewis L. Cranke Harnoto H. Heo Cuamrton McDowetr Davis Boykin C. Watcut Lou R. Cranpaur 
Banker President Pres Shearman & Sterling President, 
Chemical Corn Exchange Atlantic Co Line & Wrig George A. Fuller Co. 
ar Railroad Co : 
Hanwoww V. Suite Bank ayate Lenoy A. Lincoun saan ods BLACK 
- re 
Chairman of the Baard Cyaaces A, Lovucuin Wannen S. Jounson Chairman of Board 
Vice President & Densnpinieis salle’ Metros Life Leonard Perenson 
Faeoentck B. Abams Ge ul lo Peoples Savings : / ti Vice Preside 
Chairman of Bank & Trust Co. of Heauenr A. Payne 
I tive Commitiee, Ivan Escort W iimington, N. ¢ THnomas J, Ro Vice President & Secretary 
Atlantic Coast Line New York City aa ng otha 
Railroad Co CR loy Le iT. J. Ross J. Kowanp Merve 
Peacy C. Mavetaa, In, Hr a “ wie President 
Rosenr W. Downe Cheirme J Empire Tras o Henny C.\ be c 1M D 4 
p j Reecuti CLommittee Honorary ¢ rman Company 
oeepqetrvs Tradesmens Land Title Bank of Board . 
City Investing Co &@ Trust Co Hanon K. Park iets als Pe aa re Baw: 
‘ oirm j i 2 ce scart 
Gronce GUND Fant G. Hannisen The t Na Joun M, FRANKLIN , ee 
President, Schnader, Harrison Ra o Preside Roweat CG. Gotret 
The ¢ eland Trust Ce, Segal & Lewis Colum ’ Untied Siates Lines ( Real Estate 
HOME OFFICES: 59 MAIDEN LANE, NEW YORK 8, N. Y. 
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The GOLDEN RULE COMPANY 


, TOP COMMISSION on 15 leading contracts MONEY-MAKING SALES PACKAGES. New! PACKAGED TRAINING PLANS. New! Amaz 
\ Long term vested renewals. Cash bonus Colorful! Dynamic! Plus a new, easy-to ingly simple! Easy to use! A quick 


and extra renewals to your agents for use Brain-Book and Brain-Kit. Your 
recommending new agents agents con't miss! 


money -maker for new or old agents! 


A ene 
Ask for Other Reasons-INQUIRIES HELD CONFIDENTIAL Glpertention 


THE COLUMBUS MUTUAL ino Indian 


LIFE INSURANCE COMPANY 
Columbus 16, Ohio 


Carl Mitcheltree, Pres, Ben F. Hadley, Vice-Pres & Supt of Agents 





] Delaware f 


March 1955 
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HIGHLIGHTS OF 1954 


Paid to Policyholders and Beneficiaries 


The Company's contribution to the family 
and business life of the communities it serves 
is indicated by its total payments of 
86,.900.752.85 to poli yholders and bene- 
ficiaries during 1954. OF this amount, more 


than half was paid to living policyholders. 


New Insurance 


Ihe record volume of new life insurance, 
$54,067,093, was 31% greater than the previ- 
ous year and more than double the level of 
sales in the period from 1947 to 1951, 


Insurance in Force 


Outstanding insurance increased by 
$29,884,506, by far the greatest increase in 
any year ol the Company's history. Life insur- 
ance in force exceeds $326,000,000, almost 


$100,000,000 more than five years ago, 


Large Average Policy 


Continental American contracts and field 
service are used extensively by larger buyers 
of insurance and buyers at all levels find them 
ideal for their insurance programs. As a re- 
sult, the average new policy sold in 1954 was 
$11,023—and the average policy in force on 
December 31 was $6,500, Almost 95% of all 
new insurance was in amounts of $5,000 or 


more, 


Financial Stability 


Excellent quality of investments and a high 
surplus ratio continue to characterize Con- 
tinental American. Assets exceed liabilities, 
except capital funds, by more than 9%, pro- 
viding an extra margin of safety for policy- 
holders which ranks high among the strongest 
of the leading life insurance companies, 


CONTINENTAL 


47th ANNUAL STAT 
December 31, 1954 





oe ACS os ae 


AMERICAN 


EKMENT 
4 4s 


ASSETS 
Bonds: 
U.S. Government $18,400,184.92 21.5% 
Canadian Government 
and Provineial 198,512.23 6 
State, County and 
a ee aT 265,992.45 | 
WO sis ivns pedan tee 15, 166,495.67 17.7 
PEP Ore rr $03,328.15 4 
Industrial 1,011,547.97 1.2 
Total Bonds $35,616,061.39 41.7% 
Preferred and Guaranteed 
Stocks 1,472,530.00 1.7 
Common Stocks 273,476.00 B 
First Mortgage Loans 10,577,313.88 A7.A 
Home Office Property 630,134.57 Py 
Loans to Policyholders 4,135,398.41 4.8 
Premiums Due and Deferred 1,258,240.00 L.5 
Cash and Bank Deposits 573,921.90 1.8 
re $85,507,076.15 100.0% 
LIABILITIES 
Insurance and Annuity Reserves $73,613,431.00 


The amount which with interest and future prem 
iums will pay all future benefits as they mature 


Claim Reserve 
For claims not yet completed or reported 


Prepaid Premiums and Interest 

Policy Dividends Payable in 1955 
Employees Retirement Fund 
Contingency Reserves Required by Law 
Accrued Taxes Payable in 1955 

All Other Liabilities 


Tovar Liasiiries, Excerr Carrrat 


358,972.67 


1 848,710.73 
1,104,663.62 
672,182.00 
368,476.00 
290, 000,00 
235,967.39 


$78,192,403.41 


Capital Stock $ 652,350.00 


Voluntary Contingency 
Reserves 


DONE ia ce sven ees 5,397,322.7 


| a 


1.025,000.00 


7,.074,672.74 


$85,507.48 76.15 


CONTINENTAL AMERICAN LIFE INSURANCE COMPANY 


Wilmington, Delaware 
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Keeping the American Agents’ wallets filled 


is the sole function of American sales aid material 
it is designed ¢ xpressly to turn prospects into « lients 
and clients into completely covered individuals 
This new direct mail Wallets Series is available to 
American Agents as a door opener fot 
THE AMERICAN FAMILY 

PROTECTION PLAN 


their 


Newark 1, New Jersey 


THE AMERICAN INSURANCE CO. + BANKERS INDEMNITY INSURANCE CO 
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New horizons, nation-wide, through 
John Hancock payments averaging... 


more than 51,000,000 
every working day 


For thousands of American families and pledges to over nine million policy owners 


individuals, life moves more smoothly —are helping to build homes, industries, 
and securely as a result of benefits received railroads, highways, public utility serv- 
through John Hancock payments, Nation. ices, hospitals and schools all through 
wide, an average of more than one mil the land 

lion dollars in benefits flows out from Life insurance more available now 
John Hancock every working day than ever through John Hancock's great 


And John Hancock's rugged, growing new program of lower costs — is good for 
assets — over four billion dollars sound- the individual, and it’s good, too, for 
ly invested to guarantee fulfillment of its these United States 





DECEMBER 31, 1954 
Assets. 8. «le lw te tS hey 58,587 


Obligations . . . . . «.  #$3,852,240,255 


Total Surplus to Policy Owners 
including Special Surplus Funds ‘ $380,503,352 


Paid to or set aside for Policy Owners 


and Beneficiaries. : , . $627,405,950 
Insurance in Force ; : : . $15,832,288,815 











a 
chn Bencoa 


LIFE INSURANCE COMPANY 


BOSTON, MASSACHUSETTS 


MUTUAL 


A COPY OF THE COMPLETE ANNUAL REPORT WILL BE SENT ON REQUEST 























14 








THE SPECTATOR 





The 


i) ~ : 
2S Da ~RIPTIC 


ae LONCHE Oy 


‘ ay; ] 
Bene 


for the 
SMALL BUSINESS 


~ mW business for you! 


How much Fidelity bond business have you been writing? Maybe 
none, maybe some, maybe a good deal. Whatever the answer you 
can do a lot more, with very little effort, selling The Employers 
Group new ‘Honesty Endorsement 

No searching for prospects They are all around you the small 
businesses employing from one to five people. Few of them have 
Fidelity insurance because no one ever made it easy for them to 
it. This new ‘Honesty Endorsement’™’ does just that. It is a sin 
uncomplicated form that attaches to the ordinary Burglary or General 
Liability policy and becomes part of it. For more employees, either 
the Blanket Position Bond or Primary Commercial Blanket Bond 
would apply 

The simplified rate chart makes premiums a cinch to establish 
and they are attractively reasonable. You'll pick up some good extra 
business with this new Honesty Endorsement it was primarily 
designed with you in mind. Get the facts today. Write us, our local 
branch office or general agency, for full information and sales pro 
moton information 


* Available in almost every state 





The EMPLOYERS’ GROUP Insurance Companies 


if THE EMPLOYERS’ LIABILITY ASSURANCE CORP. LTD 
10 MILK ST 
\ AMERICAN EMPLOYER INSURANCE CO 
THE EMPLOYERS FIRE INSURANCE ©O BOSTON 7, MASS 

THE HALIFAX INSURANCE ©0. OF MASSACHUSETT 
For Fire, Casualty and Marine Insurance or Fidelity and Surety Bonds, see your local Employers’ Group Agent, The Man With The Plan 
March 1955 15 








JEFFERSON STANDARD’S 


“Mian of the Year”’ 


Reports to more than 
375,000 policyholders 
from Coast-to-Coast 


Mr. 4% Represents Jefferson Standard 
Jefferson Standard, now guaranteeing 24% on pol- 
icies currently issued, has never paid less than 4% on 
policy proceeds left on deposit to provide income 
for policyholders and beneficiaries. 

47, IS THE HIGHEST RATE OF INTEREST PAID 
BY ANY MAJOR LIFE INSURANCE COMPANY 






Now in our 48th year ~~ 


Was 


: E 
LIFE INSURANCE IN ‘Oe 











il 






Jefferson Standard's EY 
CONDENSED Nes) 
48th ANNUAL STATEMENT’ ) 
Decomber 31, 1954 "Mian of the Year” 











ASSETS 
Cash as ieenbapaeeeeee $ 6,016,849 Mr. 4% is the trade name for more than 1,250 highly trained and 
Bonds re 115,061,554 skilled Jefferson Standard representatives who produced $165,985, 
Stocks, Preferred & Common 39,383,112 224 in new life insurance sales in 1954. Topping the $150,000,000 
Mortgage Leone 067,179,008 mark in sales for the third consecutive year, Jefferson Standard agents 
Lease Back Real Estate 20,030,424 aie “+ 375.000 levhold ce ‘ r id ao the 
Other Real Estate including now serve over , policyholders, continually adding to the 
Home Office Building 6,163,655 growth and progress of the company 
Loans to Policyholders 25,840,656 
All Other Assets 12,325,617 MILESTONES OF PROGRESS 
TOTAL ASSETS $392,001,019 
LIABILITIES INCREASED 144%... Life insurance in force reached $1 ,324,440,513 
Policy Reserves $271,630,199 in 1954 — an increase of 144% in the past ten years 
Reserve for Policy Claims 862,235 ee 
Policy Proceeds Lett with INCREASED 174%... Assets of the company now total $392,001,019 
Company ; 35,578,775 an increase of 174°) since 1944 
Dividends for Policyholders 3,906,581 
Silene Cadidustien unl tere ASE —_ + « ee yholders ane ranerpeg ; received 
tality Fluctuation Reserve 6,249,391 $17,278,425 in 1954 an increase of 171°, over 1944 and making 
Investment Fluctuation Fund 14,064,553 the total payments of $259,495,937 since organization in 1907 
Other Liabilities and Reserves 8,689,285 
TOTAL LIABILITIES $341,001,019 
Contingency Reserve 5,000,000 
Capital and Surplus 46,000,000 
TOTAL $392,001,019 r) 
*Copy of booblel contaming mplete report of ow Company 
LIFE INSURANCE COMPANY Home Office: Greensboro, N.C. 
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ARE YOU AWAKE 
TO EASY, 








write truck and bus 
insurance the simple 
“one call’ Markel way! 








No specialized skill, no technical experience is necessary to present 
the Markel Plan to your truck and bus contacts. Most of them, in fact, 
are thoroughly aware of what Markel offers. 


They know of Markel’s 24 hour engineering service, research pro 
grams, safety inspections, highway driver checks and many other 
Markel features. They know that these Markel services reduce acci 
dents by eliminating the causes... with consequent reductions in 
premiums. You don’t have to “sell” the Markel story... just present 
it! And Markel underwriting specialists take over the “follow-up” 
leaving you free to line up more business. Get the facts today—mail 


the coupon for FREI How-to-do-it” kit 


MARKEL SERVICE, INC.0 ~~~ ~~ nm mmm nnn nnn 


Look for this Symbol of Safety 
on America’s Trucks and Busses 7 
. 4 


HOME OFFICE: Richmond, Va 
“Eliminates The Cause To Eliminate The Accident” 


Exclusive Underwriters for the 
AMERICAN FIDELITY & CASUALTY COMPANY, INC. 


The largest stock company in the world 
specializing in motor carriage coverages 


March 1955 


MARKEL Service, Ine 
Richmond, Va.., Dept SP-3 


Gentlemen: Yes, | am interested in selling this kind of 
coverage. Without obligation, send me at once all the 
details on Markel Service and the 10-Point Plan to Profits 


NAME 
ADDRE‘ 


CITY ZONE STATE 

















Ow 4 (/ " nnual 


PP --<, 





During 1954, the most successful year 
in the company’s history, your Southland 
Life Insurance Company received over 
$205,000,000 in new business making a total 
of over $916,000,000 of insurance in force. 
The full measure of this growth can be 
gauged with the realization that in the past five 
years, Southland Life has more than 


doubled its insurance in force. 


The assets of the company now exceed 
$170,000,000. This vast sum is invested in 
mortgage loans on homes, farms and industry... 
in stocks, bonds and other high grade 
securities. Your Southland Life Insurance 
Company continues to meet its objectives 


in service to people by taking 


THE FORWARD VIEW 


of progress and confidence in the future. 


Premium dollars invested with Southland Life work 
for the betterment of all in the nation by providing 
family security through insurance and income 
for over 1500 employees and field representative 
and, by making available funds for our country’s 


development and greater happiness 


A report, showing detailed financial statements and 
distribution of invested funds is being sent to policyowners, 


agents and stockholders of Southland Life. This 


report will be sent to others on request 


ASSETS OVER $170,000,000 


Insurance in Force Over $916,000,000 Scuthiand 


Paid to Policyowners and Beneficiaries 


Over $120,000,000 
55 BRANCH OFFICES 





Home Office .. . Dallas 
cee ee .2@- A CECIEOON T © He THR © ROSTIEFARALIZATION o@ O@ROUP 
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UNITED STATES FIDELITY 
and GUARANTY COMPANY 


Baltimore 3, Maryland 


59th » = wail Sta fement 


December 31, 1954 





ASSETS 


i Ea eae meat : de eae Cro ener eee $ 23,576,127 
Investments: 

py Reg AR ROR aa aa Stars a near wr 198,021,769 

Pemened MIOONS. 5 cs kkwkivieences ears 23,191,012 

COONS TROONB i ike icese i vacwows VEE 64,205,724 
Srominane Mocsivable® . ... ....0csicccvsvesecsveccdvere 31,856,836 
Office Buildings—less depreciation rere 6,273,929 
Accrued Interest OFt) re ee ie 1,113,428 
Other Assets ‘ ; ; a sane 4.853.513 


$353,092 .338 


LIABILITIES, CAPITAL STOCK & SURPLUS 


Reserves: 


Claims and Adjustment | xpenses. . $109, 111.825 

Premium Taxes and Operating Expenses 6,517,975 

Federal Income Tax. . poweee 7,250,311 

Unearned Premiums ea acah - 119,202,303 $242,082,414 
CE ROS 5 ois ba ds Kae hO eee he ede 1,444,693 
Dividend Payable ele fva uD dea ota rrr 853,405 

OAT DEAOUNNMD. .c v:5 we duis ada beeeeewonmecean 244,380,512 
Capital Funds: 

Capital Stock ($10 par value) secces SEL UOO LOG 

Surplus ron ne . 89,992,423 


Voluntary Reserve 35,651,303 


Torat Capirat FuNps (PoLIcyHoLDERS’ SURPLUS) 108,711,826 


$353,092 338 


Securities values in statement, exc ept of subsidiary Insurance COMpantes, as prem ribed 
by the National Association of losurance Commissioners: Bonds at amortized values, 
stocks other than those of subsidiary insurance companies at values prescribed. Stocks 
of subsidiary insurance companies are carried at less than the book value. If stocks of 
subsidiary insurance companies were carried at book value and all other securities at 
market, Policyholders Surplus would be $110,522, 100 


Cash and securities in the amount of $7,168,500 deposited as required by law. 


* Excludes Premiums Receivable over 90 days old 


\U.S.F.&G.\ 


Casualty-Fire-Marine «  Fidelity-Surety 








March 
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for your information 


selected news items from industry and business of importance for 








By RAY M. STROUPE, Washington Bureau 


INSURANCE COMPANIES MAKING PAYMENTS under non-trusteed annuity plans are 
affected by a recently-disclosed Internal Revenue Service rul- 
ing. IRS has ordered trustees of stock bonus, pension, and 
profit sharing trusts to file on Form 1096 information about 
payments of annuities and pensions. 











STEEL INDUSTRY OUTLAYS for plant improvement and expansion in 1954 
amounted to $680 million. Total investment for such moderniza- 
tion since World War II is $6.3 billion. Another $695 million 
worth may be added this year, as nearly every steel company 
intends to make improvements. 








PASSENGER=SAFETY RECORD OF AIRLINES in the Independent Military Air 
Transport Assn. has drawn praise from the Civil Aeronautics 
Administration. The thirteen irregular carriers in the asso- 

ciation had a gross passenger mileage of more than 590 million 

last year, with no fatalities. 











DOMESTIC ANTHRACITE RESERVES are threatened by mine flooding, Assistant 
Interior Secretary Felix Wormser warns. He backs the idea of 
an emergency drainage program, paid for by federal and state 
money, saying it would provide jobs for 2,000 jobless persons 
in the hard-coal fields. 














FUNDS FOR MORTGAGE FINANCING, as seen by National Assn. of Real Estate 
Boards, are moving in a "greatly improved flow" in 1955. The 
group looks forward to a new record in volume of business 
transacted and intends to push for greater acceptance of its 
Slum elimination campaign. 











SEN. PRESCOTT BUSH, R., CONN., WANTS CONGRESS to authorize a hurricane 
protection survey of the New England and Middle Atlantic 
coastal areas. The Bush bill, S. 414, would empower the Corps 
of Engineers to make the survey. 








GOVERNMENT SCIENTISTS DISCLOSE that most commonly-used drugs may be used 
safely after they have been exposed to an atomic bomb blast, 
if their containers are undamaged. Tests of 42 drugs, ranging 
from aspirin to penicillin, at the Nevada A-bomb firing center 
indicated few harmful effects were created. 











NEW CAR DEALERS MARKETED more than 14.8 million new and used vehicles in 
1954. More than 42,000 dealerships with 600,000 employes han- 


dled the selling job, according to the National Automobile 
Dealers Assn. The transactions brought in $44 billion. 











JOBLESS WORKERS RECEIVED about $2 billion in state unemployment insur- 
ance payments last year. Benefits were considerably higher 
than insurance tax collections and interest earned by reserve 
sums, resulting in a drop of more than $650 million in aggre- 
gate reserves. 
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Assets High, Profits Off 


Total assets of all U. S. manu- 


facturing corporations were at a 
new high of $172.5 billion at the 
end of last September, the govern- 
ment reports. 

Corporate holdings of federal 
securities and income tax liabili 
third 


Manufacturers’ 


during the 
1954. 
inventories declined and were val 
ued at $42.8 billion at the end of 
the quarter. 


ties increased 
quarter of 


Net profits after taxes amounted 
to $2.7 billion in the July-Septem- 
ber period, dropping from the sec- 
ond-quarter net of $2.9 billion. 
For the first nine months of 1954, 
the net was $8.2 billion, in con- 
trast to $8.7 billion in the corre- 
sponding period of 1953. 

Industry categories registering 
net profit gains 
cluded the motor vehicle, the non- 


after taxes in- 


auto transportation equipment, 
the chemical, and the stone, clay, 
groups. Among the 


reduced net 


and glass 
groups with profits 
were apparel, furniture, and iron 
and steel. 


Ike Backs Private Concerns 

Encouragement of private enter 
prise is once more underscored as 
a primary objective of the Eisen- 
hower Administration. 

Federal responsibilities related 
to the desired expansion of com- 
merce and industry were empha- 
sized by President Eisenhower in 
his recent economic message. He 
urged legislative action to prevent 
government activities from over- 
lapping those of private concerns 
and to restrain incipient monopoly 
in the non-government field. 

The President specifically asked 
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EGISLATORS supporting the 
| administration plan _ fot 
health reinsurance think chances 
are against its adoption at this 
session of Congress. The Demo- 
House 


cratic majority on the 


Interstate and Foreign Com- 
merce Committee will oppose any 


“Me-too”’ 


President's 


endorsement of the 
proposal. The bill 
the committee 
bring out will be so liberal that 


probably will 


the conservative element will ob- 
ject to it. Chances are slim that 
such a bill can be put through 
Even if that should 


happen it would face a veto. 


Congress. 


Group accident and health in- 
surance for government person- 
nel faces similar difficulties. Em- 
ployee unions say the plan is not 
liberal enough and the cost is 





Member, 


by PAUL WOOTON 


Chilton Editorial Board 


WASHINGTON TRENDS 


too high. Existing cooperative 
organizations are insisting that 
they be the primary carriers. 
The group life insurance plan 
already in effect among govern- 
ment employees is under union 
fire. Demands are being made 
that the government increase its 
Em- 
twenty-five 
semi- 


contribution to the cost. 
now pay 
$1,000 


monthly pay day 


ployees 


cents per each 


Changes in regulations gov- 
erning sales of life insurance to 
members of the armed services 
outside the country 
are in prospect. The authorities 
feel that present regulations do 


stationed 


not protect against irresponsible 
companies and against various 


questionable practices 





Congress to: 

Reduce the tax rate on corpo- 
foreign 
sources by 14 percentage points 


rate income from all 
Grant authority to a regulated 
with the 


tax-exempt 


investment company, 
bulk of its assets in 
along to its 
shareholders a tax exemption on 
income from these securities. 


securities, to pass 


Continue the program for help- 
ing small firms to find adequate 
financing and a fair share of gov 
ernment contracts. 

While these and other measures 
are needed to promote sound busi- 
ness growth, in the President's es- 
timation, he called for a “close 
watch” to prevent irresponsibility 
in stock trading. 
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Homes Up 10 Per Cent 
Single-family home construction 

climbed by 10 pct last 

nonfarm 


year, as 
totaled 
more than 1.2 million to make 1954 
the second best 
year. 
The number of 


housing starts 
homebuilding 


dwelling units 
started was well ahead of the 1.1 





INDUSTRIAL PRODUCTION 


IN THE U. 5S. 


1946 ‘47'48'49'S0 ‘51°52 ‘53 **" 

——— ANNUAL AVERAGE ——/ 1954 
"Petiiminary 
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million put under construction in 
1953 and was second only to the 
1950 figure of nearly 1.4 million. 

Private residences begun last 
year totaled over 1.19 million, rep 
increase of 127,800 
over the 1953 Publie 
housing decreased by 16,100 units 
to 19,400 units. 

Greatest upswing in total starts 


resenting an 


volume 


was in metropolitan areas, where 
the gain for the year was 12 pet, 
as contrasted with a 6 pet advance 
in nonurban sections. 

Allowing for variations in popu 
lation density, the rate of home- 
building per capita in the West 
was more than twice that for the 
Northeast. Rates in the Southern 
and North Central areas exceeded 
the Northeastern rate by one-half 
and one-third, respectively. 


Savings Still Leading Investments 


Individual gross savings stayed 
ahead of personal investment in 
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information 


the years 1946-53, even though in- 
vestment totaled $159 billion, fed- 
eral economists reveal. 

Ahead by $23 billion were gross 
savings, Which included $80 bil- 
lion in depreciation charges on ex 
isting fixed assets and a remain- 
der of $102 billion in net personal 
saving. The excess of yross sav- 
ings over investment, says U. S. 
Commerce Dept., was an aid in fi- 
nancing other outlays, such as 
corporate investment. 

Gross investment by corpora- 
tions in the Same years was $181 
billion. 

More than 40 pet of gross per- 
sonal investment went into non- 
farm housing. Construction and 
equipment of noncorporate busi- 
ness properties accounted for one 
third, and new farm construction 
and equipment for nearly 20 pet. 

Personal debt owed to corpora- 
tions and financial houses in- 
creased by about $89 billion. Of 
this amount, $43 billion was in 
residential mortgage debt, $20 bil- 
lion in consumer debt, and $26 bil- 
lion in debt incurred by farm or 
urban business operators 


Auto Sales at 5.5 Million 


Automobile companies say 1954 
edged out 1951 as the third best 
passenger car sales year in his- 
tory, with factory sales totalling 
more than 5.5 million. 

Combined sales of auto, trucks, 
and motor coaches added up to 
6.6 million. This number included 
over 1 million trucks and 4,039 
motor coaches. 

Manufacturers are particularly 
proud of the December record, 
when factory sales exceeded com- 
pletions by about 36,000 for a 
total of 766,000. Included 


96,000 trucks and coaches. 


were 
Only 
in the months of June and August 
of 1950 were higher passenger car 
or over-all factory sales reported. 

Vehicle exports last year also 
were higher than in 1953. These 
shipments totaled 401,000, or 6.1 


RA asin "i208 oo 


pet of factory sales, compared 
with 325,008 or 4.4 pct in the pre- 


Vlous Year. 


Bigger Dec. Paychecks 
Employees oT 
found 


manufacturing 


firms their weekly take- 
home pay at an all-time high in 
December. 

At the same time, the U. 8. La- 
bor Dept. discloses, buying power 
of the employee’s paycheck rose 1 
pet from the November level, as 


the Consumer Price Index de- 
clined slightly. 

Spendable pay of a_ factory 
dependents in- 


creased to $61.36 per week, up 44¢ 


worker with no 
from the previous record figure in 
November. The worker with three 
dependents took home $68.63 per 
week, for a gain of 45¢. 
Purchasing power of the worker 
with three dependents was °% pet 
more than in December, 1953. 
While 
noting 
checks, 
building trades workers were mov- 


factory employees were 
their 
union 


higher figures on 


hourly wages of 
ing up slightly. For the seven ma- 
jor construction trades, the rise 


was 0.7¢ per hour in the final 
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quarter for an 11¢ increase dur- 
ing the year. 

In early January, the average 
hourly rate for 
struction workers was $2.83. 


organized con- 


Export-Import Earns $58.5 Million 
Total returns to the Export-Im- 
port Bank of Washington from in- 
terest on loans in calendar 1954 
amounted to $86.7 million. 
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Of this revenue, $27.1 million tion and sales was the final month Rubber Plants Net $401 5 Million 


Was paid In interest on funds bor- of the year. 
About 69,000 long tons of gov- 


rowed from the U. 8. Treasury, Government statistics indicate 
and $1.1 million was used for Op- marked improvement in car and ernment-made syataeth a4 
erating expenses. Deductions left uckK completions and in steel will be sold during April, the Fed 
net earnings at $58.5 million, of r operations in Decembe1 eral Facilities Corp. predicts. 
Which $29.6 million Was earned in vehicles completed curing hese sales, seen as the highest 
the final six months. month numbered 750,000, a in ine Distery "Os tae Agemey, ate 
During the second half of the ontrasted with 600,000 jn Novem xpected to exceed those in March 
ne DanK Made new loan com- [ ’ t by plant 3 were Ope rat ORNS 000 tons Apt i produc 
mitments amounting to $289 mil at 79 p of capacity, recovering be Just under 60,000 

lion to help promote U. S. foreign well f 1 a midsummet 
trade and allocated $14 million un es will not be inte 
der credits authorized previously tall si » Including record rupted by the proposed sale of 24 
In the same half-year, the bank \ the 27 rubber-producing plants, 
paid out $135.3 million under loan the month, were appreciat PFC officials say. All plants are 
t 


authorizations and ( olleeted vreater than in Decembe r. 1953 to be turned over to buvers eon a 


$130.7 million in principal pay- New construction outlay full-production basis 


ments. Disbursements for the full ing the month totaled $3 lion, Potal sale price of the facilities 
year totaled $276 million; princi- less than the usual drop from the to be $285.4 million, plus $24.8 
pal payments on all loans amount- fall peak This represented the million for product inventories 
ed to $343 million. highest activity rate of the year and $300,000 fer miscellaneous 
Credits authorized during the on a seasonally adjusted basi equipment With approximately 
third and fourth quarters in- Reflecting better consumer buy $91 million the government has in 
creased the total from the time ing and a decline in inventory li- cash from the program, the 
the bank was established in Feb- quidation, manufacturers’ se: . amount regained from a $500 mil- 
ruary, 1934, to $6.9 billion ally adjusted sales improved late lion plant investment will be 
last vear. Most of the rise was $401.5 million 
centered in the durable good Completion of the plant sales 


December Tops in 1954 field, especially in the motor ve will occur before the end ef March 


Jest month in 1954 for produc hicle industry inless Congress intervenes 





NEW MORTGAGE LOANS 


Source: Federal Savings and Loan Insurance Corp. Estimate based 
MILLIONS on reports of savings and loan associations holding about 90% of MILLIONS 


DOLLARS 


OF DOLLARS aggregate resources of all such institutions in the United Stotes 
,800 


600 | 
Monthly Averages by Years | | Monthly Totals 


| | | 
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New mortgage loans in Nov. totaled $806,7/8,000. The Oct. figure was $824,223,000, and the Nov., ‘53 figure was $585,915.000 


GRAPH FROM NATIONAL RESEARCH COUNCIL 
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Financing for Road Plan 


Adequate financing for the vast 
new highway modernization plan 


visualized by President Eisen 
hower and the Clay Committee ob- 
viously will necessitate the use of 
considerable private capital. 

In its report to the President, 
the committee took the position 
that the over-all problem of bring 
ing the 40,000-mile interstate road 
net up to acceptable engineering 
standards would not be solved by 
toll financing. However, inclusion 
of some toll roads in the system 
was not foreclosed by the group 

Bonds issued by toll-road au- 
thorities have proved excellent in 
vestments, and the idea of finance 
ing new expressways by the same 
method has spread to a number of 
areas which would be bisected by 
segments of the interstate system 

The Clay 
there are some 8,500 miles of ex- 


Committee figured 


isting and potential toll routes 
which might become part of the 
system, Remaining would be about 
30,000 miles of non-toll highways 
on which access control might be 


exercised, 
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If Congress agrees to the con- 
trolled access principle, major in- 
vestment in facilities 
along these roads would be safe- 
guarded from _ encroachments 
which could make the road obso- 
lete. 


service 
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FR Banks’ Earnings Slip 
Current earnings of federal re- 
1954, as 


the average yield on holdings of 


serve banks declined in 


federal securities slid downward. 

lhe banks recorded earnings of 
$435 million during the year, a de 
crease of $75 million from 1953 
figures. Earnings from discounts 
for member banks were only $3 
million, compared with $15 million 
in 1953. 

Current expenses decreased $4 
million to a total of $110 million, 
leaving current net 
$328 million. Net deductions from 


earnings of 


current net earnings were mino! 
The net before payments to tne 
U, S. Treasury, therefore, was 
$328 million, as opposed to $39% 
million in 1953. 

= 


Most of the net earnings—$276 


million—went to the Treasury as 
interest on federal reserve notes. 
Statutory dividends paid to mem- 
ber banks amounted to $16 mil- 
lion. Remaining net earnings, $36 


million, were added to surplus. 


Railroads Hook on More Cars 


Installation of new locomotive 


units by Class I railroads ad- 


vanced from only 37 in November 
to 90 in December, and deliveries 
of new freight cars also increased. 

All except one of the locomo- 
tives put into service were diesel- 
electric units, the exception being 
steam-turbine-electric. 

At the beginning of January, 
493 units were on order. This to- 
tal included 483 diesel-electric and 
10 electric units. Locomotives on 
order one year earlier numbered 
571. 

Complete figures for 1954 show 
the installation of 1,113 new loco 
motive units, while in 1953 the 
total was 2,110. 

December freight car deliveries 
amounted to 2,173. This total was 
well ahead of the 1,302 delivered 
in November, but less than half 
the 4,456 sent out to the users in 
December, 1953. 


For the full year, car builders 
delivered 35,558 new units, as con- 
trasted with 81,021 in 1953. 


Vital Statistics—1954 


The lowest death rate in the his- 
tory of the country and the largest 
annual number of births is the esti- 
mate for 1954, according to the 
U. S. Department of Health, Edu 
cation, and Welfare. The predic- 
tion, made by Dr. Leonard A 
Scheele, 
Public Health Service of the De- 


Surgeon General of the 
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partment, is based on vital statis- 
tics reports for the first 10 months 
of the year. 

The death rate for the year is 
expected to close at 9.2 deaths per 
1000. Rates of 9.6 or 9.7 have pre- 
vailed over the past five years. An 
absence of influenza outbreaks dur- 
ing the year and consequent low 
death rates for chronic cardiovas- 
cular diseases was cited as the prin- 
cipal reason for the decline 

Births will top the 4 million 
mark for the first time, according 
to preliminary estimates. The ex- 
pected birth rate of 25.2 per 1000 
population is the second highest in 
28 years, and only 5.3 per cent be- 
low the peak year of 1947. 

The marriage rate fell to 9.2 per 
1000 population in the first 10 
months of 1954, compared with 9.7 
for the same period in 1953. 

Divorces in the first nine months 
of 1954 were down 4 per cent from 
the comparable 1953 period, on the 
basis of reports from 25 areas. 
Since the 1946 peak, divorce rates 
have dropped over 40 per cent. 
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Greetings for a Newcomer 


HE National Associations of Life Companies, 

Inc., held its organizational meeting in At 
lanta on the 10th of February. The purpose of 
the new group primarily is to provide the 
younger and smaller companies with an articu- 
late, unified voice in presenting their objectives 
and viewpoints at the bar of public opinion. Like 
every pioneer in every field of human endeavor, 
the young life insurance companies feel the re 
strictions imposed by long-established practices 
They do not want to be fettered by the conserva 
tive leanings of age and accepted success 

The new group, under responsible leadership, 
can do much to add to the already glorious hi 
tory of life insurance in America. They can 
meet a need and fit themselves into the overall 
picture with advantage to themselves as well as 
to the entire institution of life insurance. 

It has been understood broadly that the bone 
of contention between the members of the new 
association and the managers and agents of the 
older companies, has been the issurance of ton 
tine insurance. The National Association of Life 
Companies, through its chairman, Ellis Arnall, 
emphatically declared that its members do not 
issue tontine insurance. He stated that they do 
issue special policies and that all such policies 
are designed to increase persistency in the 
ownership of life insurance. These new policies 


cr 


oe 


also are mostly copyrighted and differ in cost 
and coverage as between companies 

In type, they are designed to permit the in 
sured to take advantage of the inflationary trend 
of investments while his life at all time is in 

ired for the full face amount of the contract 
Chis is accomplished through the participation 
of the contract holders in the profits of the com 
pany’s investments, distribution of which are 
made periodically 

This latter procedure has the anticipated re 
sult of reducing lapse and increasing persistency 
Variable annuities now in the experimental stage 
are designed to reach a somewhat similar objec 
tive. With the decline in the purchasing powe1 
of the dollar, life insurance men recognize the 
need of some device to keep life insurance bene 
fits in due relationship thereto. These policies 
are believed to go far in achieving this purpose 

Responsible leaders of the older organizations 
welcomed the National Association of Life com 
panies to their ranks. They promised them every 
cooperation and assistance. This is as it should 
be. THE SPECTATOR greets the new group and 
hopes for their success as long as they stand 
true to their ideals, and firm in their adherence 
to those principles which, for over a century, 
have made Americans financially independent 
under the protection of sound life insurance 


policies 


Mel: Cello 





At the J. E. Harris Theater, Pittsburgh. On the cover Farm Bureau 
employees and friends enter the theater. Above, the audience 
watches Pittsburgh outlet on the closed-circuit TV network as Vice 


President Hutchison explains plans to 18,000 peopee in 22 theaters 


Farm Bureau Nationwide 


HILE 18,000 employees, agents and their fami 
lies in 21 Eastern cities looked on, the Farm Bureau 
Insurance Companies changed their names and an- 
nounced plans for coast to coast expansion. This 
unique feat was accomplished through the use of a 
closed-circuit TV hook-up 

Beginning next September, company officials said 
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By JEAN JOSEPH ROBINSON, Associate Editor 


the Farm Bureau Companies will be officially the 
Nationwide Insurance Companies, and with the new 
name goes a program of national expansion. The com 
panies now operate in 13 Eastern states and the Dis 
trict of Columbia. In spite of this rather limited ter 
ritory, the Farm Bureau Mutual] Auto Insurance Com 
pany is the fourth largest insurer of cars in the U.S 

Technical aspects of the telecast were handled by 
Box Office TV, Inc., which deserves the accolade from 
anyone interested in good TV productions. The entire 
program was smoothly done with no hitches in sight 
or sound reproduction Local theaters were used to 
accommodate the thousands who attended. In Colum 
bus, Ohio, two theaters were needed to take care of 
the home office staff and their families 

The telecast began with an informal address given 
by Murray D. Lincoln, president of the Farm Bureau 
Companies. He recalled the modest start of the com 
panies 29 years ago. At that time there were three 
employees—-now there are over 9000 

It is time, Mr. Lincoln said, for the companies to 
take a ‘‘new look” at themselves 

Continued on page 85 
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Murray Lincoln, Farm Bureau president, above left, and Bowman 
Doss, executive vice president, above right, as they prepared to 
broadcast from WLW-C-TV studio, Columbus. Currier and Ives 


print from Mr. Lincoln's famed collection provided part of simple 


Through the first closed-circuit television 


show among insurance companies, Farm 
Bureau Mutual companies announced their 
change in name and plans for expansion. 


Above, Rosie Stewart, Farm Bureau employee shows new name 
which companies will adopt September |, 1955. Name, Nationwide 
includes special company symbol, an eagle on the letter “N 


Right, R. W. Heffner, vice president-personnel, left, and Howard 
Hutchinson, vice president in charge of insurance operations 
right, take last minute shave before air time. Both men translated 
new plans to their own fields of company operation 
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background. Mr. Lincoln and Mr. Doss first speakers on TV pro 
gram, outlined history, present condition, and future of companies 
while executives who spoke later detailed application of expansion 
plans to particular fields 


George Campbell, left manager of companies’ radio and TV 
bureau and script writer for program and Harry Culbreth, vice 


president-public relations, right, discuss details in the studio 


before show 











Officers and friends of newly formed National Association of Life Companies include, 


left to right: Chairman of the board, Ellis Arnall, president, Dixie Life; Albert B. Chandler, 
vice president, Coastal States Life; NALC President Claude H. Poindexter, president 
Coastal States Life; and Millard F. Caldwell, attorney. 


Younger Life Companies Form 


HE National Association of 
Life Companies, Inc., came form- 
ally into being in Atlanta early in 
February. Some might say that 
with so many organizations acting 
for the Industry, this new group 
will serve no necessary purpose. 
Far more believe that, with the 
membership in the L.1.A. and the 
American Life 
prised of the older and larger com 
panies, the small companies need a 
clearer before the Legis- 
latures of the different States and 
before the public. 

It seems quite obvious that the 
representatives of the younger and 


Convention com- 


voice 
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smaller companies seeking the bet- 
terment of life insurance in those 
areas of the South and West which 
are now enjoying new prosperity, 
should be given equal consideration 
by the Legislative bodies of the 
different States and by the public 
they serve. 


Good Start 


But whatever might be its moti- 
vation, the popularity of the idea 
of an organization devoted pri- 
marily to the interest of the agents 
and the companies of smaller size 
was denoted by the fact that some 


160 companies were represented at 
its first meeting. This gathering 
was presided over by the former 
governor of Georgia, Ellis Arnall, 
who is also president of the Dixie 
Life of 
Arnall proved an able presiding 


Newnan, Georgia. Mr. 


officer and well qualified to set 
forth the aims and objectives of 
this new national body. In the 
words of one of those in attendance, 
Mr. Arnall was a master salesman 
and through his inspiration and 
guidance the new association was 
launched with enthusiasm. 

Mr. Arnall dispelled at the be- 
ginning of his talk any idea that 
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More than 150 companies were represented 
in Atlanta last month when organization of 


the "National Association of Life Companies" 


was completed. Here the "NALC" purposes 


and plans are discussed in a first-hand report. 


By TV. d ¥, CULLEN, Editor 





Claude H. Poindexter, newly elected president of the National Association of Life 
Companies, and president of Coastal States Life, speaks at Association organiza 
tional meeting in Atlanta 


National Association 


has gained ground that this or 
ganization was devoted to the dis 
tribution and sale of tontine in- 
surance. To prove his point, Mr 
Arnall asked a show of hands of 
those who are writing tontine in- 
surance. None indicated that they 


wrote or intended to write this 
type of coverage. 

It was suggested that the con- 
ception of this organization dated 
from the December meeting of the 
National Commissioner’s Associa- 
tion in New York Here, D. D. 
(Pat) Murphy, former president 
of that body, when as a witness 
was presenting his arguments 
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against the adoption of Uniform 
Legislation to restrict the issuance 
of special policies, was asked by an 
officer of the N.A.L.U. who it was 
he represented. 

A great number of those who 
now are behind the organization of 
the National Association of Life 
Companies were conscious of the 
fact that they had no representa 
tive of their views to cope with the 
force of such national groups as 
the L.I.A., N.A.L.U. and the A.L.( 
The organizers of the N.A.L.A( 
as sponsors of a philosophy of in- 
surance that they know to be popu 


lar with the public and a fast 


growing development of modern 
life, felt that the trade associations 
sponsored and controlled by the 
larger and longer established com- 
longer provide 


those legislative and 


panies no could 
supervisory 
services and public relations which 
are so essential to their new poli 
cies and plans. 

When the meeting was called to 
order on Thursday, February 10, 
at the Atlanta Biltmore in Atlanta, 
Georgia, by Mr. Arnall, there were 
156 companies represented. Of 
these 90 were present in person, 
10 were there by proxy, while 26 
were present by two authorized 
agents. 

Mr. Arnall, after welcoming the 
group and stating the ambitions 
of the organization, stressed the 
fact that it was prepared to take 
its position in the life insurance 
industry and to cooperate in the 
cause of more and better life in 
surance with all the existing 
groups. Mr. Arnall further said 
that one of the purposes of this 
new national association was to 
pool the resources of the smaller 
companies and thereby increase 
their effectiveness in 
their policyholders and the public 
He said that they were 


servicing 


in general 
have their voices 


their field of 


determined to 
heard throughout 


operation 


Coast to Coast 
Inasmuch as_ there 
states represented, including com 


were 22 


panies from as far distant as 
Washington, California, Colorado, 
Ohio, Indiana, Illinois, there was 
Arnall 


heard 


plenty of evidence that Mr 
meant that they would be 
throughout the country 

Mr. Devereaux McClatchey, as 
counsel for the organization, stated 
that a charter had been obtained 
and that a set of By-Laws had been 
prepared. These were adopted. He 
noted that the original title of the 
association included the word “In 
titute.” This, he said, did not 
best describe the type of organiza 
tion intended and had been elimi 
title, as he pro 
Nationa! 


Companies, 


nated. The new 
posed, would be the 
Association of Life 
Ine 
The Membership Committee re 
Continued on page 79 
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Casualty Policy—With 


Not on the market yet, the “Amplan" 
points to a new approach to the prob- 
lem of price competition in auto insur- 
ance. In this article, prepared for The 
Spectator, the writer tells how his 
company will put “Amplan" into effect. 


N various surveys conducted 
purpose of determining 
what the competition of Direct 
Writers is doing to local indepen 
dent agents, it has been uncovered 


for the 


that the agency system has been 
hit hardest in the smaller com 
munities. The weapon used by the 
Direct Writers is price alone. The 
larger communities have not been 
as sorely affected yet. In the larger 
communities the Direct Writers 
have written primarily the volume 
sks on the 
books of agents but people seeking 


of new insureds—not r 


insurance as a result of Financial 
Responsibility Laws and other mo 
tivations, In the smaller communi 
ties it has been a direct attack on 
agency business. The next target 
for wholesale attack, logically, is 
that of the larger communities. If 
their competitive advantage is al 
lowed to continue the independent 
insurance agent, as we know him 
will gradually disappear 

The excessively high loss ratios 
for the stock companies graphically 
illustrate that they are losing the 
best business to the direct writers 
and are left with the undesirable 
and unprofitable risks in prepon 
derance, The only action which the 
stock companies can take in the 
face of that experience is to in- 
crease premiums. This obviously is 
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By R. E. LAWRIE, President 


American Transportation Insurance Co 


not the solution as it merely serve 
to widen the gap, price-wise, be- 
tween the stock companies and the 
direct writers, who, with the better 
business and better experience, do 
not need to increase their pre 
miums. Stock companies are un 
able to meet the problems through 
more selective underwriting due to 
the limited number of desirable 
risks which remain in the market 


available to them. 


Full Understanding 


It is with this situation in view 
and after more than a year’s pre- 
work that 
Transportation Insurance Company 


paratory American 
is now being organized. Many of 
you have, no doubt, seen articles or 
announcements regarding the for- 
mation of this new company, but 


these announcements have been 


limited to a general description of 
the company, some of its contem 
plated operations, and its capital 
structure. The incorporators are 
now of the opinion that the need 
for this company is so vital that 
all independent agents should un- 
derstand just what the company 
proposes to do and should have the 
opportunity to join in this effort 

Looking at the broad picture, in- 
surance is the principle of transfer 
of the risk of loss from a single 
entity to multiple entities with the 
intent that the many share the 
losses of an anticipated minority 
This principle applies to all forms 
of insurance. It is unchangeable 
but it is with the modifications of 
this principle that the efforts of 
ATIC will be directed, and with 
which this article deals. 

Now, life insurance is accepted 
as the most stabilized form of in 
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Maximum chargeable any one accident 
Maximum chargeable any one year 
When cash value exceeds $1,000.00, then excess of $1,000.00 applies to reduce renewal premiums 


year, according to such table 
basic principle of 
forth above, the next 
derlying principle to the modifica 


sive of acquisition, administrative 


expenses and profi 


Ordinary Life 


Ordinary life or “whole life,” fo 


example, is a modification of year] 


ances and with an 


of coverage through to the f ilfill 
ment of the contract 





A Cash Value 


AMPLAN — FULL COVER — PLAN A 


With Losses 


Accumulative Each Third 


Penalty Cash Value Year of Over 
Surrender with No 50% of 
Charge Losses Cash Value 


40% 60.00 60.00 
35% 130.00 130.00 
30% *210.00 105.00 
25% 300.00 195.00 
20% **400.00 *295 .00 
15% 510.00 202.50 
10% 630.00 322.50 
5% 760.00 **452.50 
0% 900 .00 291.25 
0% 1,000.00 391.25 


* Collision deductible drops to $30.00 at the $50.00 deductible collision rate 
** Collision deductible drops to $20.00 at the $50.00 deductible collision rate 


thereby made the in 


; 


own coversge a maturity of the 


‘ 


contrac 

In other words, the company 

levels the premium for ordinary 

life by having the insured con 

tribute more than the required pre 

mium for carrying the risk by an 
, 


accumulation of these overpay 


ments, Or a portion thereof, to 


gether with interest realized on the 


overpayment The policy develop 
through cash reserves, ‘‘co-insut 


ance’ on the part of the insured 


policy reserves are $200 the com 


pany 18 at risk for $3800 insurance 


for that respective period If the 
policy reserves are $999 the com 


pany |} “at risk” for $1 When the 
mortality expectancy table has been 
“out lived” the insured is paid the 
full proceeds of the policy because 


the company’s risk has been re 


$1,000 poli vy these 


tired and they are rightfully the 
insured’s funds 

Now remember that life insu 
ance is underwritten with the an 
ticipation of a single claim during 
From 
an underwriting viewpoint, “level 
premium” life insurance is very 
From the public’s view 


the policy term, not many 


sound, 
point, it creates an accumulation of 
funds in cash values that otherwise 
would not be accumulated by the 
majority of the insureds through 
plans 


regular savings 


New Plan 


We turn now to our formula 
which will introduce a new modi 
fication of casualty and fire under 
writing. The writer believes that 
companies that are geared to sell 
insurance based on price and price 
alone cannot compete with it. This 
plan, which is derived in essence 
from the sound practices which 
underlie the underwriting of life 
insurance, makes application for 
the first time of these modifications 
to the casualty and fire insurance 
field. We believe that their sound 
ne has been demonstrated by 
many years of experience both by 
the life insurance companies and 
We will Hlustrate our 


plan here relating it to casualty in 


their agent 

irance for simplification 

In conforming a casualty insu 
ance program from an underwrit 
ing and sale tandpoint to the 
practice of life insuranes com 
panie it 1S important to note the 
following 

1. Most life insurance plans are 
established as permanent insurance 
programs. Although the payment 
actually constitutes a renewal of 
the coverage, the insured does not 
regard it a uch, but considers 
that he has purchased a permanent 
form of coverage with premium 
payable in annual or other than 
annual installments 


2. The life ins 


functions, a does the casua 


! wey 
irance aye! 


irance agent, a8 representative ¢ 


he company in acquiring the b 


ne initiall and thereafter, in 
providing h persona ervice a 
mat he req red Db the I ired 
The ompe! tion, nowevert ] ‘ 

tablished on a different ba in 


that the life avent receives a large 


Continued on page 8&2 














AST October, Horry Uhler wrote for The 
Spectator a report on the consent decree 

in the Investor's Diversified Services’ case. 
For parts of the country where there has 
been a restricted insurance market, "it is an- 
ticipated," he said, “that the IDS case is 
going to have a wholesome and far-reaching 
effect on the finance and insurance business, 


an effect which will accrue to the ultimate 
benefit of the general public.” 

That article reached the Mortgage Bankers 
Association of America. MBA's Insurance 
Committee had been considering the posi- 
tion of mortgage bankers who often place 
the fire insurance for properties on which they 
had loaned money. 





MORTGAGE BANKERS 


AM happy to have an oppor 
] tunity to reply to the article 
written by Harry E. Uhler, Presi 
dent, National Association of Mu- 
tual Insurance Agents, which re- 
cently appeared in THE SPECTATOR 
I am happy to reply because it is 
typical of many articles | have 
seen and many speeches I have 
heard on the subject of so-called 
“coercion.” This article accuses the 
lenders of “exploiting their bor- 
rowers,” of creating unnecessary costs for them, and 
resorting to short-rating—these are typical and fa- 
miliar accusations. 

In this article I shall try to refrain from using such 
inflammatory words and, instead, present the position 
of the mortgage banker in the insurance business in 
a simple, common sense way. I want to show that it is 
in the public interest that the mortgage bankers 
write insurance. I want to set forth the mortgage 
bankers’ responsibility and duty to the borrower and 
to the investing public, and I want to prove that the 
borrower is far better served, and usually at a lower 
cost, by permitting the mortgage banker to write his 
insurance, 

Why is this so? Simply because any separation is 
an economic waste and produces unnecessary and pur- 
poseless duplication of work. Mortgage banking and 
insurance have existed together in the same office as 
long as insurance has been written, and any attempt 
to separate the two by legislation seems as non-sensi- 
cal as legislation which would force an owner to buy 
his gasoline at one station and his oil at another. 
The mortgage banker himself must attend to every 
detail involved in writing insurance. He is well fitted 
to do it; in fact, he is compelled to do it, and with 
the utmost care because his entire security depends 
upon it. It is a job and a responsibility which he 
cannot possibly delegate to anyone else. In order to 
prove these contentions, it may be well to review 


Who Should Write 


BY GEORGE H. DOVENMUEHLE 
President, Dovenmuehle, Inc., Chicago 
Chairman, Insurance Committee 
Mortgage Bankers Association 


the insurance problems of the mortgage banker 

In order to make a good mortgage loan, the mort- 
yage banker must make an exhaustive physical ap- 
praisal of the property. Since a thorough appraisal 
is the essence of good mortgage lending, it is doubtful 
whether anyone else could afford to spend the time 
required to make as complete an examination—and 
few insurance agents would have the training to do so 

After the appraisal, the mortgage banker is in a 
position to determine the proper amount of insurance 
that should be carried. Usually the mortgage banker 
has a far greater financial stake in the property than 
has the owner; and certainly no agent can be as 
interested as he is in the financial welfare of the 
owner, 

No one denies that the mortgage banker must retain 
custody of the insurance policies, or that he must 
examine them carefully to see that they are correct 
in every detail with proper mortgage clauses at- 
tached. Because the mortgage banker knows better 
than anyone else the various clauses demanded by dif- 
ferent types of investors, he can save time and avoid 
costs and confusion, if he writes the insurance policy. 

The mortgage banker must maintain records for 
the proper renewal of the policies, and because of 
his investment in the property, he cannot fail to keep 
all insurance in force. In fact, most mortgage bank- 
ers insure their work through the medium of an 
‘Errors and Omissions” policy which is not gener- 
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Therefore, the head of MBA's committee 
prepared a statement for The Spectator, pre- 
senting their position on whether the function 
of lending money must be completely sepa- 
rated from that of placing insurance. 

In connection with that MBA statement 
printed here, we include some explanatory 
comments from Mr. Uhler. The question of 


Who Should Write Insurance can hardly be 
answered in the short space we can allot to 
these two writers. Also these men have lim- 
ited their remarks to particular phases of the 
question. If, of course, the remarks on these 
pages evoke sufficient interest, we will be 
glad to publish further responsible comments 
on this subject.—The edifors. 








Insurance? 


ally available to others at a price they can afford. 
Could any other agent be as vigilant? 

In modern practice, the mortgage banker collects 
funds monthly to pay for premiums as they fall due 
He must follow FHA regulations and investor re- 
quirements to see that these funds are properly as- 
sessed and paid. 

He is not permitted to delegate these responsibili- 
ties to anyone else. 

Under the terms of the mortgage the owner is 
required to report any loss to the mortgage banker, 
who must, of course, agree to any settlement that is 
made. In addition, the mortgage banker must ex- 
amine the property to determine whether the loss 
adjustment is adequate to restore the property. 

In case of a disputed claim, a common interest will 
compel the mortgage banker to support the owner. 
No other agent would have the same compelling rea- 
son to obtain a fair settlement. After loss checks 
are properly endorsed, the mortgage banker must, 
in the case of a large loss, disburse the funds as the 
repair work proceeds. He must collect proper waivers 
so as to be sure that no mechanics’ liens can be 
attached to the property. Again, this is a responsi- 
bility that cannot be delegated. 

We agree that an owner is entitled to competent 
insurance treatment, and we will approve legislation 
designed to raise standards of honesty and compe- 
tence provided that they apply equally to all in the 
insurance business. We will continue to oppose legis- 
lation which attempts to restrict the writing of in- 
surance to those who are engaged in the insurance 

Continued on page 78 
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ELIMINATE COERCION 


BY HARRY E. UHLER, C.P.C.U. 


Past President National Association 
of Mutual Insurance Agents 


EITHER in my article nor in my present think- 
N ing is there any denial of the right for mortgage 
bankers to write insurance. The question at issue is 
simple—-does the mortgage banker or lender have the 
right to force the purchase of insurance from the 
lender? The Consent Decree obtained by the Anti- 
trust Division of the United States Department of 
Justice in the case of the Government vs. Investor's 
Diversified Services, Inc., establishes the fact that the 
Government believes that the free enterprise system 
of government should give the borrower a free choice 
in the purchase of insurance, 

The borrower and purchaser of insurance is the 
important person in this transaction and the preserva- 
tion of the free enterprise system means the right 
of that borrower to a free selection in the purchase 
of insurance. No amount of service on the part of 
the mortgage banker can justify restraint of trade 
by insistance that the borrower buy insurance from 
the lender, a particular agent or agencies or com- 
pany. 

Recently the Eastman Kodak Company has been 
stopped by a consent decree from including as one 
transaction the purchase and processing of its color 
film. This action takes place in spite of the fact that 
the Eastman Kodak Company could readily justify 
the expert service that could be provided where the 
same agency both produces and processes the film. 

There is plenty of room for both the mortgage 
banker and the local insurance agent in the insurance 
business. The mortgage banker has a competitive 
advantage that should suffice and eliminate the neces- 
sity for coercion. 
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Special Analysis 


of the 


New Dwelling Forms 


MPIRO, 


Interbureau, 


Comprehensive, 


“All 


Physical Loss," forms 847, 849, 850—the flood 


of new names and the new policies, coverages 


and endorsements that go with them, have re- 


portedly been causing considerable confusion 


among fire and casualty agents. Here, THE 


SPECTATOR's regular department on Cover- 


ages and Forms has been expanded to provide 


a clear analysis and comparison of these latest 


improvements in the dwelling policy field. 


al are now many compre 


hensive dwelling forms, most of 
which are contracts subject to the 


rules and regulations of bureaus 


and rating organizations. The as- 


sociations to which most of the 


leading companies subscribe are: 
IIAG (Interbureau Insurance Ad- 
visory Group) and MPIRO (Mul- 
tiple Peril Insurance Rating Or- 
ganization 

In these comprehensive policies, 


the underwriters have attempted 
to combine into one contract prac- 
tically all fire and casualty lines 
Auto- 


mobile insurance is the most im- 


needed by the householder. 


portant omission, though at least 
one company includes this cover- 
age under the protection of their 
policy: 

As in most Comprehensive Poli- 
afforded is 


broader than can be pur- 


cies, the protection 


much 


chased under the individual con- 
tracts. 

However, the confusion created 
by the rash of comprehensive poli 
cies has not made the agent’s life a 
happy one. Not only does he have 
numerous new contracts on the 
market, but he also has broader 
forms of the old fire policies issued 
by the fire insurance comnanies but 
which are not labeled as compre- 
These 


hensive policies are not 


THE SPECTATOR 














TABLE OF 


PERILS TO BE 
INSURED AGAINST 


COMPARISON FOR NEW DWELLING FORMS 


11AG 
MPIRO GROUP FORM A. E. C, 
HOME OWNERS COMPRI RIDER PLUS 
FORM B HENSIVE FIRE & E., ¢ I 


BROAD 
ORM #849 


PHYSICAI 
FORM 
850 
RUILLDING 
ONLY 


ALI 


LOSS 





1. Owned or operated 
vehicles 


2. Glass Breakage 


3. Weight of snow or ice 


j. Subsidence 


5. Water Damage 


defective windows, doors, 


open or 


ete 


ot 


= 


. From freezing, plumbing 
and heating systems. 


6. Fall of trees 
y. Landslide 


8. Rental Value of dwelling 


Yes’ 


Limited to 
building 
collapse. * 


No 


No 


No 


Optional 


25°, limit L 12th pes 1/12th limit 
per rie no per mo 
g..-i omprehensive Personal Vi Optional Optiona 
Liability Policy, Including 
Medical Payment 
10 Depreciation eliminated Ye Ye ¥ 
(Dwelling 
* With $50 Deductible. ** Deductible Optiona 
available yet in some territories, broaden his fire and extended cove: by ent 
however. (See state listings for policy by the attachment of the Form 
three forms on page 37. Additional Extended Cover’ en Ph ( 
dorsement which, in effect, voided itter 
ome of the exclusions in the foi coveras 
Basis of Comparison mer policies and supplied some ad Dentin 
It would be impossible to enu ditional protection tior 
merate all of the coverages and It didn’t make things Castle te Old 
conditions in each of the Broad the producer when ye of the ent tn 
Forms. It was only about four reau and exchange extender ] { 
years ago that the owner of a pri- Standard Fire policies to inciud al 
vate dwelling was permitted to more otection only to be followed 
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ve 


Ye 
No limit 


Optional 


Yes 


Yes 


Yes 
No limit 


Optiona 


irei rie form the Broad 

No. 849, the Dwelling All 
Lo Form No. 850, the 

being limited to building 
f ha rit Ti ome 
} le pre ce } 

na 1 } e korn tre 

‘ 
( the elling insur 
ble to cover i 
thuilding probably 








SPECIAL ANALYSIS OF THE NEW DWELLING FORMS 
Continued from Page 35 








eliminating the need for sepa- 
rate amounts on garages and 
stables, and (b) rental values, 
subject to monthly limit of 
1/12th of this amount; 


2. the $1,000 off-premises limit 
for coverage on household 
furnishings and effects has 
been eliminated; 


8. inherent explosion is added 
as an insured peril, (The Ex- 
tended Cover endorsement 


also includes this peril.) 


4. a tenant may apply 10% of 
his contents insurance to 
cover premises alterations 
and improvements. 


Any recording of coverages un- 
der the comprehensive and House- 
holders forms should offer a com- 
parison with the dwelling fire poli- 
cies to indicate the extensive cov- 
erage improvements which have 
been made. 


Chart on Page 35 


The preceding chart (on page 
35) leads off with the Fire, Ex- 
tended Cover Additional Coverage 
perils, which have been available 
for some time, and following those 
are the other perils. Most of these 
additional perils were previously 
available under separate policies 
or by rider. A few, such as sub- 
sidence of buildings, landslide, and 
collapse could not be purchased in 
the usual markets. 


Deductibles 


In the chart, a $50 deductible ap- 
plies to some of the coverages and 
these have been indicated by an 
asterisk (*). In some instances, 
the All Risk Form No. 850 permits 
the assured to select a deduction or 
full coverage. Where the deduc- 
tion is optional it is indicated by 
a double asterisk (**). 
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Of course, all of the new policies 
include the perils of fire—that is, 
a hostile fire (one which has left 
its intended confines). The No. 
850 form even covers friendly 
fires. 


Includes EC 


All of these forms also cover the 
Extended Cover perils—-windstorm, 
hail, explosion (except explosions 
in steam boilers, steam pipes, tur- 
bines and engines), riot, strike, 
civil commotion, smoke, aircraft 
and vehicle damage (other than 
damage by owned, vehicles and 
those operated by tenants). Wind- 
storm and hail may be written full 
or with a deductible in most juris- 
dictions. Some states require a 
$50 deductible on all forms. 


Theft Added 


Theft insurance may be added to 
any Fire policy. The Broad Form 
No. 850 excludes theft because it 
is only a building policy. MIRO’s 
policy includes limited theft, while 
jroad Theft is available under the 
IIAG forms. Mysterious disap- 
pearance is presumed to be a theft 











Just what did you mean—it seems like 
@ sure-fire policy. 


under the latter policies and unat- 
tended auto coverage is afforded. 
Outside theft is provided under 
both contracts. 

Trees, shrubs, plants and lawns 
are included under forms No. 849 
and No. 850, and are optional un- 
der the IIAG policy. Because of 
poor experience and adjustment 
difficulties, these items will soon 
disappear from all forms as re- 
spects to windstorm and hail losses. 

Additional living expenses are a 
part of the MIPRO coverage, op- 
tional with ILAG and the Standard 
Fire policies with maximum month- 
ly protection equal to 25% of the 
amount carried. There is no such 
limit in forms No. 849 and No. 850. 


Eligibility Requirements 


Both the Comprehensive Dwell- 
ing and Homeowners forms re- 
quire owner occupancy with not 
more than two families residing 
therein. The other forms do not 
have this restriction. 

Form No. 849 and the Standard 
Fire Policy No. 847 can be written 
to cover seasonal dwellings, but the 
other policies cannot. 


Other Changes Anticipated 


Radio and television antennas 
and aerials will doubtless be re- 
moved from the coverages of wind- 
storm, hail and the weight of snow 
and ice. 

Incidentally, the title “All Physi- 
cal Loss” will probably be changed 
to “Dwelling Building Special” 
policy. 


MPIRO Plans 


The MPIRO companies will pro- 
vide all the protection afforded un- 
der the No. 850 form by attach- 
ing an endorsement to their Home- 
owners policy. An additional pre- 
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States Approving the New Forms 


S50 ALL PHYSICAL 849 BROAD COMPREHENSIVE 
LOSS FORM DWELLING FORM DWELLING POLICY 





Alabama Yes Yes Yes 
Arizona. Yes 


Arkansas Yes 


California Yes 
Colorado . 
Connecticut Yes 


Delaware Yes 
District of Columbia Yes 


Florida. 
Georgia 


Idaho 
Illinois 
Indiana 
Iowa. 


Kansas 


Kentucky 
Louisiana 


Maine 
Maryland 
Massachusetts 
Michigan 
Minnesota 
Mississippi 
Missouri . 
Montana 


Nebraska 
Nevada. . 

New Hampshire 
New Jersey 
New Mexico 
New York 
North Carolina 
North Dakota 


Ohio 
Oklahoma 
Oregon 


Pennsylvania 
Rhode Island 


South Carolina 
South Dakota 


Tennessee 
FR 

Texas. . 
Utah... 


Vermont 
Virginia 
Washington 
West Virginia 
Wisconsin 
Wyoming. 


This table includes information in The Spectator's office as of Feb. 15. 
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SPECIAL ANALYSIS OF THE NEW DWELLING 


mium will be charged. 

The MPIRO 
issue a Homeowners policy “A,” a 
Fire policy with Extended Cover, 
Theft and Comprehensive Personal 


companies also 


Liability coverage added. 

The Insurance Company of 
North America is operating quite 
independently of other companies. 
It is now writing in 28 states a 
new Homeowners policy form “C” 


FORMS 


Continued from page 36 


which provides “All Physical Loss’”’ 
on both the dwelling and contents. 
It will be recalled that the No. 850 
form applied only to the dwelling 
structure. 


Combining +850 and PPF 

Many brokers have ordered the 
All Physical Loss form No. 850 
for their assureds who carry a Per- 


sonal Property Floater. This com- 


Association Members 


The following are company groups that are members or sub- 
scribers of the two associations as of January 1955: 


ILAG 


Aetna Life Group 
America Fore 
American Equity 
American Indemnity 
American Liberty 
Atlas 

Caledonia 

Century 
Commercial Union 
Crum and Forster 
Excelsior 

Hanover 

Hartford Fire 
Hawkeye Security 
London & Lancashire 
Loyalty Group 


New Amsterdam 

New Hampshire 

New York Underwriters 

North British 

Ohio Casualty 

Ohio Farmers 

Phoenix London 

Royal Exchange 

Scottish Union 

Standard of Detroit 

Sun 

Travelers 

U.S.F. & G. 

Yorkshire 

Union Insurance Society 
of Canton Ltd. 


MPIRO 


Members 


Aetna lire 
Agricultural 
Atlantic 

Boston 

Employers 

Fire Association 
Firemans Fund 
Glens Falls 

Great American 
National of Hartford 
Northern Assurance 
Norwich Union 
Pear! American 
Phoenix of Hartford 
Providence Washington 
St. Paul 

Security 
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Subscribers 


American Casualty 

American Home (Globe & 
Rutgers) 

Chubb and Son 

Continental 

General Accident 

General of America 

Home 

London Assurance 

Merchants, N. Y. 

Millers National 

North America 

Northern, N. Y. 

Republic 

Scottish Union 

Springfield F. & M. 

Trinity Universal & Gulf 

Western Group 





bination provides broad protection 
but is of course limited to those 
assureds who can afford the Per- 
sonal Property Floater. 


Rating Procedure 


The various bureaus, associa- 


tions and individual companies 
issue manuals or rate cards that 
permit the agent to arrive at a 
premium based upon the selected 
amounts, coverages, and limits of 
protection. Substantial credits are 
granted if a minimum number of 
insurance forms are purchased, 
e.g. the rates for the Compre- 
hensive Policy issued by the mem- 
ber companies of the IIAG pro- 
vide for discounts of: Fire and Ex- 
tended Coverage —10%; 
Theft on the 80%; 
Theft off the premises, liability, 
and glass 10%. 

These rating charts are fur- 
nished rather freely to producers 
by most companies. The data in 
these charts have been “localized” 
in that the insurance charges ap- 
pearing therein apply only in a cer- 
tain fixed making it 
easier for the broker or agent to 
compute premiums for risks in his 
immediate vicinity. 


rates 
premises 


territory, 


Package Policies 


A number of companies have de- 
veloped described as 
“package policies.” These are 
usually policy backs designed to 
hold the various forms attached for 
the purpose of outlining the cover- 
Any number of cov- 


what are 


age provided. 
erages can be included as separate 
charges are made for each, with 
amounts and premium listed in the 
proper block Discounts 
may be allowed on certain forms. 
It would be difficult to completely 
describe all of these various 
policies. 


spaces. 
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THE WESTER A COMPANIES 


THE WESTERN CASUALTY AND SURETY COMPANY 
THE WESTERN FIRE INSURANCE COMPANY 


Statements of Condition at December 31, 1954 











-YDROUTIVE (‘PICKER Dpe The Western The Western 
EXECUTIVE OFFICERS Casualty and Vire Insurance 
Ray B. Dul Surety Company Company 
ubwc 1 »e » ‘ a » mahe a¢ 
Gib bien ot Qeand Cash (In Janks and in Office) $ 1,812,078 $ 726,137 
E. C. Gordon U. S. Government, State and 
Viee Chairman of Board Municipal Bonds 20,587,032 0,084,110 

C. Otto President Corporate Stocks 1,227,553 2,669,815 
W. Duboe Vice President 
H. Mead Vice President Total Cash and Investments $23,626,663 $13,380,062 
H Morrison Vice President Investment in Western Fire 
. Event Vieo President Insurance Company 5,569,468 
L. Gench Secretary Real Estate 452,421 
L. Hurst Treasurer Agents’ Balances (Not over 90 Days Due) 3,592,200 940,345 
H. Morris : Auditor Due from other Insurance Companie 117,33: 164,214 
= Alles raphe pudsiciada Accrued Interest on Investments 164,803 74,760 

Cro Seerets ror eae 
D dutindgy Besretnl Other Admitted Assets 105,958 1566 
Gordon Fisher est Secretar 
V G Secrets r . ae “2 408 - . ° 

A. Goren o— Total Admitted Assets $33,176,425 $15,016,168 
George J. Jone / Secretary 
J. R. MacLennar Seeretary 
L. A. Tonnies Secretary LIABILITIES 


F. A. Hall Asst Treasurer 


ESF MESEBKREG 


Reserve for Unearned Premiums $ 9,912,182 7,404,945 
teserve for Claims and Losses 9,797,338 1,064,924 
teserve for Taxes and Other Liabilities 2,922,361 974,045 
LINES WRITTEN 
Total Reserves $22,631,881 $ 9,443,914 
Automobile, Burglary, . ania 
Gl Capita! $ 2,250,000 $ 1,000,000 
decay Surplus %,294,544 1,572,254 
Accident and Health a 
Hospitalization Surplus as Regards Policyholder $10,544,544 $ 5,572,254 
Liability : eee . a 
a rotal $33,176,425 $15,016,168 
Workmen's Compensation 
Fire and Allied Lines Securities carried in the above statement are 
Inland Marine deposited for purposes required by law. .$ 1,012,555 $ 110,000 
Fidelity and Surety Bonds fonds are valued on an amortized basi tock at December Oo}, 1954, 
market values as prescribed by the National Association of Insurance 











ee eee 444444444444 OO ( ommissioners, 





Operating in 37 States With Nation-Wide Claim Service 


Home Office if ‘ Exvecutiwe Offices 
Western Building | : 916 Walnut 


Fort Scott, Kansas = Kansas City 6, Missouri 


\_ FORT SCOTT, KANSAS 
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FOUR WEEKS' 


RECORD OF 


IMPORTANT 





Jan. 13—The Colorado Insurors 

Association is beginning its 
first state-wide advertising and 
public relations program. Using a 
budget of more than $20,000, it 
will include 27 ads during 1955 in 
every daily newspaper in the state 
and selected weekly papers. Fif- 
teen million copies of newspapers 
will carry the ads. 

The program’s purpose: First, 
to make the word Insuror repre- 
sent a _ professionally qualified 
agent in the public mind. Second, 
to educate the public to the advan- 
tages of dealing with an Insuror. 
Third, to identify individual 
agents as Insurors in their own 
communities. 


Jan, 13-—-Pittsburgh’s annual In- 

surance Day will be held 
Tuesday, March 8, in the City’s 
Hotel William Penn. The program 
being planned includes guest 
speakers, panel discussions, din- 
ner and entertainment. 

Agents in Cleveland, Ohio, have 
announced that their “I” Day will 
be held on March 14 in the Hol- 
lender Hotel, 


Jan. 15 — Four years ago the 

United States filed a civil suit 
against the Insurance Board of 
Cleveland, alleging the Board's 
activities were in violation of the 
Sherman Act. 

After much research and testi- 
mony, a deposition has been taken 
from John W. Frasier. The deposi- 
tion was introduced today and the 
Insurance Board of Cleveland filed 
a motion for summary judgment, 
asking that the allegations be 
dropped and the case dismissed. 
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"Storing" Mortgages— 
New Investment Plan 


Jan. 15—‘Warehousing” is the 
new term being used in han- 
dling mortgage loans. Prudential 
has announced its contract with 
the Irving Trust Company of New 
York, by which the bank will act 
as manager of a group of banks 
participating in the handling of 
VA and FHA residential mortgage 
loans during 1955. 
Under the agreement, Pruden- 





New Insurance Commissioners 


Leffert Holz, New York attor- 
ney, becomes the new Superinten- 
dent of Insurance in New York 
State. Mr. Holz is a senior partner 
in the firm of Holz and Schrier. 

Francis R. Smith is the new 
Insurance Commissioner of Penn- 
sylvania, Mr. Smith had been Col- 
lector of Internal Revenue for 
Eastern Pennsylvania and later 
became engaged in private prac- 
tice specializing in tax problems. 

Joe B. Hunt assumes duties as 
Insurance Commissioner for Okla- 
homa, Mr. Hunt had served twelve 
years in various capacities with 
the State Insurance Board. 

F. Briton McConnell] has been 
appointed Commissioner in Cali- 
fornia. Mr. McConnell is former 
vice president and general counsel 
of Pacific Employers. 

Thomas J. Spellacy has 
nominated Commissioner in Con- 
necticut. Mr. Spellacy is the for- 
mer Mayor of Hartford. 

Charles R. Howell has been ap- 
pointed New Jersey Commissioner 
of Banking and Insurance. Mr. 
Howell maintains a general insur- 
ance agency in Trenton. 


been 


tial will repurchase the ware- 
housed loans from the banks at a 
later date. It is estimated that a 
substantial volume of VA and 
FHA residential 


“stored” this way. The arrange- 


loans will be 


ment facilitates an even flow of 
Prudential’s funds into mortgage 
investments around the country. 


Jan. 17—The Multiple Location 
Service Office and the Na- 
tional Insurance Service Organi- 
zation announced the proposed 
consolidation of these two service 
organizations into a single new 
organization as soon as the neces- 
sary details can be worked out. 
The proposed consolidation is a 
natural consequence of the steps 
taken about a year and a half ago 
to adopt single rating plan for 
multiple location business. Since 
that time, the two organizations 
have cooperated but have main- 
tained separate service facilities 
for their members and subscribers. 
Proposed name for the merged 
organizations is “Reporting Form 
Service Office.” 


Jan. 17—-A health insurance pro- 

gram for federal employees 
was outlined by President Eisen- 
however in a special message to 
the 84th Congress. In part, the 
President said: “This contributory 
system has been designed to meet 
the requirements of the Federal! 
service and to take into account 
the experience of private employ- 
ers. The system would permit em- 
ployees to choose either a stand- 
ard plan of uniform benefits or an 
approved plan operating in an in- 
dividual community when more 
suitable to employees in that loca- 
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Daily Reports 





EVENTS 


IN ALL FIELDS OF 


INSURANCE 





tion. It is proposed that the gov- 
ernment contribute approximately 
one-third the cost of the insurance 
for the employees and their depen- 
dents. It is estimated that the an- 
nual cost to the government will be 
approximately $55,000,000.” 


Policy Signed for 
500,000 Trainmen 


Jan. 18—A hospital, medical and 

surgical insurance policy cov- 
ering half a million railroad 
employees was signed by repre- 
sentatives of most of the nation’s 
railroads and the executives of 
thirteen railroad non-operating 


unions. Contract was signed with 
the Travelers Insurance Company 
of Hartford, but the risk will be 
shared by 11 other insurance com 
panies. 

Employees covered by the plan 
will contribute $3.40 per month, 
with a like amount contributed by 
the railroad companies. Benefit 


include: payment of semi-private 


hospital room and board for 120 
days, and of other hospital charges 
up to $500, plus 75 per cent of 
additional charges. 
pense coverage as provided in a 
schedule of operations with bene 
fits ranging up to $300, and re- 
imbursement of certain expenses 





TOPS IN TEXAS 


FIVE SPECIAL AGENTS received awards as Outstanding Fieldmen from the Texas 
Insurance Fieldmen's Association recently. Left to right above they are: Jack Emerson 
of San Antonio, The Home; Hugh Harbert of Lubbock, National Union; Robert P 
Kennedy, Jr., Houston, Commercial Union; Samuel W. Scales of Harlingen, Loyalty 


Group; Leslie G. Spilman of Dallas, Insurance Company of the State of Penna 


Selected by secret committees who chose the winners on the basis of competence 


initiative, perseverance and contribution to the public relations program of the 


capital stock insurance industry in Texas, the men are shown with the certificates 


they received. 
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Surgical ex- 


in connection with medical service 
is also prov ided. 

In addition is provided a sched 
ule of X-ray and laboratory bene- 
fits, up to an aggregate of $50 in a 
six-month period. Polio and major 
medical 
cluded, 


coverage are also in- 


Fund Formed To 
Invest in Life Cos. 


Jan, 20—Formation of a new type 
investment company, Life In 
vestors, Inc., was announced by 
Raymond T. Smith, president of 
the fund. An offering of 1,400,000 
shares of common stock, par value 
$1, is expected to be made later 
this month. The offering, which 
will involve more than $20,000,000, 
will be made by a nation-wide 
group of investment bankers 
headed jointly by White, Weld & 
Company of New York and J. C 
Bradford & Company, Nashville, 
Tennessee. 
The new investment company 
expects to concentrate its invest 
ments in life insurance company 
stocks and may also invest in 
stocks of companies which write 
life insurance together with other 
forms of insurance and in stocks 
of companies which, through se- 
curity ownership, have a substan- 
tial interest in the life insurance 
business 
The company was incorporated 
December °%, 1954, under the laws 
of the State of Maryland as a di- 
versified management investment 
company. It will not invest more 
than 5 per cent of its assets in 
the securities of any one company 


Continued on page 42 
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Daily Reports 


Continued from page 41 


nor buy more than 10 per cent of 
any class of securities of any one 
company. 

Jan, 19-—Life insurance ownership 
has made big gains through- 
the world the end of 
World War II and even outpaced 
the postwar inflation, according to 


out since 


the Institute of Life Insurance. 

Comparing figures for 29 coun- 
tries, covering life insurance in 
force at the start of last year with 
those at the start of 1948 it is 
found that increases in totals in 
force ranged from 38 per cent to 
547 per cent. Rise in the United 
States was 64 per cent, and in 20 
of the 29 countries the six-year 
gain was larger than that. 


es: Sa 


Jan. 21—Guardian Life purchased 

the first two mortgages made 
under the provisions of the newly 
established Voluntary Home Mort- 
gage Credit Program. The loans 
were requested for a truck driver 
and a foreman in a poultry proc- 
essing plant in Timberville, Vir- 
ginia. The Guardian approved the 
loans on the same day papers were 
received at its office. 





Health Reinsurance: Neither Witch's Brew nor Horse Liniment 


Feb, 15 


President Eisenhower has again proposed 


but who do not now have such insurance.” 





his health reinsurance program. On January 31, 
he sent a special message to Congress outlining a plan 
similar to the one he submitted in 1954. 

Comments on this year’s plan have been sporadic 
a few scattered “pro's” and not many more “con's.” No 
battle over the issue has started and none is in pros- 
pect, The gunfire you hear is just stray shots ex- 
changed between outposts. 

Between 1954 and 1955 Ike altered his plan merely 
by adding a few more specific objectives: 

“T urge the Congress to launch the reinsurance ser- 
vice this year by authorizing a reasonable capital fund 
and by providing for its use as necessary to reinsure 
three broad areas for expansion in private voluntary 
health insurance. 

“1, Health insurance plans providing protection 
against the high costs of severe or prolonged illness. 

“2. Health insurance plans providing coverage for 
individuals and families in predominantly rural areas. 

“3. Health insurance plans designed for coverage 
of individuals and families of average or lower income 
against medical care costs in the home and physician’s 
office as well as in the hospital.” 

Basie details of the program are still sketchy; much 
of the operation being left to the Department of 
Health, Education, and Welfare. A fund of $25 million 
would be set up to start with. A private insurance 
company or organization would then apply for rein- 
surance on a specific proposal for expanding health 
insurance policies or facilities. If the HEW Depart- 
ment approves of the proposal, the company pays a 
fee and that new policy is reinsured. The fees would 
cover operating costs and eventually pay back the $25 
million to the Government. 

Since the plan was dropped by a Congressional com- 
mittee last year, early comments on this year’s pro- 
posal were sparse indeed. Secretary Oveta Culp Hobby 
of the HEW Department backed up the President and 
then went on: “The reinsurance proposal... is not 
a cure-all, There is no magic in the proposal. The 
proposal does offer an opportunity to provide more 
people with health insurance and to provide them with 
better health insurance. .. . It is a method which will 
operate in the interests of the 99 million who now have 
insurance and of some 30 million who are able to buy 
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In general, the insurance industry said nothing. 
Several organizations of companies pointed to their 
statements published when the plan was first an- 
nounced last year. These offered “cooperation” and 
were pleased with Ike’s support of private companies. 

Even the spokesman for the state commissioners 
pointed backward at last year’s NAIC statement. New 
Hampshire Commissioner Donald Knowlton, now NAIC 
president, in an interview printed in the agency news 
sheet put out by Pennsylvania Lumbermens Mutual, 
recalled that last year the NAIC ‘opposed the enact- 
ment of the bills in the form they were presented.” 
He insisted that measures to improve health insurance 
should “be practical and consistent with the existing 
pattern of free enterprise and of state regulation.” 

Orville F. Grahame, vice president of Paul Revere 
Life and Massachusetts Protective, this week issued 
a call, as president of the Insurance Economics So- 
ciety, for “open minded” study of the reinsurance 
proposal. Referring to an editorial in The New York 
Times criticizing the President’s plan, Mr. Grahame 
said, “We must reappraise this plan with an open 
mind. It is not enough to denounce it as a witch's 
brew, but neither can it be sold as horse liniment to 
the American people by testimonial or general endorse- 
ment. We must know the contents of this liniment.” 

As THE SPECTATOR went to press, we learned that 
the Indiana Life Underwriters Association and the 
Indiana Association of Accident and Health Under- 
writers had passed a joint resolution to oppose the 
“Health Reinsurance” bills, calling them “unneeded 
and unworkable and... inherently a threat of federal! 
control of the insurance business.” 

It still may be too early to be sure which way the 
battle will go—or even if there will be a battle. How 
ever, the regular monthly SPECTATOR column by Wash.- 
ington correspondent, Paul Wooton, indicates (on page 
21 of this issue) that the President's reinsurance pro 
posal may not get through Congress. 

Another comment—overheard by THE SPECTATOR 
took a long range view. Whatever happens to this 
year’s plan, we’re in for many more schemes, put up 
by our political leaders, during the years ahead. 
Health insurance, this comment went on, will be one 
of the leading political footballs for the next ten years. 
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The program provided in the 
Housing Act of 1954 is designed 
to channel funds for home mort- 
gages insured by the FHA or 
guaranteed by the VA into com- 
munities, usually remote, where 
mortgage money is scarce. Several 
life companies are cooperating 
with the Federa! Housing Author- 
ity to supply adequate housing for 
people who qualify for a loan but 
are unable to obtain one locally. 


MDRT Admits 
273 Applicants 
Jan. 21—The first list of qualifiers 
for the 1955 Million Dollar 
Round Table was released by 
George B. Byrnes, CLU, MDRT 
chairman. The list includes 273 
qualifiers whose applications had 
been approved as of Dec. 31. These 
are divided among the five MDRT 
classifications as follows: life and 
qualifying, repeating, 116; life 
members, 62; life and qualifying, 
first time, 36; qualifying and 
repeating, 45; qualifying, first 
time, 14. 

March 15 is the closing date for 
applications. It is believed mem- 
bership this year will be greater 
than last year’s 1,492. 


Jan. 25—The Phoenix Insurance 

Company has announced it 
will take the concluding steps for 
the consolidation into The Phoenix 
of the three smallest companies of 
The Phoenix of Hartford group. 
These companies include The Cen- 
tral States Fire Insurance Com- 
pany of Wichita, Kansas, which 
was acquired by The Phoenix in 
1921; the Atlantic Fire Insurance 
Company of Raleigh, North Caro- 
lina, acquired in 1929; and the 
Great Eastern Fire Insurance 
Company of White Plains, New 


York, also acquired in 1929 


Jan, 26—The Prudential Insurance 
Company of Great Britain, the 
Skandia and the Hudson companies 
are expanding their group opera- 
tions to the casualty reinsurance 
field. Thus, the Prudential-Skandia- 
Hudson Group is able to offer com- 
plete multiple line reinsurance 
facilities in the writing of pro rata 

treaties and excess covers. 
It is also made known that Pru- 
Continued on page 44 
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CLIP THIS...to keep 


your trademark right 


in your customer's hand! 


Pe oe ee oe oe oe oe oe ee ee ee ee oe ee ee eee 


ZIPPO MANUFACTURING CO. 
Dept. SP-22, Bradford, Pa. 


Please give me full infermation about business gift Zippos—prices in large or 
small quantities, time of delivery, opportunity to use color, and the help your 


design department will give us in making a beautiful and distinctive gift 


Name 
Firm 


Address 


Thousands of trademarks jostle one another for attention in today’s 
market place. Make sure that yours is often seen! Have it engraved 
in rich, authentic colors on the satiny surface of a Zippo—as a business 
gift, or special award within your firm. 

Then your message will flash into view 20... 40... 60 times a 
day, just as surely as each Zippo flashes into flame. Your trademark 
becomes a valuable selling tool, giving long, long mileage at very 
modest investment. 

Whether your business is old 
or new, its special quality will be ——~4 
faithfully reflected by the special 
quality of Zippo. Superbly made , 
to work easily and perfectly j 7 =) 
under any conditions, Zippos be- Neu wll oa 
come cherished lifelong compan- P 
ions — used proudly at business 
meetings... on social occasions 
and outings. And your trademark 
travels with them, always! Send 


the coupon now! 


Lights easily... anywhere... always 


20 Genuine Zippo Fiuid and Flints make ali lighters work better 
VAL ZIPPO MANUFACTURING COMPANY, BRADFORD, PA 


Z snade Niagara fale, Ont 





HOME OFFICE: Los Angeles 
W. B. STANNARD, Vice President 


"WE PAY AGENTS LIFETIME RENEWALS 


THEY LAST AS LONG AS YOU DO!" 





Lansdale 
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dential Assurance Company, Ltd., 
of London, the largest insurance 
company in the British Empire and 
principal stockholder of Prudential 
of Great Britain, remitted to the 
latter company cash funds of 
$1,500,000. Of this sum, $900,000 
has been used to increase the capi- 
tal stock to $1,500,000 by issuing 
9,000 shares of additional stock, 
and the balance of $600,000 used to 
increase its net surplus. 


New Life Business 
Topped $40 Billion 


Jan. 26—For the first time pur- 

chases of life insurance in the 
U.S. exceeded $40,000,000,000 dur- 
ing 1954, the Life Insurance 
Agency Management Association 
reports. The year’s total was 
$48,000,000,000, compared with 
$39,488,000,000 in 1953 and $33,- 
943,000,000 in 1952. 

For the entire year, with ordi- 
nary sales up 6 per cent from the 
year before, Arizona led with an 
increase of 21 per cent, with 
Nevada in second place, up 20 per 
cent over 1953. 

Jan. 27—The American Life Con- 

vention, in response to in- 
quiries following a report to the 
Senate Labor and Public Welfare 
Subcommittee investigating em- 
ployee welfare and pension funds, 
issued the following statement: 
“The abuses in union welfare 
funds which are attributed by the 
report of the Senate subcommittee 
to insurance companies, brokers 
or their agents are, we believe, 
not widespread, are by no means 
characteristic and are in contrast 
to the ethical standards which 
prevail in the establishment and 
administration of most employee 
welfare funds.” 

The Senate subcommittee report 
had been critical of the three ma- 
jor “parties of interest” in the 
welfare fund field—management, 
labor unions and the insurance 
industry. The report found that, 
with some exceptions, these groups 
“have not met their responsibil- 
ities fully and have been equally 
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remiss in failing to take preven- 
tive action against abuse and mis- 
management.” 

The subcommittee urged that all 
private welfare funds should be 
required to register with the Fed- 
eral government and open their 
books to periodic inspection by 
Federal officials. It will take an- 
other year to complete the study. 


Jan, 28—That the Aetna Casualty 

and Surety Company and the 
Automobile Insurance Company 
may merge was indicated when a 
proposed amendment to the char- 
ters of the two companies author- 
izing such a step was filed with 
the Connecticut legislature. Both 
companies are members of the 
Aetna Life group. 

In a letter informing stockhold- 
ers of the board of directors’ deci- 
sion, Morgan B. Brainard, presi- 
dent of Aetna Life Affiliates, 
pointed out that “since the Con- 
necticut legislature meets only 
every other year, it seemed advis- 
able to introduce the bill at this 
time. However, before any merger 
could be effected, it would be nec- 
essary to obtain the requisite ap- 
proval of the stockholders and 
regulatory authorities.” 


22nd and C 
For the NALU 
Feb. 1—The site of NALU’s new 
national headquarters has 
been selected and purchased after 
negotiations with municipal au- 
thorities in Washington, D. C. 
Location will be at the southwest 
corner of 22nd Street and C Street, 
N. W. The official purchase price 
is $108,000. Former owner of the 
property is Acacia Mutual Life. 
Construction experts have as- 
sured the Building Committee that 
the Life Underwriters Memorial 
Building will be ready for occu- 
pancy by April 1956, termination 
date of NALU’s present lease. 


Feb. 1—Allstate Insurance Com- 
pany is making rate reduc- 
tions averaging 40 per cent on 
auto liability and collision insur- 
ance for women drivers under age 
25 in 32 more states and the Dis- 
trict of Columbia. Actua] dollar 
and cents savings will vary with 
Continued on page 46 
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“How can there be any 
question about it?” 


—Asks Tinsley Adams, 
President 

Johnson & Adams, Ine., 
Washington, D.C. 





eeTVyr 

We are continuously startled by the fact that general 
insurance men writing life insurance seem to pose a pressing 
question in many minds,” says Mr, Adams. 

“Our office began its insurance career in 1909 with 
Continental Casualty, taking on life insurance when 
Continental Assurance was founded in 1911. It seemed to our 
founders that life was simply a rounding out of our general 
insurance facilities. We are departmentalized, work together 
to serve clients completely. The team play requires life. 


It is as simple as that, not a puzzler.” 


® Continental has “grown up” with general insurance men... 
become one of the “big 25” in record time largely because of them, 
From this background and experience 


CAC has come our full-line concept of insur- 


; ance service. Close association has shaped 
Your No.1 chaice 


our equipment, methods, underwriting 


for Life and administration .. . making this truly 


your kind of a life company. 


Continental Assurance Company 
Your hind of Life Company 


Dept. 320, 310 So. Michigan Ave 
Chicago 4, Illinois 


i'm open-minded! Please send me your portfolio, How a General 
Lines Man Writes Life Insurance 
Nome 


Address 


City Zone State 
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the make, model, and year of the 
car, the amount and kind of use to 
which it is put, and the section of 
the rating territory where it is 
principally used. 

The reduction is based on the 
fact that young women drive less 
and are less apt to be driving cars 
during the hazardous late evening 
and early morning hours. 


Feb. 1—Mutual Trust Life of Chi- 

cago will 50th 
anniversary year in 1955. The com- 
pany began as the Scandia Life 
Company in April, 1905. Now it 
has $6500,000,000 insurance in 
force, 


observe its 


Announcing the 
President 


anniversary, 
Raymond Olson re- 
viewed some new and revised con- 


tracts soon to be made available. 


Feb. 2—The National Committee 

for Education in Family Fi- 
nance has outlined the 
workshops it will 


summer 
sponsor for 
teachers at 11 leading universities 
this summer, The Institute of Life 
Insurance is responsible for the 
major support of the Committee 
which, this summer, will offer 450 
scholarship, to educators attend 
ing these workshops 

Now in its sixth year, the sum 
mer workshops have 
2,000 teachers and 
school administrators. Another in 
tegral part of the program is the 
on-the-job training plan sponsored 


helped to 
train over 


by school systems throughout the 
country. Workshop participants 
are teachers of such subjects as 
home economics, business educa 
tion, mathematics, social studies, 
and family living and guidance. 


Allstate Rates 
OK'd in New York 
Feb, 2 
surance Company to sell fire 
insurance on dwellings and house 


The right of Allstate In- 


hold goods at 20 per cent below 
the rate charged by the 290 mem 
bers and subscribers of the New 
York Fire Rating Bureau was sus 
tained by the New York Insurance 
Department, 
The opinion, written by Ray 
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Ocean Marine Casualty Returns, Annual Summary, 1954 


The Liverpool Underwriters’ Association has issued the following classified Return of Casualties to Motor and Steam 
Vessels of 600 tons gross register and upwards, which have been posted in the Loss Book during the year 1954. 


CLASSIFICATION 


BRITISH COMMONWEALTH 


Motor Steam 


NATURE OF CASUALTY Total Partial Total Partial 
Loss Loss | Loss Loss 


Weather damage 98 
Founderings and abandon- 

ments 
Strandings 84 
Collisions 169 
Fires and explosions 68 
Missing 
Damage to machinery, 

shafts and propellers 297 
Other casualties 227 


Totals 1064 933 
Totals 1963 853 | 
Totals 1952 
Totals 1961 


Mined not included in 
above 
Totals 1964 
Totals — 1963 
Totals 1062 
Totals 1961 


FOREIGN RESULTS 
Motor Steam 


Total | Partial| Total | Partial) Total | Partial 
Loss Loss Loss Loss Losses Losses 


528 


440 
567 
91 


406 


Showing the Number, Total Gross Tonnage and Nationality of Steam and Motor Vessels of 500 tons and upwards 
totally lost through Marine Causes during the undermentioned years. 


1964 


Motor Steam 


NATIONALITY 


No. Tne Gr Tns Gr 


British Commonwealth 32, 860 24, 
FOREIGN 

America, U. 8. 1,608 

Belgium 

Denmark 720 

France 1 

Germany 

Greece 946 

Holland 500 

Italy 688 

Japan 2 676 

Liberia 

Norway , 

Panama , 190 | 

Spain 

Sweden | 

Other Countries i 521 | 


Totals 
Mine Losses not 
included in above 
British Commonwealth 
Foreign 


Totals 


mond Harris, Deputy Superinten- 
dent and Counsel, said in part: 
“To permit a rating organization 
and its affiliated companies to in- 
tervene in a proceeding involving 
an independent rate filing 

would have the effect of a re- 
straint on competition in pricing 
practices of their competitors.” 


Feb. 3 
of America’s 
and their families has climbed to 


The average length of life 
wage-earners 


Steam Motor Steam 


Tns Gr Tns Gr Tns Gr 


60,998 2,904 39, 457 


63 7,373 


“Naso @ 


63, 169 
1 
709 
112 
789 


-o 


9,909 


o-= 
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> 
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within a tenth of a year of the 
Biblical three score years and ten, 
statisticians of Metropolitan Life 
report. The average length of life 
of the Met’ 
ers is now 69.9 years. 


industrial policyhold- 


The current figure is one year 
greater than for 1953, and five and 
one-half years greater than a dec- 
ade ago. Improvement has been 
more rapid for industrial policy 
holders than for the general popu- 
lation of the U.S 
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Compulsory Auto 
Opposed in Canada 


Feb. 8—(Canada) At the next 

provincial election, expected 
next year, the Saskatchewan Lib- 
eral Party will come out strongly 
for the abolition of the compul- 
sory automobile insurance system 
which the socialist government 
inaugurated in 1946. This is a 
sharp right-about-face in policy 
and is brought about by a change 
in public opinion. Resolutions con- 
demning compulsory state insur- 
ance have come in from constitu- 
encies in all parts of the province, 
urban and rural. 

These resolutions hold that the 
majority of Saskatchewan’s motor- 
ists are paying more under the 
compulsory scheme for adequate 
coverage than drivers elsewhere 
under comparable conditions. 

They claim, also, that the pres- 
ent system seems to be based on 
the collective guilt and collective 
punishment system, whereby the 
careful driver is forced to pay fo: 
the damage done by drunkards, 
reckless drivers and drivers with 
impaired abilities. 


Helps Carelessness 


Another contention is that the 
alarming increase in traffic acci 
dents in the province may be due 
to the general sense of security 
which the compulsory plan tends 
to give to careless, indifferent and 
incompetent drivers. 

The Saskatchewan Automobile 
Accident Insurance Act provides 
benefits in event of death or of 
dismemberment, weekly indemni- 
ties in event of injury, basic publi¢ 
liability, property damage and 
comprehensive coverages. To fur 
nish a fund out of which to pay 


such indemnities, motorists are 


charged extra fees when their cars 
are registered. 

Drivers who desire to have ade 
quate protection may obtain cover 
age above these basic limits from 
the Saskatchewan Government In 
surance Office or through regular 
insurance companies. The cost of 
compulsory insurance is claimed 
to discourage many drivers from 
acquiring the additional public 

Continued on page 48 
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We Believe in the American Agency System! 





Much has been said recently about the fate of the American Agency 
System. We believe that it has a fundamental place in our insurance 
economy. We believe it will survive. We believe our agents are capable 
of convincing the public of its value. 

We believe that our Group is one of the best equipped to assist agents 
in convincing the public of the value of their services. 


In the Royal-Liverpool Insurance Group— 
YOU HAVE fieldmen, all of whom are multiple line service gradu- 
ates. They can be of valuable assistance to you, and are anxious 
to help whenever and wherever you need them 


YOU HAVE thoroughly trained Aviation, Brokerage, Foreign, 
General Cover, Marine, Special Service, and Public Utility staffs 
at your disposal through our fieldmen. These facilities are in addi- 
tion to the usual Claims, Loss Prevention and Engineering, and 
Payroll Audit services. 

YOU HAVE new and effective selling aids to help you boost sales. 
These selling aids and techniques are constantly being expanded 
and revised to keep up with the latest trends and your needs. 

YOU HAVE proven, money-saving formulas on modern agency 
management through an Agency Systems Department which has 
sparked over 3000 agencies to better operation and production. 
YOU HAVE educctional facilities in our Agents’ School in New 
York, a most highly regarded source of insurance training. 


YOU HAVE an extension of these educational facilities in our 
insurance correspondence course, which has been called “the best 


in the business” and has graduated over 2600 producers 


YOU HAVE over 200 strategically located Regional, Field, Serv- 
ice and Claims offices at your service, This means quicker produc- 
tion and underwriting decisions and prompt claims adjustments 


YOU HAVE science at work to simplify and speed our clerical 
services to you. Our electronics department is studying the latest 
devices to help us realize the service potential these electronic 


marvels make possible. 


These and many more facilities, plus our readiness to go far beyond 
the routine, are concrete evidence of our belief that an agent's pro- 
fessional counsel and services are of infinitely greater value than the 
jottings of an order-taker behind a counter. 


ROYAL: LIVERPOOL 
PD ) Grourance Guu oe, 


CASUALTY + FIRE* MARINE SURETY 
150 WILLIAM ST., NEW YORK 38, N. Y. 


ROYAL INSURANCE COMPANY, LTD. © THE LIVERPOOL & LONDON & GLOBE INSURANCE COMPANY LID. © ROYAL INDEMNITY COMPANY 
GLOBE INDEMNITY COMPANY © QUEEN INSURANCE COMPANY OF AMERICA » NIWALA INSURANCE COMPANY © SIAR INSURANCE 
COMPANY OF AMERICA © AMERICAN AND FOREIGN INSURANCE COMPANY © THE BRITISH & FOREIGN MARINE INSURANCE 
COMPANY LID. © THAMES & MERSEY MARINE INSURANCE “COMPANY, LID. © VIRGINIA FIRE & MARINE INSURANCE COMPANY 
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liability and damage 
coverage essential for the protec- 
tion of the public. 

Lillian D. Millar 


property 


Hazel Gets 
$92 Million 


Feb. 8—Capital stock fire insur- 

ance companies are paying out 
about $92,000,000 for damage re- 
sulting from Hurricane Hazel, it 
is reported by the National Board 
of Fire Underwriters. Number of 
individua] claims handled by stock 
companies is estimated at 840,000 
in an eight-state area extending 
from South Carolina to the Cana- 
dian border, This is larger than 
the combined claims for Carol and 
Edna. 


Feb. 9 
Insurance Law 


The third annual Miami 
Conference 


and Florida Bar Pre-Convention 
Legal Institutes begins Mar. 28. 
This is part of the University of 
Miami’s program for the training 
of personne! well versed in insur- 
ance, 

Feeling that there was a lack of 
adequately trained people moving 
up into administrative and execu- 
tive positions in the insurance in- 
dustry, University leaders, begin- 
ning with 1952 Fall semester, 
inaugurated an Insurance Law 
Training Program. 

The following year saw the start 
of the Annual Miami Insurance 
Law Conference. In addition, the 
University has a Tax Training 
Program to equip graduates to 
handle Federal, State and Munici- 
pal taxation in all its phases. 
Graduate degrees in Taxation, 
Master of Law as major, are also 
awarded. 


Feb. 11—The Transport and Com- 
munications Commission of 
the United Nations was given evi- 


dence of the harmful effects of 
restrictive insurance measures in 
several nations. John T. Byrne, 
speaking for the International 
Chamber of Commerce, pointed 
out that these measures justified 
further efforts to achieve freedom 
of marine insurance. 

“The discussion at both govern- 
ment and business levels,” Mr 
Byrne said, “has broadened the 
understanding of the issues in- 
volved. Despite these efforts, how- 
ever, none of the existing restric- 
tions have removed, and 
unfortunately several additional 
countries have imposed restric- 
tions.” 


been 


Auto Rates Get 
. . 

Another Revision 
Feb. 15—The National Bureau of 

Casualty Underwriters and 
the Mutual Insurance Rating Bu- 
reau have announced revisions of 
Auto Liability insurance rules and 
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Combine at HOTEL COLORADO 


Glenwood Springs, Colorado 


f 
Insurance Groups 
superbly accommodated. 
Open May to October. 


ALL INCLUSIVE AMERICAN PLAN RATES 


In leisure hours, delegates will enjoy swimming 


In the Heart of the Rockies, 162 miles west of 


mile-high Denver, convention problems melt away at 
colorful HOTEL COLORADO. 
Our capable staff, skilled in every phase of 


convention organization and execution, 


meet your 


every need...anticipate your every desire. Spacious 
“banquet, meeting and conference rooms make busi- 
ness @ pleasure...keep your convention running 


smoothly.. 


in our own heated patio pool or in the adjacent 


world’s largest outdoor mineral pool. 


Horseback 


riding, golf, nightly dances, barbecues and square 


dances are all available. Group sightseeing trips to 
such nearby points of interest as Aspen, Maroon Bells 


and Hanging Lake are easily arranged. 


HOTEL COLORADO — GLENWOOD SPRINGS, COLO. 
Denver Office: 313 Boston Building, Denver, Colorado 


.on fime, 
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rates affecting ,rivate and com- 
mercial vehicles. Both groups rec- 
ognize that young women under 
age 25 are a better risk than men 
of the same age and have revised 
rates accordingly. 


Operators under 25 who have 
completed recognized courses in 
driver education will receive a 10 
per cent rate credit and reduce 
their liability insurance bills. 


1B Revised 


Rates for some 1B risks have 
been set at 1A levels. In the words 
of the National Bureau: “When 
Class 1B was first established it 
was realized that the additional 
hazard which arises from the use 
of an automobile in going short 
distances to or from work was not 
so great in smal! cities and rural 
areas as it was in large urban 
areas, Consequently, rates for this 
class in territories which are pri- 
marily small city and rural were 
limited so as not to be more than 
$3 above the Class 1A rate. How- 
ever, it has been difficult to justify 
even this small difference in rate 
for risks in this category. There- 
fore the rates for Class 1B in the 
small city and rural territories are 
now reduced to be the same as the 
rates which apply to Class 1A in 
those territories.” 


And In The Future 


March 8—29th Annual Pittsburgh Insurance 
Day. 

March 14—Cleveland Insurance Day. 

March 14-16—LIAMA's Agency Manage- 
ment Conference in Chicago, Edgewater 
Beach Hotel. 

March 17-19—Southern Agents Conference, 
Greenbrier Hotel, White Sulphur Springs, 
W. Virginia. 

March 20-22—Eastern Agents Conference 
Convention at Lord Baltimore Hotel, Bal- 
timore, Md. 

March 28-30—National Association of In- 
surance Commissioners Blanks Committee 
at the Commodore Hotel, New York City. 

April 3-8—Life Insurance Advertising Asso- 
ciation 1955 Workshops meet at the 
Sheraton Hotel, St. Louis, Missouri. 

June 12-15—25th annual meeting of the 
International Association of Accident and 
Health Underwriters in San Antonio, 
Texas. 

June 12-17—46th annual convention of the 
Special Libraries Association, Hotel Stat- 
ler, Detroit, Michigan. . 

June 19-23—29th annual meeting of the 
American Association of Managing Gen- 
eral Agents, Mark Hopkins Hotel, San 
Francisco. 

Auaq. 22-26—N. A. L. U. national conven- 
tion, St. Louis, Mo 
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March 13, 1955 —s 


KEMPER COMPANIES BEGIN SECOND YEAR OF 
NATIONWIDE NEWSPAPER ADS TELLING STORY OF 
KEMPER APPROVED INSURANCE ADVISORS... 


Backing the local agency in his own 
community—at no cost to agent! 


On March 13, big-space advertisements featuring 
names and addresses of Kemper Approved Insur- 
ance Advisors will appear in 100 newspapers 
Sunday newspapers, best-read of the week —from 
coast to coast. 

These ads will tell with dynamic effect this sure 
fire insurance sales story: 


“HOW YOU MAY SAVE 15%-25% 
ON AUTO AND FIRE INSURANCE” 


This ad ‘“‘opens the season”’ . . . it’s the first in the 
1955 campaign which will stress to 20,000,000 
readers these poll-proved and time-tested appeals 


1. Low net cost of the Kemper companies 
... enabling their agents to combat non- 
agency competition. 


2. The service of Kemper Approved Insurance 
Advisors. 


Other big-space, eye-catching ads will follow .. . 
bringing into hundreds of American homes a 
greater appreciation of the solid values of the 
American Agency system. 

Look for these ads in your local newspaper .. . 
and if you are interested in representing one or 
more of the Kemper companies, write or call the 
nearest branch office. 


Lumbermens ww “wy www 


Operating in New York state as (American) 
Lumbermens Mutual Casualty Company of Illinois 


y 


( Dancodones MOTORISTS INSURANCE COMPANY 


AMERICAN MANUFACTURERS wutuat insurance comPaNy 


lL Divisions of KEMPER INSURANCE Chicago, US.a.——4 





tax analysis... 








By FORREST L. MORTON 
Consultant, Advanced Underwriting, Gulf Life 


Valuation of Partnership Interest 
Under Buy-and-Sell Agreements 


considerable 
many years 
over the question as to the method 
to be used for valuing partnership 
interests for estate tax purposes in 
cases where the partners have en- 
tered into a buy-and-sell agreement 
and where such agreement stipu- 
lates a definite method of valuation 
to be used for the purposes of the 


been 


TIVHERE has 
controversy for 


agreement, 

A recent decision of the Tax 
Court of the United States—Estate 
of Lionel Weil, Deceased, Henry 
Weil and Wachovia Bank & Trust 
Company, Executors v, Commis- 
sioner, dated September 27, 1954 
deals with this question quite thor- 
oughly and finally holds that where, 
under the terms of agreements 
among the members of a partner- 
ship, the decedent was prohibited 
from disposing of his partnership 
interest during his lifetime and the 
surviving partners were authorized 
and obligated to purchase the dece- 
dent’s interest at a determinable 
price based on book value at his 
death, the amount 
the agreements was the 
valuation of decedent's partnership 
interest for estate tax purposes. 

The facts in this case are sum- 
marized as follows: 

Lionel Weil, at the date of his 


payable under 
proper 


50 


death, was the senior partner in 
the firm of H. Weil & Bros., which 
had its principal place of business 
at Goldsboro, North Carolina. The 
partnership was engaged in the 
general merchandising and farm 
supply business and owned and 
operated numerous farms devoted 
to the cultivation of tobacco and 
cotton, 


Seven Agreements 


While the earliest written part- 
nership agreement entered into by 
members of the firm was executed 
on July 1,°1910, nevertheless, the 
agreement that was in effect on 
the date of decedent's death was 
executed on July 29, 1943. There 
were seven written agreements en- 
tered into between 1910 and 1943, 
and each provided for the purchase 
of a deceased partner's interest by 
the surviving partners at a fixed or 
determinable price based on the 
latest inventory of partnership 
assets as shown on the books of the 
partnership. 

In addition to the partnership 
agreement of 1943, a partnership 
insurance agreement was executed 
by the five general partners on 
July 11, 1946, This later agreement 


provided that in the event of the 
death of Lionel Weil, the other four 
general partners would use funds 
provided by certain insurance 
policies taken out on the life of the 
decedent for the purpose of pur- 
chasing his interest in the partner- 
ship. The owners of the policies 
were made responsible for the pay- 
ment of the premiums, and they 
were to retain all incidents of 
ownership in the policies, including 
the right to assign, pledge, release 
or surrender. It was also provided 
that in the event of the death of 
any one of the owners prior to the 
death of the decedent, the surviving 
owners would acquire his interest 
in the policies held by him, paying 
to his estate the cash value of such 
contracts. The amount of insur- 
ance issued on the life of 
Weil was $100,000. 
investment 


Lionel 
Decedent’s account 
on the books of the partnership as 
of December 31, 1947, reflected a 
balance of $172,209.90 which 
amount was returned by his execu- 
tors as the value of decedent’s in- 
terest in the partnership on the 
date of his death. The fair market 
value of the assets owned by the 
partnership on that date and on the 
date of decedent’s death was $538,- 
866.17 greater than the value re- 
flected by the books of the partner- 
ship. The assets of the partnership 
were always carried on its books at 
cost less accrued depreciation. On 
December 31, 1947, and on the date 
of decedent’s death, his investment 
account was 38.128 per cent of the 
total investment account of all the 
general partners. His interest in 
the profits of the business was 27.5 
per cent. 

After decedent's death, his estate 
received $172,209.90, plus the 
amount of his drawing account bal- 
ance on the date of his death, from 
the surviving partners in cash or 
in notes payable over a period of 
ten years. The notes issued to the 
estate aggregated $161,500. Lionel 
S. Weil agreed to take over individ- 
ually $50,000 of the notes due to 
the estate of the decedent and the 
remaining notes were apportioned 
among the general partners as ad- 
ditional’ capital contributions on 
the same partnership ratio basis as 
their investments 

Hence, under the provisions of 
the partnership agreement and the 
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insurance agreement, the surviving 
partners paid to decedent's estate 


an amount based on the book value 
of his share of the assets of the 
partnership. All parties agreed 
that the fair market value of the 


partnership assets was substantial- 

ly in excess of the book value. How- TO MORE A & YY 

ever, the insurance agreement pro- SALES 
vided, among other things. that 
decedent would not dispose of his ~*~ \ 
partnership interest without the Sales aids that moke N 


consent of the other members. 
nel 


Court's Opinion 


The opinion of the Tax Court 
reads as follows: 

“We are asked to decide whether 
the value of decedent’s interest in 
the partnership for purposes of selling easier 
computing the gross estate is 
limited to the amount provided for Income Replacement Plans with 
and paid under the partnership and following features: 
purchase agreements. We are of 
the opinion that under the circum- Lifetime Accident and 
stances here present the valuation Sickness benefits from 
was so limited and that respondent first day. 
was not justified in including in the por ee en ee 
gross estate an amount based on 
the fair market value of the dece- 
dent’s partnership interest, unen- Hospital, nurse's care, 


Dismemberment benefits. 


cumbered by the agreements. and ambulance expenses. 

“It now seems well established 
that the value of property may be 
limited for estate tax purposes by 


Sales folders that eliminate 
use of a rate book. 


an enforceable agreement which Folders have application 
- ' 


rates, benefits, sales A full program with accident and 
proposal in one brochure. 


fixes the price to be paid therefor, 
and where the seller, if he desires 
to sell during his lifetime, can re- health, hospital expense, and pay- 
ceive only the price fixed by the HIGH FIRST YEAR & check plans to go with a complete 
contract and at his death his estate RENEWAL COMMISSIONS. portfolio of Life insurance. 


can receive only the price thereto- 


ro ¢ ‘Oa es ’ ’ 
fore agreed on. .. . Providing sound coverage at reasonable 
“On the other hand, it has been S/o 


held where the agreement made by Md cost through competent representatives” 
the decedent and the prospective 
purchaser of his property fixed the WI LZ 7y| N Wale) NA L LI FE 


price to be received therefor by 


his estate at the time of his death, Insu rance Company May he ber 


but carried no restriction on the 


Interested? We'll be glad to send you the sales material. See for yourself. 


decedent’s right to dispose of his 
¥ I Do the keys fit your agency plans, 


property at the best price he could 

get during his lifetime, the prop- _ Please send me your A & H sales material. No 

erty owned by decedent at the time ; obligation of course. 

of his death would be included as 

a part of his estate at its then fair } Name 

market value... . 
“If the only agreements with 

which we were concerned were the 


Address 


partnership and purchase agree- City State 
ments which provided the manner General Agencies open in Ohio, Va., 
W. Va., Mich., Kentucky. 


and the price to be paid by the sur- 
Continued on page 52 
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Tax Analysis 


Continued from page 51 


viving partners for a deceased part- 
ner’s interest at the time of his 
death and which agreements con- 
tained no restriction on the right 
of a partner to dispose of his in- 
terest in the partnership during his 
lifetime, it may well be that dece- 
dent’s interest in this partnership 
would be includible in his estate 
at its full fair market value. But 
in this case we have a further con- 
tract, the so-called insurance con- 
tract, which must be read ag supple- 
mental to and in connection with 
the partnership and _ purchase 
agreements fixing the price to be 
paid to decedent's estate by the 
surviving partners. 

“Under the partnership and pur- 
chase agreements, payment could 
be made therefor at the price fixed 
in unsecured notes extending over 
a period of ten years. In the insur- 
ance agreement, it was provided 





alla carte 


If you are thinking in terms 

of a “second company” for your 
surplus business or for placing 

business which your company 
does not accept, a look at 

American United Life’s complete 


that the net proceeds of the insur- 
ance on decedent’s life collected by 
the other partners who were the 
owners of the policies were to be 
paid by them to the estate of the 
decedent and credited on the price 
to be paid by the surviving part- 
ners for the decedent’s interest in 
the business. 


Agreements 


“We thus have agreements 
whereby the surviving partners 
agreed to pay decedent’s estate in 
a ‘medium’ different from that pro- 
vided for in the partnership and 
purchase agreements ( viz., partly 
in cash) as well as at an earlier 
date than required by the partner- 
ship and purchase agreements. We 
think that this promise to pay 
partly in cash instead of all in 
notes and at an earlier time consti- 
tutes a good and valuable consid- 
eration passing from the surviving 
partners to the decedent and was 
sufficient to support his promise not 
to sell during his lifetime his in- 
terest in the partnership. 

“Williston on Contracts, Revised 
Edition, Volume One, section 121, 
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All Our Policies 
Are Special 


We think all our policies are pretty 


“special.” Regardless of size or plan, 


states the rule as follows: ‘If a 
debtor does something more or dif- 
ferent in character from that which 
he was legally bound to do, this is 
sufficient consideration for a prom- 
ise. Accordingly, if a debtor pays 
his debt or part of it before it is 
due, or in medium of payment dif- 
ferent from that for which he was 
bound, or at a different place, or to 
someone other than the creditor, 
the consideration is sufficient to 
support a promise by the creditor.’ 

“A long series of decisions has 
established the rule that a benefit 
to the promisor or a detriment to 
the promise is a sufficient consider- 
ation for a contract and when a 
good and valid consideration for an 
agreement exists, the law will not 
weigh the quantum thereof. ‘The 
immediate settlement of an obliga- 
tion, the payment of which may be 
legally delayed for a considerable 
period of time, is a benefit to the 
claimant’ and constitutes a valuable 


consideration. . . . To constitute a 


sufficient consideration for a con- 
tract there need be no benefit to the 
promisor where there is detriment 
to the promisee. . 


.. The holdings 














“a la carte” service may well 

be in order! y each policy is designed to do a certain , 
Pioneers in writing “rated” business, Y job—to fill a certain need based on ) 
American United has a *$25,000 Executive Y Y 
Special” policy (ratable and sold in 1 unit Yj the policyholder’s situation—and 
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minimums) with low net payments as well 

as low net costs; a “Special Option” 
investment type policy where premium 
payments in later years may be reduced below 
ordinary life rates if desired; a ‘Major 
Medical Expense”’ policy with a $7,500 
benefit, that is a honey . . . just a few of the 
many services available on an ‘a la carte” 
basis, Your inquiry is invited. 
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of the Supreme Court of North 
Carolina are in harmony with this 
view of the law.... 

“The foregoing authorities, we 
think, are a sufficient answer to 
respondent’s contention that the 
insurance agreement was not based 
on a good and valid consideration 
sufficient to support decedent's 
promise not to sell his interest in 
the partnership during his lifetime. 
We are satisfied that the restriction 
not to sell, when coupled with the 
agreement to buy decedent’s inter- 
est set out in the partnership and 
purchase contracts, had the effect 
of limiting completely the value of 
decedent’s interest in the partner- 
ship. ... 

“Respondent argues in the alter- 
native that the full value of dece- 
dent’s interest in the partnership 
is taxable to his estate under sec- 
tion 811(c) as a transfer made in 
contemplation of death, as a trans- 
fer in which the right to the in- 
come from the property has been 
retained for life, or as a transfer 
to take effect at or after death. 
Section 811(a) provides for the in- 
clusion of property owned by 
decedent at the time of his death. 
Section 811(c) provides for the in- 
clusion in the property 
transferred by decedent in his life- 
time under specified circumstances. 
But decedent did not transfer his 
interest in the partnership during 
his lifetime. 

“An agreement to sell is not an 
agreement of sale... . At the time 
the agreements were made, it was 


estate of 


entirely possible that decedent's in- 
terest in the partnership 
never to the other 
He might well have survived them 
and acquired their interest rather 
than his interest being disposed of 
to them. Nor do find in this 
case any evidence of a tax avoid- 
ance Similar 
among the partners had appeared 
as early as 1910. Absent a trans- 
fer by decedent in his lifetime, sec- 
tion 811(c) has no application and 
decedent’s interest in the partner- 
ship at the time of his death is 
to include in the estate under sec- 
tion 811 This we have so de- 
termined, but for the reasons here- 
tofore given, only at the value that 
his estate may realize by reason 
of valid contracts entered into by 
decedent during his lifetime.” 


would 
partners. 


pass 


we 


scheme. contracts 
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Fidelity and Surety Bonds 
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Accident and Health 
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is aimed to benefit all insurance business. It 


tells the public some of the things they do not know 


about the importance of the agent, in business and in 


the home 
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publications with choice circulation in the area you serve: 
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NHG field man can tell 
insurance company does so much to 


Your 


Any agent, regardless of his company affiliations, can 
get some good from this series of national ads 

Naturally, the NHG agent benefits most 

All he has to do is tell his local public, 
NHG PROTECTION AGENT in this town 


“Tam your 
” Then 


you all about it. He will explain 
how easy itis for any NHG agent 
to identify himself with this cam 
paign in the eyes of the public 
Ask him to see that you get advance 
proofs of every ad 

If you are not now an agent for 


build me up with customers” You 
may decide it is worth your while 
to ride with the NHG campaign 
If you do, just write for a field 
man to call and discuss the 


NHG proposition 
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Malpractice Coverage 


A patient brought an action for 
malpractice against the physician’s 
insurance carrier. The jist of the 
suit was that the physician had 
performed an operation on the 
patient without permission and 
that the operation was carelessly 
done resulting in serious injuries. 
The policy provided that “Assault 
and Battery shall be deemed an 
accident within the meaning of this 
policy unless committed by or at 
the direction of the insured.” 

The carrier argued that an un- 
authorized operation was an as- 
sault and battery, and since it was 
committed by the insured, there 
was no coverage. 

The jury found that the opera- 
tion was performed without con- 
sent and carelessly performed. It 
awarded a substantial verdict to 
the patient - plaintiff against the 
carrrier-defendant. In refusing to 
set aside the verdict, the court 
agreed that an unauthorized opera- 
tion was technically an assault and 
battery, but 
because: 


“All doctors know they should 
have their patient’s consent to an 
operation or render’ themselves 
liable, and no sensible practitioner 
would deliberately expose himself 
to such a risk. 


there was coverage 


“In contracting for these policies, 
and paying premiums for them, the 
doctors surely expected to obtain 
coverage, among other’ things, 
against the very contingency here 
involved. Likewise, we believe de- 
fendant intended to cover them in 
that respect, for the “assault and 
battery” clause clearly was meant 
to exclude only acts of willful vio- 
lence. This view is sustained, we 
think, by the fact that the same 
clause is contained in standard 
automobile liability 
cluding those issued by defendant. 
Although the accidental striking of 
a pedestrian with a car is an ex- 
ample of a technical assault and 
battery, this clause is never in- 
voked as an excuse to deny cover- 
age in such cases, for the obvious 
reason that willful intent is lack- 
ing. 

“*An assault and battery is not 
negligence. The former is inten- 
tional; the latter is unintentional.’ 


policies, in- 
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By LUKE A. BURKE 
Member of the New York Bar 


(Italics supplied.) 6 C.J.S. 804, 
verbo ‘Assault and Battery’ No. 11 
In this case failure to obtain the 
patient’s consent was unintentional. 
It was a mere oversight. It did not 
constitute an ‘assault and battery’. 
It was an act of malpractice, and, 
in our judgment, it was covered by 
the policies.” 

(Shehee et al vs. Aetna Casualty & 
Surety Co., U.S. District Court for 
the Western District of Louisiana, 
June 17, 1954.) 


Change of Ownership 

After the issuance of the fire 
policy, the insured deeded her prop- 
erty to her daughter, Ruby. The 
reason for the transfer was to en- 
able the daughter to deal with the 
county which was seeking to con- 
demn part of the premises for high- 
In effect, the deed 
was a conveyance in trust for the 
benefit of the mother. 

Thereafter, there was a fire loss 
and the company denied liability on 
the ground that the conveyance was 
a change of ownership of the in- 


way purposes. 


sured property which voided the 
policy. The lower courts sustained 
the company’s defense, but the 
Texas Supreme Court reversed the 
lower courts and found for the in- 
sured because: 

“An early Supreme Court case, 


New Orleans Insurance Co, v. Gor- 
don, 3 S. W. 718, lays down the 
following rule: 

‘* If there is no change in the 
fact of title, but only the evidence 
of it, and if this latter change is 
merely nominal, and not of a nature 
calculated to increase the motive 
to burn, or diminish the motive to 
guard the property from loss by 
policy is not violated.’ 
Ayres v. Hartford Fire Insurance 
Co., 17 lowa Rep. 176. 

“Therefore, notwithstanding the 
deed to Ruby if the property had 
been destroyed by fire before title 
had been transferred out of her, 
there would have been no change 
in ownership as contemplated by 
the terms of the policy.” 

(Walters v. Century Lloyds Ins. 
Co., Texas Supreme Court, Novem- 
ber 17, 1953.) 


fire, the 


Proof of Value 
Having suffered a fire loss on 
certain bales of cotton, the insured 
sued the company for the loss. The 
cotton was purchased in Mexico 
The trial court allowed the insured 
to show that the cost of the cotton 
to the insured was $150,000. The 
jury awarded the insured a verdict 
of $140,000. 
Continued on page 56 
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On appeal, this verdict was re- 
versed and a new trial ordered. The 
reason for the reversal is found in 
this part of the appellate court’s 
decision: 

“The law in Texas is clearly 
stated in International & Great 
Northern Ry. Co. v. Casey, 46S. W. 
2d 669, thus: 

“Where property is destroyed 
or injured which has a market 
value, this must be shown by the 
owner as the measure of damages.’ 

“Many other cases to the same 
effect may be cited. In Lincoln v. 
Packard, 60 S.W. 682, which was 
an action to recover for a conver- 
sion of furniture, including a piano, 


| it was held that testimony of the 
| owner as to what he had paid for 


the piano was improperly admitted, 
the court saying: 

“Tf the property had no market 
value and the proper inquiry had 
been made as to its reasonable 
value at the date of the conversion, 
it would have been proper to have 


| allowed the jury to consider its 
| value when new, in connection with 





the wear and tear, in order to 
arrive at its reasonable value at the 
time of the conversion, but in no 
event should the jury have consid- 
ered what appellees paid for the 
property. They may have bought 
the property for less than its value, 
or they may have paid for it a 
great deal more than its actual 


| value, and the amount paid for it 
| would form no just basis for the 





ascertainment of its present value, 
unless such amount was shown to 
have been its value at the time of 
the purchase.’ ” 

(Cotton Belt Ins. Co. v. A, Camp- 
dera & Co., Inc., U. 8. Court of 
Appeals, Fifth Circuit, December 
29, 1954.) 


Failure to File Formal Proof 
of Loss 


The insured had a fire on his 
premises, sustaining a loss. The 
agent notified the company of the 
fire, procured proofs of loss and 
had them executed by the insured. 


It was uncertain whether the com- 
pany received the formal proof of 
loss. The company’s adjuster made 
an examination of the damage and 
discussed the loss with the insured’s 
wife. A contractor rendered a bill 
for the repairs and the bill was in 
possession of the company’s attor- 
ney at the time of the trial. 

There was a verdict for the in- 
sured which the Appellate Court 
refused to reverse, saying: 

“The principal error assigned by 
defendant is that the evidence fails 
to prove delivery to defendant of 
proofs of loss, as required by the 
policy. That the company had 
notice of the fire and damage is 
undisputed. That they received 
some form of proof of loss by 
plaintiff, which is not identified in 
the record, is reasonably inferable 
from the evidence, and that de- 
fendant had a copy of the state- 
ment of cost of repairing the dam- 
age is also clear from the evi- 
dence.... 

“In the decision of this question 
it is proper to consider the fact 
that none of the defendants made 
any objection to the form or suf- 
ficiency of the proofs of loss until 
after the present proceeding was 
instituted. By the weight of au- 
thority, if the insured attempted 
to comply with the requirements of 
the policies as to notice and proof 
of loss, the receipt and retention of 
the notice and proof without ob- 
jection constitute a waiver of the 
insurers’ right later to object there- 
to as not satisfying the require- 
ments of the policies. ... 

“If the proof of loss furnished 





Aw Shuddup! You might make an error in 
a settlement yourself someday. 
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is not satisfactory the insured is 
entitled to be advised, and the com- 
pany is bound to inform him of any 
want of compliance in the proofs of 
loss furnished, in order that an 
opportunity may be given the in- 
sured to cure the objection.” 
(Heirty v. North River Ins. Co., 
Illinois Appellate Court, First Dis- 
trict, December 10, 1954.) 


“Windstorm” Under Auto 
Comprehensive Coverage 


Litigation involving the automo- 
bile comprehensive policy is on the 
increase and we have had occasion 
lately to report cases construing 
“falling objects,” “water,” “flood” 
and “vandalism.” 

We now report the case of Shirey 
v. Tri-State Ins. Co., Oklahoma 
Supreme Court, July 7, 1954, 
wherein the court considers ‘“‘wind- 
storm.” The insured sought to re- 
cover damages to her car occa- 
sioned by windstorm while en route 
to Oklahoma City. It was sleeting 
part of the day and the roads were 
icy. According to the driver the 
wind was blowing at a terrific and 
unusual speed, just short of a 
cyclone. The wind finally blew the 
car from the north side to the south 
side of the road and turned it side- 
ways. The force of the wind then 
blew it into a ditch against an em- 
bankment causing it to upset. 

The company offered no evidence 
in rebuttal but contended that the 
insured’s evidence was insufficient 
to establish damage by windstorm. 
The company argued that the policy 
covered only damage actually 
caused to the car by the wind it- 
self, and not the damage caused by 
the upset. It cited a case in New 
York and one in Ohio which sus- 
tained its position, 

However, the Oklahoma Supreme 
Court held that this opinion was 
contrary to the weight of authority 
and cited cases in Oklahoma, Texas, 
Nebraska, Minnesota and Wiscon- 
sin. It concluded that the insured 
was entitled to recover if the wind- 
storm was an efficient and prox- 
imate cause of the damage to the 
car. It held that it was immaterial 
that the damage may have been 
incidentally contributed to by the 
upset. The fact that the force of 
the wind was proven only by the 
driver’s testimony was sufficient. 
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a $400,000 PREMIUM VOLUME, representing 
top companies. Many on a general agency basis. 
Asking price two times annual commission income, 
Terms can be arranged. 


FERGASON PERSONNEL 


330 S. WELLS STREET CHICAGO, ILLINOIS 











WHO WRITES WHAT? 
WE DO! 


If you have a client whose income seems to leave no choice but Term, yet 
whom you know has a real need for permanent protection, better look at 
NWNL's level-premium Elective Life. 


Issued either Par or Non-Par, ages 16 to 54, minimum amount 
$2,500, the Elective Life is a combination of Whole Life and Term pro- 
viding large protection at very small cost. The policyowner can continue 
the contract on this basis to age 60, at which time he may elect a reduced 
amount of permanent Whole Life at the original low rate, or he may re- 
tain the full original amount as Term to age 70 at the same rate, or he 
may continue the full amount as Whole Life at an increased rate 


The Elective Life offers cash values after second policy year; may 
be combined with additional Term riders; may be converted to other per- 
manent coverage at any age to 60; and is issued substandard to 500%. 





SAMPLE RATE: Age 35, $10,000 Non-Par, $163.30 annually. 
Paid-up insurance end of 10th year, $1,640. Cash value end of 
10th year, $900. 











Contact the nearest agency of 


NORTHWESTERN NATIONAL LiFE 
OF MINNEAPOLIS 
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How to Make Money 


There's no business like “excess 
limits” business. For instance, 
take general liability on a sum- 
mer theater. (Perhaps it should 
be rated “tents” but that’s another 
story.) To accommodate our ex- 
cellent agency, our true-blue No. 
One Company will write “5/10 and 
that’s all.” Let’s say the premium 
is upwards of $200. Then, for high 
limits we go into foreign markets. 
We write the next 15/40 for $700. 
We write the next 5/450 for $700. 
We write a final layer of 25/500 
for $2,189. Total premium, $3,789. 
total limits 560/1,000. 

All the engineering service and 
all the day-to-day claims are un- 
loaded on our No. One Company 
for $200 premium. Who loses 
money on the transaction? Our 
primary market. Who makes 
money? Our catastrophe market. 

For good reason we are con- 
cerned about shipping our premium 
money to foreign markets. How 
about shipping some of our losses? 


Idea 


One of the more enlightened in- 
sureds, a large New England de- 
partment store, gives more than 
usual attention to accident control 
measures recommended by its in- 
surance carrier. 

During a two-day indoctrination 
of new employees (groups of 15 to 
50 persons under the supervision 
of a store service manager), and, 
sometime between “how to fill out 
a sales slip” and “know your mer- 
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chandise,” approximately five min- 
utes are devoted to “employee 
and customer safety.” In addition, 
new employees get a one page 
mimeographed sheet of “safety re- 
minders.” Also, all employees are 
exposed (via the store’s PA sys- 
tem) to a safety message immedi- 
ately preceding big shopping events 
four times a year. 

One day recently the general 
manager stopped for a moment to 
think of what his stores were 
doing in the field of accident pre- 
vention. He summed up his 


opinion: “I’m satisfied but not 
excited,” 
All right. When did you last 


show your top accounts how they 
could save money by reducing the 
frequency and severity of their 
accidents? 





\ 
i 


iw 






aI 


ie 
Sel 





1 do so remember our anniversary. Your 

premium is due that day. Transferred 

it the very day you snagged me, re- 
member? 


RESe oir ns ogre 


Economy, 1955 

Frugality, as a function of man- 
agement, is usually a good thing 
but—like pregnancy—is difficult to 
be a little bit of without being 
obvious. 

A “trim-the-fat” campaign, hap- 
hazardly conceived and inadequate- 
ly merchandised to staff members, 
is just one of those periodic pro- 
nouncements to be expected from 
the boss. So, with representatives 
from each department, a commit- 
tee is organized, a secretary is ap- 
pointed, agendum is listed, memos 
are written, meetings are con- 
ducted, exploratory conversations 
are held, memos are written, and, 
in general, everybody tries to help 
everybody else and defend himself. 

True, a review of the paper fast- 
ening operation may result in a big 
switch from the use of paper clips 
to straight pins or glue or metal 
staples or rubber bands. Then, too, 
carbon paper will probably be used 
“x” number of times instead of 
“vy.” People are still people, how- 


ever, and within the broad confines 
of holding their jobs will soon re- 
vert to type and do their work as 
they “damned well see fit.” 
Frequently, the big economy 
push quietly grinds to its pre- 
destined end—nothing. Somewhere 
in the intervening months, man- 
agement becomes awfully  con- 
cerned about sales, expansion, in- 
flation, deflation, government en- 
croachment, taxes, public relations. 
Well, what did you really expect? 


“Communication” 

“I’m fed up with the big boss 
attempting to fill me in on where 
we as a corporation are going, 
the ‘big picture,’ so to speak. What 
I want to know is the ‘little pic- 
ture.’ I want to know where I’m 
going.” 


Compulsory Auto (Cont'd.) 

Here’s a real stinker. 

The public (you and I) can’t 
comprehend why we pay for insur- 
ance to protect our legal liability 
when the jerk who whams_ us 
doesn’t have a nickel to his name. 
Apparently he doesn’t have any 
legal liability either. Meanwhile, 


THE SPECTATOR 


ha 











Mr. Jerk says he'll keep driving 
come hell or high water, after all, 
this is a free country, ain’t it, and 
anyway who’s gonna stop him? 

It seems obvious that the poli- 
tician won’t stop him, nor the motor 
vehicle administrator, nor the in- 
surance commissioner, nor the 
policeman, nor the traffic court, nor 
How 
can all these folks ever get to- 
gether on a uniform, nationwide 
program of licensing, financial re- 
sponsibility, and enforcement? 

A solution is now being ad- 
vanced by prominent companies. 
Insure your own legal liability un- 
der the standard Automobile policy. 
Add by endorsement a kind of Per- 
sonal Accident coverage for your- 
self and family which in effect in- 
sures another person’s legal lia- 
bility to you. It may be an uneasy 
“coexistence” because it still doesn’t 
take the jackass from behind the 
wheel and put him out to pasture. 
In America it may be OK at that, 
because who is man enough to de- 
fine a “jackass”? Maybe you, not 
me. 


the insurance underwriter. 


Letter to the Editor 


Ocean Marine 
To the Editor: 

In your December 1953 issue you 
published some very interesting 
figures dealing with Ocean Marine 
and War Risk Premiums written 
by underwriting groups and agen- 
cies for the years 1950-52 inclu- 
sive. 

Since then we have been on the 
lookout for similar figures for the 
year 1953, and we are wondering 
whether we have missed this or 
whether the figures are simply not 
available as yet. 

Hardin and Ferguson, Inc. 
B. L. Layton, Vice President 
New Orleans, La. 


Editors’ Note: THE SPECTATOR’s 
regular table on Ocean Marine and 
War Risk Premiums will probably 
be published again close to the 
middle ef this year. We are plan- 
ning to present at that time the 
1953 and 1954 figures. 
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Expanded services now 
cover 710,000 policyholders 


in Canada and United States 


There was marked progress in all phases of the Company's operations 
during 1954. New business (which included the Company’s share of the 
United States federal employees’ group plan) was up 26%. ‘The net rate 
of interest earned on all investments was 3.93%—an increase over the 
previous year. The Company now administers 2,500 group welfare plans 


covering 300,000 employees. 


Oo 
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Accident and Health premium income 
increased 24%. 

The following comparative figures illustrate the Company’s growth 
during the past year: 


1954 1953 


Insurance and Annuities in Force 


$2,685,000,000 $2,370,000,000 


New Insurance and Annuities 


393,000,000 313,000,000 


Assets 


513,900,000 477,000,000 


Liabilities 


485,000,000 452,000,000 


Capital, Contingency Reserve, and Surplus 


27,900,000 25,100,000 


Paid or Credited to Policyholders and 
Beneficiaries 


77,000,000 ” 68,800,000 


Accident & Health Premium Income 


14,700,000 


ORE 


ASSURANCE 


11,800,000 
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mwvestments... 


By ERVIN L. HALL 


Partner, Davis and Hall Investment Management 


Stock Market 


f bees stock market towards the 
close of 1954 and the first few 
weeks of 1955 attracted front page 
news in many parts of the country. 
For nearly a year and a half the 
market had been in a steady climb 
to higher levels, As is usual, higher 
quotations attracted more interest 
and as the advance persisted with- 
out any worthwhile pause, more 
and more people—including fund 
managers and other professionals 
acquired more and more confidence. 
This action, of course, is not logical 
but it is human. 

When confidence burst its seams, 
80 to speak, in a series of extremely 
active market days with advancing 
prices, the subject hit the first page 
of even the most conservative 
papers. Everyone started asking 
questions or offering free advice. 
Newspapers and magazines took 
the matter seriously to heart, with 
special articles and detailed analy- 
sis. Even Congress decided that 
something must be wrong and a 
couple of resolutions were intro- 
duced calling for an investigation 
of the market and all its works. 
The investigation, incidentally, is 
going to be carried out by a Con- 
gressional Committee and will pro- 
duce many words but probably little 
we do not know. 

Actually, there is nothing new in 
all this commotion. It has happened 
before and will probably happen 
again, The sequence is always the 
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“High Jinks” 


same. Basic economic and psycho- 
logical conditions change for the 
better. The more careful and 
watchful investors sense this 
change and see improving condi- 
tions ahead, As time goes on others 
see the brighter light and the de- 
mand for securities becomes more 
insistent. 

In the present instance, this de- 
mand for securities has had an 
added impetus. During the past ten 
vears there has been an increasing- 
ly widespread interest in common 
stocks. More so than any other 
time in market history. Astute in- 
vestors began to consider common 
stocks as an integral part—and 
more or less permanent part—of an 
investment program. They realized 
that the growth of the country was 
reflected in its leading corpora- 
tions. They also realized that with 
the war years, the advent of man- 
aged money, and the inevitability 
of a gradual inflation of the cur- 
rency, that common stocks could 
in part compensate for the loss in 
the purchasing power of the dollar. 

The theory of a wider distribu- 
tion of wealth brought with it the 
rapid growth of pension funds. The 
theory of managed money produced 
comparatively low interest rates 
and forced investors to look farther 
afield to obtain the income to offset 
the lower purchasing power of the 
dollar. This effort in turn brought 
about a relaxing of the legal rules 


governing the investments of trust 
funds—-permitting in many states 
the use of common stocks as a part 
of trust portfolios. 

It is easy to see from all these 
changes that a new and increasing 
demand for good common stocks 
was bound to come about sooner or 
later. This demand was persistent 
even under the New and Fair Deal. 
In those days, American business 
was confronted with many re- 
straints and restrictions, with now 
and then the appearance of a puni- 
tive government attitude towards 
business. Even that did not stop 
the accumulation of good securities. 

During those days, however, the 
investor was not willing to dis- 
count the future earning possibili- 
ties as he might have done under 
less restrictive conditions. There 
was ample confidence in the ability 
of well-managed business to pros- 
per, but reservations were held as 
to the longer range future. Stocks 
were bought on seeable, rather than 
foreseeable earnings. The result: a 
lower appraisal of current earnings 
to the price of a stock. 


More Confidence 


When the general attitude of the 
government, under the present ad- 
ministration, became more tolerant 
the confidence of investors immea- 
surably increased. They not only 
saw a continuation of good earn- 
ings but an opportunity for pro- 
gressive management to expand and 
develop new processes to give 
thought to the immense potential 
of the atomic age-—and to com- 
pete in a relatively free market. 

One could see farther ahead with 
more certainty of success. The 
horizon was not only 
brighter. The result: a more liberal 
appraisal of current income on the 
expectation of future earnings. 
This in turn produced a willingness 
to pay a higher price for a security 
in relation to current earnings 
earnings that were confidently ex- 
pected to steadily improve. 

An example of this change in 
investor attitude is the action of 
General Electric stock since 1952. 
In that year investors expected 
General Electric to earn about 
$5.25 per share and the stock was 
selling around 65. Based on the 
past history of General Electric, 


wider but 
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this was a reasonable price for such 
a good quality stock. A shift in 
management policy, however, to a 
more aggressive and coordinated 
effort, coupled with a new 
fidence on the part of many inves- 
tors, envisaged an earnings possi- 
bility for 1953 of close to $7.00 a 
share. Even this would not have 
resulted in the price of General 
Electric more than doubling in the 
next year if investors had not be- 
lieved in a favorable business cli- 


con- 


mate for several years to come. To- 
day at the equivalent of 150 a share 
for the old stock, General Electric 
is discounting future hopes at a 
higher ratio to its price than for 
many years. 

Basically, the recent fire-works in 
the market was merely an outward 
sign of an improved economic cli- 
mate that had been growing more 
robust the past couple of years. As 
usual, wide and clear 
horizon becomes obvious, even the 
most stubborn is infected with the 
virus of confidence. The higher the 
market went the more of a follow- 
ing it attracted, especially as the 


when the 


SYMBOL 
OF 


SUCCESS 


Life of Georgia proudly salutes 
Monroe, Louisiana, winner of 
the J. N. McEachern Trophy 
for 1954. The Monroe District 
produced the Company's best 
record for the year in sales of 
life insurance and service to 
policyholders. The Trophy— 
symbol of success in group 
teamwork and achievement— 
is presented annually to the 
outstanding District in the 

1 1-state area served by 

Life of Georgia. 


declines so many waited for did 
not materialize. 

The front page news stories and 
the Congressional investigation 
will in time recede and the market 
will continue to record the demand 
and supply of stocks, for the simple 
reason that confidence in the future 
is still widespread. This confidence, 
as reflected by 
ment, is strong not 
near term but 
come. This thought was expressed 
by Mr. Curtice, President of Gen- 
eral Motors, in his talk opening the 
Motorama in New York. 

The 


ment in the future of the country 


business manage- 
only for the 


for many years to 


confidence of the Govern 
is also strong and it appears that a 
general air of confidence exists at 
all levels of the economy. 
an atmosphere it is hard to believe 
that the stock market should fail 
to attract attention. The market is 
composed of people, and people are 
into 


In such 


forever getting themselves 
spells of ultra-enthusiasm or abject 
depression. 

Fortunately for the country, we 
Like all ex- 


are now enthusiastic 


tremes, the spell can carry too far, 
but the stock market itself is no 
more a reflector of this enthusiasm 
or confidence, than the building 
boom (with nothing down and 
thirty years to pay), or the rise in 
installment credit. None of them 
would be possible without confi- 
dence in future earning power. 

The investor, however, must keep 
a level head. Whether this era of 
prosperity goes on for a year or 80, 
or blossoms into a long term trend, 
as envisaged by Mr. Curtice, is im- 
material. Values must be given due 
weight, and where General Electric 
may have been too conservatively 
priced on the basis of future hopes 
in 1952, it may well be substantial- 
ly discounting a long-range future 
at its present price. As those who 
foresaw the strengthening of the 
tide long before it was 
sO must investors see the outrun- 
ning of reality in values long be- 
fore that is obvious. Those signs 
may come from any one of several 
seyments of the The 
stock market is not the only place 
the public over-extends itself. 


obvious, 


economy. 
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WINNERS of the J. N. McBachern TROPHY: 


Rome, Ga. ... acocunee 
Fort Lauderdole, Fla. ....1945 
Sportonburg, S.C. ....... 1946 
Knoxville, Tenn. ......... 1947 
Newnan, Ga. ....6655655 1948 


Charlottesville, Va. 

Beattie, Ge. ovccecccovecs 1950 
Pahokee, Fla. on the en- 
Owensboro, Ky. 
Lexington, Ky. 
Monroe, La. ... cece ceens 19 
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Put an Air 
Mail! stamp 


velope and 
drop it in 
the mail 
box. It’s 

on it’s 





THIS MAY BE THE MOST 
IMPORTANT THING YOU DO... 


THIS YEAR 


. «+ OR ANY YEAR! 


Take a minute 


Address an 


“AGENCY DEPT., 
MUTUAL OF 
OMAHA, OMAHA, 
NEBR.” 


Fill out the cou- 
pon in this ad, 
and put it in the 


two 
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MORE THAN A BILLION DOLLARS 


LIFE INSURANCE 
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IN FORCE 


MUTUAL BENEFIT HEALTH 
& ACCIDENT ASSOCIATION 


Home Office: OMAHA, NEBR 
Canadian Head Office: 


TORONT 
Vv. J. SKUTT, President 











PRODUCTS 


TO SAVE TIME AND MONEY FOR 


SERVICES 


USE REPLY CARD ON PAGE 64 


For additional free information on one 
or more of these items, detach the reply 
card. Circle on it the number or num- 
bers corresponding to the figures listed 
after each item in which you are inter- 
ested, Fill in the blanks with your name 
and oddress and drop the card in the 
mail, 

This reply card is not an order blank. 
1t merely tells the supplier that you are 
interested in receiving without obligation 
more information about his product or 
publication, 











N. Y. Workmen's Comp. Cases 

“A Review of 1954 Cases and 
Comment, New York Workmen's 
Compensation Law” is the title of 
a booklet containing an address by 
B. T. Mangano, Esq., before the 
Fortieth Annual Meeting of the 
Self-Insurors Association recently. 

The subject matter is covered 
in detail by citing an extensive 
number of cases, Among the as- 
pects of the legal question treated 
are new .procedures and_ rules, 
heart cases, reduced earnings, mul- 
tiple accidents, and jurisdiction. 

The booklet is 
$1.00. 


For Further Information Cirele S57 on Card. 


being sold for 


Foreign Insurance Equivalents 
Foreign marine insurance terms, 
coverage and clauses currently in 
thirteen of the 
countries are 


use in 
trading 


principal 
translated, 
analyzed and compared in a new 
publication of the American Insti- 
tute of Marine Underwriters. 

This joint effort of the Interna- 
tional Union of Marine Insurance 
and the International Chamber of 
Commerce contains 40 tables. The 
information is planned to provide 
information necessary to overcome 
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the discrepancies which arise from 
differences in language and cover- 
age or misinterpretation of in- 
structions connected with foreign 
trade. 


For Further Information Cirele 58 on Card. 


Planned Mailing Campaign 

A “Surprise Package,” with the 
special purpose of developing new 
business in the fire line, has been 
prepared by Camden Fire. The 


Your 1955 
i“ 


age 


THE CAMDEN 





Promotional Mailers 


mailing pieces enclosed are de- 
signed to help the agent find the 
prospect and make the sale. 

Stressing the danger of under- 
insurance when fire strikes as well 
as the value of the agent’s help in 
planning an adequate insurance 
program, the promotion pieces are 
aimed at getting the customer “out 
of the blue.” 

As the company suggests, the 
material can best be used when it 


INSURANCE 


is sent out and mailing suggestions 
are presented. As an additional 
promotion for the agent, Camden 
Fire will imprint the agent’s name 
on the mailing pieces. 


For Further Information Circle 59 on Card, 


Photocopying for Casualty Cos. 

How do casualty companies use 
photocopying? American  Photo- 
copy has prepared a detailed analy- 
sis of the manner in which those 
insurance companies use its equip- 
ment, Auto-Stat, in their day-to- 
day work. Transactions of the 
claim, bond, engineering and per- 
sonnel departments are considered. 

The information contained in 
the “Copy-It Workshop” is the re- 
sult of a study conducted by the 
company’s Methods & Procedures 
Department. A careful explanation 
of the more than 40 applications 
of Auto-Stat in the casualty field 
is presented. 

A few of the typical uses are in 
connection with policies, police re- 
ports, mail, sum- 
monses, contracts, bonds, credit re- 


confidential 


ports, engineering and data sheets, 
and medical reports. 


For Further Information Cirele 60 on Card. 


Pensions with Social Security 


A bulletin concerning 
plans and the 1954 Social Security 
amendments has been prepared by 
Johnson & Higgins. The purpose 
of this pamphlet is to point out to 
management the possible conse- 
quences of failing to alter pension 
plans in accord with the new law 

A brief history of Social Security 
is outlined as well as the important 
changes under the new amendment. 
The impact of these changes on 
both inclusive and exclusive pen- 


pension 
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sion plans is noted. A summary, 
giving a check list of questions to 
be answered by management in de- 
ciding on a course of action, com- 
pletes the pamphlet. 

Cirele 61 on Card 


For Farther Information 


Printing Press for Office 

A printing press for office use 
has been put on the market by 
Krengel Manufacturing Company. 
According to the manufacturer, ad- 
vertising, announcements, circulars, 
labels, memos, any 
printed matter can be easily pro- 
duced by flipping the handle from 
ink whatever is to be 
printed. 

Illustrations as 
printed word are 
mounted rubber die will reproduce 
ads, insignia, or other copy matter. 
Baselock Interchangeable Type, in 
all point sizes and fonts, can be 
snapped into place to turn out the 


notices or 


pad to 


well as the 
possible. A 


desired printed piece. 


For Further Information Cirele 62 on Card, 


Co-insurance Explained 


A booklet designed to help the 
client understand co-insurance is 
being made available by the Indus- 
trial Appraisal Company. Called 
“Facts About Property Values and 
Fire Settlements,” the bro- 
chure explains how inadequate fire 
insurance coverage can cause costly 


Loss 


coinsurance penalties. 
In addition, the booklet tells how 
to avoid these penalties by main 
taining an insurance’ program 
based on an accurate, up-to-date 
knowledege of actual] insurable 
values. 
For Further Cirele 63 


Information on Card, 


Aids for Safer Churches 


Construction aids for safer and 
more comfortable churches are out- 
lined in a booklet 


recently by the Zonolite Company, 


new announced 
miner and processor of vermiculite. 
The six-page “Firesafe Churches” 
describes applications of vermicu- 
lite building products to increase 
fire safety, provide insulation, en- 
hance beauty, and improve acousti- 
cal properties. 
Details of church 
and remodeling using 
miculite plaster aggregate, insulat- 


construction 


jobs ver- 


Continued on page 64 
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@The new dwelling 
forms give the buyer a 
wide choice of 

prote ction that’s broader 


more economic al 


Talk to our special 
agents about the full 
range of dwelling and 
contents coverage that 
we write under 
named-perils, all-risks 
and package policies 


at lower net cost 


INSURANCE 


INDIANAPOLIS 7, 


COMPANY 
INDIANA 


Western Department: Omaha 2, Nebraska 


FIRE & ALLIED LINES + 


AUTOMOBILE - 


INLAND MARINE 





Insurance 
and 
Reinsurance 


effected 


Surplus lines Excess lines 


FIRE 
MARINE 
CASUALTY 
AVIATION 
AUTOMOBILE 
Foreign Risks 
Your clients’ property abroad can be cov 
ered immediately by us through our Lon 
don office. Why not have one of our field 
men call and explain how Stewart, Smith 
can help you cover foreign a well as 
domestic property. Our facilities include 


Claim and Settling Agent throughout 
the world 


STEWART, 


Board of Trade Building 14 


World-Wide Facilities 





Lioyp’s 


LONDON 


t Mexico 
wccepted only from Agents 


(Companies 


nited tates and 





and Insurance 


SMITH (ILLINOIS) INC. 


1 W. Jackson Blvd., Chicago 4, Illinois 
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Products and Services 


Continued from page 63 


ing concrete, insulating fill, acousti- 
precast concrete 
contained in the 


cal plastic and 
roof tile are 
booklet. 


For Further Information Circle 64 on Card, 


Slide Rule Answers Questions 
Questions of parliamentary pro- 

cedure can be settled in seconds 

with a new type of slide rule. Made 


Answers At A Glance 


of Bakelite rigid vinyl sheet, the 
transparent slider provides im- 
mediate answers to eight basic 


questions on 86 possible motions. 


Printed on both sides of the 
slide rule are some of the questions 
that can be quickly answered. 
Answers to eight basic questions 
on each motion slide into view 
when the red arrows on the clear 
panel coincide with the right 
arrow on the inner chart. 

What motion to propose for a 
specific purpose, how to propose it, 
what vote will carry it, and what 
action to take with motions al- 
ready proposed are some of the 
questions that can be answered 
quickly. 


Fer Further Information Circle 65 on Card. 


Life Books Listed 


The 1955 edition of a List of 
Worthwhile Life Insurance Books 
has been prepared by the Institute 
of Life Insurance. 

The books named are currently 
available from commercial pub- 
lishers or other sources, addresses 
of which are listed on the last 
pages. 

The list has been compiled with 
a view to the many inquiries re- 
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ceived each year concerning books 
and other material of life insur- 
ance. 


For Further Information Cirele 66 on Card, 


Estate Planning Discussed 


The role of life insurance in the 
ever-growing field of estate plan- 
ning is the subject of careful ex- 
amination in a booklet by John 
Alan Appleman. Under the title, 
“How to Use Life Insurance in 
Estate Planning,” Mr. Appleman 
has prepared a_ timely = study 
brought up to date with the 1954 
changes in taxes and Social Se- 
curity. 

Mr. Appleman, well-known insur- 
ance lawyer, is the author of the 
24-volume study of “Insurance Law 
and Practices” as well as many 
articles and books. For two years 
he was the president of the Federa- 
tion of Insurance Counsel. 

Life insurance as an investment, 
income tax savings, gifts, legacies 
and trusts, and business insurance 
are some of the aspects of the sub- 
ject discussed 


Vor Further Information Cirele 67 on Card, 


Stamp Dates, Numbers, Marks 


An automatic time stamp 
equipped with a numbering device 
and interchangeable die plate has 
been put on the market by Rapid- 
print Time Recorders. This ma- 
chine enables the user with one mo- 
tion of the hand to time-stamp to 
the exact minute, number in se- 
quence, and identify as to depart- 
ment and work station any paper 
or document. 

The device is designed with a 
sensitive electric trigger for easy, 
instantaneous action. Minutes, 
days and hours, as well as numbers 
automatically advance through a 
synchronized motor. 
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Data on Closed Circuit TV 


An information folder showing 
companies how to save time and 
money on conventions and sales 
meetings through the use of closed 
circuit television is being offered 
by Box Office Television, Ine. 

The folder describes how large, 
motion-picture-sized screens can be 
set up in theaters and hotel ball- 
rooms in a multi-city hookup to 


receive oversize video pictures 
from a central point. Savings in 
hotel accommodations and travel 
expenses are apparent. Another 
saving comes in office work time 
since people attending local tele- 
casts can be back on the job within 
a short time after the end of the 
meeting. 
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Washington as Youth Pictured 


A concise booklet containing 11 
reproductions of paintings depict- 
ing the life of George Washington 
and historical data explaining each 
scene has been compiled by Wash- 
ington National Insurance Co. 

The aim of the booklet is to pic 
ture in original works of art the 
character-building influences in 
Washington’s earlier life. 
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Personal Control of Touch 


Personalized touch control is 
one of several new features on a 
Deluxe series of adding machines 
just announced by National Cash 
Register. These new machines em- 
ploy the “Live” keyboard principle 

figures add and print instantly 
as they are set up, which eliminates 
use of a motor bar for adding. In 
this series the touch can be ad- 
justed to the operator’s preference. 

Quieter operation has been 


achieved by insulating the ma- 


Live’ Action Plus 


chines with fiber glass, using nylon 
bearings to prevent telegraphing of 
noise and floating the internal 
mechanism on rubber pads. 

Another feature is a mechanism 
permitting three different ways of 
repeatedly adding or subtracting 
the same numbers, depending on 
the operator’s skill and choice. 
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New Workmen's Comp. Explained |, STOP (li 
What the new Standard Work- THE BLAST CLAIM OW) 


men’s Compensation and Employ- 
ers’ Liability policy means and how RACKET! 
it compares with the version that 
men naerk alv i > “Ol Many thousands of doliars are being needlessly paid 

was previously in us¢ throughout out each year by casualty and fire insurance com- 
the United States are explained in panies on wholly unjustified blast and vibration claims. 
; < . Willer e . 1. We can show your Liability Dept. Underwriters preventi t imi 
a monograph by Willard J. Gentile, most such claims at The time such risks are underwrittes. nn eee 
assistant secretary of the New 2. We can help your Engineering, Safety, and Inspection Depts. to hold your clients 
‘ , : , blasting practices within safe limits. 
York Compensation Insurance 

: , 3. We can make scientific investigations to help your Claims Managers and Adjusters 
Rating Board. evaluate any blast and vibration claims—both direct and thru subrogation. 


4. We can help your Legal Dept. by furnishing expert testimony in court as to the 


Mr. Gentile explains the policy, 
fr rentil an I facts in connection with any such contested claims. 


coverage by coverage and declara- For information as to how we can roeey reduce your biast and vibration claims 


: . aaltepet eardai payments, send for our brochure ‘VIBRATION PROBLEMS CONNECTED WITH BLASTING 
tion by declaration. According to AND OTHER SOURCES: THEIR SOLUTION AND CONTROL BY SCIENTIFIC METHODS." 


the publisher, the monograph an- ietiemsihiie Remains 


swers most of the questions which 
) , THE VIBRATION ENGINEERING CO. 


may arise in the minds of pro- ge - 
: r. L. Don Leet, Pres. 
ducers and underwriters in using 





the new policy. 301 Hazleton National Bank Bidg., Hazleton, Pa., Phone Gladstone 5-1961 


Included is a check list which 


designed to prevent errors and cut 











down exchanges of correspondence 
over policies ordered and issued. dbs ROE Hae 


Mp ai RRP wea” , . “ 
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Legal Procedure Explained 

“Examinations Before Trial,” a 
revised edition of the book which 
tells how to use and how to defend 
against this growing legal practice, 
has been published. 

The work covers examinations 
before trial thoroughly, according 
to the publisher, and tells what the 
law is, how to proceed, and gives 
the proper forms when they are 
needed. Among useful information 
offered is how to prove allegations 
in your complaint when the evi- 


dence is in the hands of the de- dita , : m 
fendent or witnesses, how to ex MERICA NN New York 
amine books, papers or documents 38,N.¥ 
in the hands of an adverse or third AMA Oe NCE Groupe 


party, and how to proceed if a de- 
Continued on page 66 





We felt like the old prospector when we began some years ago to pioneer 
the high-minimum low-premium type of policies. We wondered if we'd 
make a strike with our "Gold Standard’’—$15,000 minimum face Ordi- 
nary Life policy with the lowest premium of any U. S. Company . . . and 
with our "Golden Years'’—a retirement type of policy with a $10,000 
minimum and an also unbeatable premium. Our efforts were rewarded 
for last year sales set a new Company record! If you're interested in 


Marry VU. Wade, resident 
GENERAL AGENCIES OPEN IN Arkansas *« * Califernia 


STANDARD LIFE INSURANCE CO. of IND. Sines “tasus o"Stum. son's ‘ns » Sem 








staking a claim, write me. 


New Mexico 


INDIANAPOLIS, INDIANA Lelie Ba Siti m 


est Virginie 
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Continued from page 65 


fense is interposed to what was 
regarded as an uncontestable cause 
of action. 
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Vacation Contest 


Pointing up the dangers of old 
safes will point the way to Paris 
for some lucky secretary. Among 
the more than 500 other prizes 
being offered ig a diamond watch 
valued at $1,000. 

All this is made possible by the 
Mosler Safe Company, which is 
sponsoring a “Dream Vacation” 
contest for secretaries and other 
office workers. To enter, one must 
complete the statement, “It would 
be dangerous for my boss to trust 
an old safe because .. .” in 25 
words or less. 

Information on the contest is 
available. 
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Calendar Banks for Premiums 
A premium-collecting bank has 
been developed by Leecraft. Twen- 


Day By Day Saving 


ty-five cents a day keeps the cal- 
endar on the bank up-to-date. The 
amount in the bank as well as the 
date are shown. 

Suggested as a sales gimmick by 
its manufacturer, the bank has a 


place for a label on the back. Quan- 
tity prices are quoted. 


For Further Information Circle 75 on Card. 


Record Maintenance Manual 


A how-to-do-it manual for those 
responsible for instituting and 
maintaining a program of efficient 
record keeping is now available 
through Dolin Metal Products. 

Tab-indexed for ease of use, the 
manual contains sections on micro- 
filming, organization for records 
management, procedures for ad- 
ministering the program, an appen- 
dix of recommended retention peri- 
ods, and a table of statutes of 
limitations. 
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Merchandise Prize Catalog Ready 

The 1955 edition of the Cappel, 
MacDonald & Co. catalog of mer- 
chandise prizes has been = an- 
nounced. 

The 64-page catalog displays 
1500 nationally-advertised items to 
firms as 


be offered by business 








When Reinsurance 
is the question 








Department, 


ance worthwhile indeed, 


Write or telephone us. 


Protect what you have®D 





We cordially invite you to discuss your 
Reinsurance needs with our Reinsurance 

As the nation’s leading independent market 
for Reinsurance, the Insurance Company of 
North America operates to provide a stable 
market for the needs of its clients. 

The importance of this philosophy is best 
demonstrated at times such as the present, and 
makes a continuing relationship in Reinsur- 


Or, if you use the 
services of a Reinsurance Broker, ask him to 
discuss your problems with us. 


REINSURANCE DEPARTMENT 


NORTH AMERICA COMPANIES 


Insurance Company of North America 
Indemnity Insurance Company of North America 
Philadeiphia Fire and Marine Insurance Company 


Philadelphia 1, Pa. 











American Equitable Assurance Company 


Globe & Republic Insurance Company 


Merchants and Manufacturers Insurance 


Company of New York 


New York Fire Insurance Company 


Corroon & Reynolds, Ine. 


MANAGER 
92 William Street, New York 38, N. Y. 
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of New York 


Organized 1918 


of America 
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awards in sales contests and other 
incentive programs. 

Items illustrated were all se- 
lected for quality and national 
popularity and include hobby and 
sports equipment, home furnish- 
ings, appliances, clothing, house- 
wares, jewelry, tools, toys and TV. 
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Toward Efficient Accounting 

Fourteen steps may be eliminated 
in an insurance agency accounting 
system without decreasing effi- 
ciency, according to a manual 
issued by the American Agency 
Management Bureau. 

Recognizing the fact that every 
agency should maintain an ac- 
curate accounting system to mea- 
sure progress and yet many sys- 
tems are cumbersome to operate be- 
cause of great amounts of unneces- 
sary detail work, this plan aims to 
eliminate every possible detail con- 
sistent with maintaining records 
which clearly measure the agent’s 
progress. 

The brochure is designed to con- 
vey easy-to-follow instructions and 
to visualize the advantages of ac- 
complishing many posting opera- 
tions at one time by using well- 
designed multiple carbonized forms 
and procedures. 
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Who's Who In Insurance 

The 1955 edition of “Who's Wh 
in Insurance” has been published 
by the Underwriter Printing and 
Publishing Company. This publi- 
cation, which is Volume I of The 
Insurance Almanac, is a compila- 
tion of the biographies of promi- 
nent men in all branches of the in- 
surance industry. 

The current edition of the 
“Who's Who” is the largest in its 
history and contains over 4000 in- 
dividual biographies. 
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“Short-Write” Boosts Profits 
The “Short-Write” Policy Plan, 
the only plan that completely cov- 
ers every facet of policy processing 
and printing, har been announced 
by the Recording & Statistical Cor- 
poration. 
Continued on page 68 
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PLM Homeowner' 

Oh, that' a pun or something, 

H O P Homeowner's Pol 

it is, we're doing bu 

Homeowner ' \ ‘ ; jon't mean 
maybe. Con lering all the hazz it covers 
and the fa I a policyholder make a double 
saving—20% lower initial cost and, on top of 
that, PLM' 15% dividend—well, no wonder! 

Oo popular The soundest 


irance rotection you 





HOW ABOUT YOU, MR. LOCAL AGENT? 

Why not get in touch with us for all the facts on the 
new PLM Homeowner's Policy 7 You'll find it unusually 
liberal in the coverages it includes — and the savings 
it offers — making it exceptionally attractive to pros 
pects. PLM has much to offer your office. Write us 


about representation 


Pennsylvania Lumbermens \ 
Mutual Insurance Company \ 


Market Street Na 3! Bank Bldg adelr 37. Pa \ 


Writing FIRE and ALLIED LINES “in the Birthplace of American Mutual insurance” 
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According to the company, 
“Short-Write” can increase profits 
in two ways by reducing policy 
processing costs substantially; and 
by enabling one, simple format to 
cover every policy written, thereby 


cutting down printing costs and 


TO: BROKERAGE SERVICE + 


I want to know more about Prudential’s Lire DEPARTMENT PLAN and how it will 


make Lire sales easier for me 


NAME 


ADDRESS 


inventory handling. A descriptive self-supporting as a result of in- 
booklet is available. creasing industrialization. 

Vor Further Information Cirele 80 on Card. According to the report, if the 
nation’s economy continues to ex- 
pand most Americans may be able 


’ 

Retirement in Today's Society to provide for themselves in their 

A 54-page report, “Retirement later years and the need for gov- 
Security in a Free Society,” has ernment-provided social security 
been prepared by the National As- and public assistance may decrease. 
sociation of Manufacturers. It The report also includes a num- 
questions the validity of the view ber of warnings against conditions 
that older people are less secure which would enlarge the social se- 
and have fewer opportunities to be curity program out of its rightful 

proportions. 


For Further Information Cirele 81 on Card, 


Dictation Belt Guaranteed for Life 


A dictation-transcription machine 

* 
“Bio yer featuring a reusable Mylar Mag- 
oh 8 netic belt is being introduced by 
Felt & Tarrant. The magnetic belt 


rncome Sle is unconditionally guaranteed for 


life against wear, tear, heat, mois- 
" : 99 ture and cold 
More prestige Another attraction of the belt is 


ays Edward J. Lorenz 
R.L. Gone Insurance Ag 
Toledo, Ohio 


*1954 was a big year for 
me in life insurance sale s 
This meant a bigger 
income, more prestige 
among my clients. But if it 
weren't for the Prudential 
man | doubt if I could 
have had such a banner 
year His expert assistance 
was invaluable in my 
business insurance cases, 
Incidentally, even with 
this help from the 
Prudential man, I still 


got the full commission 
on each sale.” Indestructible Belt 


SP 30 its automatic erasing property 
THE PRUDENTIAL, NEWARK 1, N. J. Redictation of new material over 
the old produces error-free belts 
for transcription. 

The unit can be converted from 
a dictating to a transcribing ma- 
chine in less than 30 seconds by 





PHONE 


THE PRUDENTIAL 


INSURANCE COMPAN Y 


Life Ineurance * Annuities © Sickness & Ace 


plugging in a foot control and an 
ear set. 
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Orme One Key Burglar Alarm 


oF AMERIC *rotecting the Family 1955 


A new simple burglar alarm sys- 
tem for pick-up and delivery trucks, 
utilizing one-key control and elimi- 


ident Protectic © Group ine ¢ * Group Pensions 
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nating the need for a regular igni- 
tion lock and key, cab door key, and 
padlock or cargo door key, has just 
been introduced by Babaco Alarm 
Systems, 

A special pick-proof lock and 
ignition switch are substituted for 
the truck’s regular lock, switch and 
key. The same key used to turn 
off the alarm is also used to oper 
ate the “Parker” protection and 
vehicle’s ignition. ‘Parker’ is a 
device which cuts the ignition and 
sounds a siren alarm if an attempt 
is made to tow or drive the truck 
away. 
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Modern Records Handling 


A management study on modern 
record handling equipment has 
been prepared by Diebold, Inc., for 
home office operating executives in 
the fire, casualty and marine fields 

Theme of the 82-page illustrated 
“Modern 


For Fire and 


study, Record Systems 


Casualty Compa- 
nies,” deals with methods of re 
ducing office costs and in turn cre- 
ating a source of profit through 
utilization of modern record han- 
dling equipment of all types. Case 
histories show how costs have been 
reduced and controls improved 
where these recommendations have 
been followed. 

The six sections of the book in 
clude: underwriting record  sys- 
tems, claim and loss records, policy 
register and policy allotment rec 
ords, accounting records, agents’ 
and brokers’ license renewal and 
commission rate records, and mi 
cellaneous applications 
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Simplified Payroll Forms 


Simplified, time-saving payroll 


record forms designed to enable 


bookkeepers and accountants to 
meet weekly deadlines are being 


marketed by Accounting Records 
Supply Company 

The forms, including individual 
employee’s compensation records 
as well as regulation and shortened 
feature an 
for quarterly totals 
This simplifies 


withholding tax 


payroll 


added 


summaries, 
space 
under all headings 
computation of 
and social security. 
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EVERY AGENT 


SHOULD 





Every agent knows how much time 
and effort it takes to build a suc- 
cessful business. He knows, too, 
that his burden can be lighter, his 
goal attained quicker when he is 
backed by saleable merchandise 
and tools with which to sell. Peer- 
less offers both to alert agents in- 
terested in increasing their volume. 


a —s a og eS 
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Woodward, Ryan, Sharp and Davis 


Consulting Actuaries 
55 Broadway, New York 6, N. Y. 
HAnover 2-5840 











HAIGHT, DAVIS & HAIGHT, Ine. 


Consulting Actuaries 


ARTHUR M. HAIGHT, President 


INDIANAPOLIS 


OMAHA 











CHANGES IN 
contracts — 
and policies 


Issued to Substandard Risks 


The Cham 
Life 
Paid-Up at 85 


pion, a 


policy, has been 
announced 
Bankers N; 
tional Life of 
Montclair, This policy, from ages 
15 to 65, will be issued to sub- 
standard as well as standard risks 
with a $25,000 minimum. 

According to the company, the 
Champion offers, depending upon 
age at issue, up to 21 per cent 
more permanent insurance per 
premium dollar than the company 
Was able to offer before 
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MONY Introduces Four Plans 


Four new policies at low gross 


premium rates have been an 
nounced by Mutual of New York. 
According to the company, these 
new contracts comprise new 
classes of business which differ 
from existing classes in such 
things as form of coverage, policy 
provisions, standards of selection 
and minimum average size. 
Included in the new plans are: 
An Executive $10,000 minimum 
Modified Life policy for business 
and professional markets. The 


policy starts with a low initial 


70 


premium and steps up to a some 
what higher premium after three 
ears 

A $10,000 


Modified term, convertible but not 


minimum five-year 
renewable. The gross premium in- 
creases after two years. 

A $5,000-minimum 
mium Flexible Whole Life policy 


level-pre 


at a low gross premium rate with 
features similar to the first policy. 
A Protective Policy for amounts 
under $5,000 with double indem- 
nity generally included automati- 
cally in the regular premium. 
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Six Juveniles In Offering 

Several new policies have been 
announced by Midland Mutual 
Life. 

Six additional forms of Juvenile 
Insurance, which will be issued at 
ages 0 to 9, include: Preferred 
Paid-Up Life at Age 85; Endow- 
ment at 85; 20-Payment Endow- 
ment at 85; Modified Whole Life; 
Retirement Income Endowment at 
65—Male; and Retirement Income 
Endowment at 65 

A 20-Payment 
85 will be issued in 
amounts of $5,000, 

Automatic Endowment at Age 
85 is provided by a new 5-Year 
term policy and another 5-Year 


Female. 
Endowment at 
minimum 


term policy automatically con- 
verts to a Preferred Paid-Up life 
policy at the end of the 5-year 
period. 
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Standard Rates for Pilots 


Life insurance at standard rates 
will now be issued by Security 
senefit Life to pilots of aircraft. 

In making the announcement, 
the company stated that it will 
issue three policies—Life paid up 
at 80, Endowment at 60 and Six- 
Year Term. Each policy has been 
specifically designed for private 
pilots age 25 or over who fly their 
own or company planes for busi- 
ness or pleasure. 

Pilots engaged in hazardous fly- 
ing such as crop dusting or stunt- 
ing, and pilots of military aircraft 
are excluded 
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Policies Added to A & S Line 


A new Major 
Medical Ex- 
pense and a Se- 
lect Hospital 
and Surgical! 
policy have 
been added by 
Lincoln National Life to its line 
of A & § insurance. Tne policies 
pay benefits over deductible 
with the Major Medical 
catastrophic coverage. 
Major Medical 
are available. The plans pay maxi- 
mum benefits of $5,000, $7,500, and 
$10,000 with deductibles of $250, 
$500, and $750 respectively. Prin- 


amounts, 
providing 
Three plans of 


cipal features include benefits pay 
able for as long as three years for 
each accident or illness and hos- 
pitalization not required to re- 
ceive benefit 

National 


certain 


An exclusive Lincoln 
feature provides under 
circumstances for a reduced de 
ductible amount when more than 
one accident or illness strikes in 
a twelve-month period. 

Two Select Hospital and Sur- 
gical policies are available—one 
with a $50 deductible amount and 
one with a $100 deductible. The 
deductible amount is applied to 
the aggregate of all eligible medi- 
cal expenses payable under the 
policy and any riders, and is ap- 
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plied to each accidental injury or 
sickness. 
For Further Card. 
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Major Medical Announced 

American 
the major medical 
with a $500 deductible 
After this the 
pays three-fourths of the eligible 
expense up to $7,500. 

Individuals or families are eli- 
gible, and renewal will not be re- 
fused solely on the basis of change 
in the physical condition of any 


entered 
field 
policy. 


General has 


expense 


amount, company 


person. Pre-existing conditions are 
rated, not excluded. 

There 
and stated allowances for certain 


are no specially limited 
type of surgery or coverage limits 
regarding the number of days in 
the hospital] successive 
pital the 


cause separated by an interval of 


Two hos- 


confinements for same 


less than six months count as one 
hospital confinement and only one 
deductible is 


Further 


applied. 
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PLM Homeowners Package 


Pennsylvania 


1 
bi bscusdeudl wild ALAM 


Lumbermens 
Mutual! 


nounced a 


has an- 


wy 


new 


Thbhoadl sid bah 
~~ > 


Homeowners 


wll 


policy to be sold 
through 
agents in a five-state 
sylvania, Maryland, 
New York and Alabama 

The new PLM Homeowners po! 


I 
\ 
| 


local 
area—Penn 


Delaware, 


icy provides complete 


all 


contents. 


coverage 


against risks for homes and 
their to the 
company, the policy makes possi 
the 


pur- 


According 


ble a 20 per cent saving over 
cost of the same coverage if 
chased in individual policies 


The 


against 


policy includes insurance 


fire, extended covel 


additional 


age 


and extended coverage 


perils, water damage, windstorm 
and hail, 
aircraft 

malicious 
theft attempts, and comprehensive 


explosion, vehicle and 


damage, vandalism and 


mischief, robbery and 


personal liability including medi 
cal expense 

$50.00 
malicious 


A mandatory deductible 
applies to 


windstorm, and parts of the addi- 


mischief, 


tional extended coverage. 
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Auto Fleet Plan Announced 


A new insurance plan offering 
several advantages to fleet leasing 
companies has been announced by 
Agricultural and Empire State In- 
The 
of 


complete automatic cover- 


surance Companies policy 


features elimination handling 
details, 
age, and lower premium cost 
Broad and adaptable, the insur- 
arranged to include 
theft 
lightning, 


earthquake, flood or 


ance can be 


collision, upset, broad 


form), fire, explosion, 


rising waters, 
damage by external water, falling 
objects, windstorm, hail, riot and 
civil commotion. 

In place of the usual reporting 


by the lessor to the insurance com- 








WHAT THE NUMBERS MEAN 


lf you would like more information 
about one or more of the policies or 
lines reviewed here, circle on the card 
between pages 64 and 65 the 
ber or numbers following those items 
Write your and address on the 
card and drop it in the mail 
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each sale or purchase of a 


the is 


pany of 


uing by the com 


unit and 


endorsements, thi policy 
possible for the le 


pay a 


pany of 


makes if asing 
deposit 


ied ( 


concern to premium 
when the policy i is 
and 


the 


age for 


units 
the end of 


bought 
audited at 
and a single 
aE RS 
purchase 


ain 1] 
| 


“i equip 


the insurance company 


tatement rendered 


own record of and sale 
automatica 
ment 


Another 


| that it can 


advantage of the poli 
he written to cover 


the leasing company entire op 


eration, or separate policies can 
each of the lessor’ 
the leasing concern can see 

which of its cu 
profitable Also. this plan 


idual business to earn 


for a 


cove! account 
Thus, 
clearly tomer j 
enables 
indi 
premium hetter-than-a' 
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Revised Trade Warranties Form 


A recommended form of Ameri 
Trade Warranties 
of January l, ha 
prepared by the Standing Commit 
Clauses of the 
Marine 


can Institute 


rev} eda heen 
Forms and 
Institute of 


tee on 


Ameri an 
I'nderwriters 
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Here's What You Need 
To Close the “Big Ones” 


Reprints from “The Spectator’ can give 
you information you intended to file— 
but didn't—articles you wanted to show 
your prospects—but forgot to—statistics 
you were sure you'd remember—but they 
slipped your mind 


Estate Planning 

John Alan Appleman's series on “How 

to Use Life Insurance in Estate Planning 

has been reprinted as a 44-page booklet 
$1.00 each 

(TR 
The following reprints 10c a copy or 
8c each on orders for 10 or more 
copies. 


Fire First Aid for the Plant 4 pages 


for Fire Haz 


stastrophies 


osts Studied for 
pages 


Fill in the coupon below and mail te 
The Spectator, Chilton Co. 
546th & Chestnut Sts 
Philadelphia 39, Pa 





The Spectator, 56th & Chestnut Sts 
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These Names Make News 


PERSONNEL: Promotions 


Achievements, Retirements 


COMPANY: Expansions 


Mergers, New Organizations 


John RK, Barry has been named 
president of the companies that 
comprise the Corroon & Reyn- 
olds group. He was formerly ex- 
ecutive vice president of the 
four companies, 

Joseph I. Cummings, executive 
vice president of Empire Life 
and Accident, has been named 
president of the company. 

Karl W, Gammage has been named 
president and chairman of the 
board of Pan American Fire & 
Casualty and Pan American In- 
surance, Mr. Gammage has been 
vice president and genera! coun- 
sel of the companies since their 
beginning. 

James M. Drake, president of Em- 
pire Life and Accident, has been 
named chairman of the board of 
the company. 

Paul McNamara has been elected 
chairman of the board of North 
American Life of Chicago. Mr. 
McNamara has been president 
of the company, 

Charles G. Ashbrook has been 
named president of North Amer 
ican Life of Chicago. He was 
formerly executive vice presi- 
dent of the company. 

Otto Patterson has been elected 
chairman of the board of Amer- 
ican Automobile. He was for- 
merly vice chairman of the 
board. 

Herbert A. Payne, a director of 
Home Insurance, has _ been 
named a director of Home In- 
demnity. 

Eric A. Johnston, president of the 


Motion Picture Association of 
America, and Charles H. Schaaff, 
company vice president, were 
elected directors of Massachu- 
setts Mutual Life. 
Joseph V. Gosline, Sr., 
president and director of Eure- 
ka Casualty, has been named 
vice president of the Fire As- 
entry of 


former 


sociation following 
Eureka 
Group. 
Reginald R. Wilde, vice president 
of the Corroon & Reynolds 
group, has been named execu- 


Casualty into that 


tive vice president of the four 
companies. 

Harvey R. Bowditch has _ been 
named executive vice president 
of American Automobile. He 

was formerly financial vice 
president of the company. 

D. Edward Hudgins has _ been 
elected vice president and gen- 
eral counsel and a member of 
the Finance Committee of Jef- 
ferson Standard Life. The com- 
pany has announced establish- 
ment of a new legal department 
under Mr. Hudgins. 

Wendell F. Hanselman has been 
elected first vice president of 
Union Central Life. Mr. Hansel- 
man will continue in charge of 
the company’s agency depart- 
ment along with his new duties. 

Karl G. Gumm, superintendent of 
agencies, has been elected assis- 
tant agency vice president and 
acting superintendent of agen- 
cies of National Life of Ver- 
mont. 

Raymond N. Brown, treasurer of 


George Inselman has been appointed 
president of Marine Office of America. 
Mr. Inselman was formerly general man- 
ager of the Marine Office. 


John A, Lloyd has 
been elected execu- 
tive vice president 
of Union Central 
Life 


Carl P. Kremer has 
been named execu- 
tive vice president 
of the Marine Of- 
fice of America. 


Willis H. Satter- 
thwaite, Esq., has 
been elected vice 
president and coun- 
sel of Penn Mutual 
Life. 


R. Manning Brown 
Jr., has been chosen 
vice president of the 
real estate and 
mortgage loan de- 
partment of New 


York Life. 


Horace P. Bromfield 
has been named fi- 
nancial vice presi- 
dent of both Cen- 
tral National and 
Central National 
Life. 
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Maryland Casualty, has been 
elected vice president and treas- 
urer of the company. 

. Earnest Gammage, Jr., has been 
named executive vice president 
of Pan American Fire & Casu- 
alty and Pan American Insur- 
ance. Mr. Gammage was for- 
merly a vice president of the 
companies. 

Frank A. Christensen, president of 
America Fore Group, has been 
elected president of American 
Foreign Insurance Association. 

Edward A. Larner has been named 
United States General Manager 
and attorney for Employers’ 
Liability Assurance. He has 
been U.S. manager and attorney 
for the company. 

Frank P. Handley and Harry V. 
Williams have been named vice 
presidents of Hartford Accident 
and Indemnity. Both men were 
formerly secretaries of the com 
pany. 

Roy A. Stitt has been elected a 

vice president of the three com- 
panies of the North America 
Group. Prior to this time, Mr 
Stitt has been an assistant vice 
president of the companies. 
seph Reynolds Bixby has been 
elected vice president of Kansas 
City Life. He has been an as 
sistant secretary with the com- 
pany. 
Malcolm McCampbell has been 
elected a vice president and a 
director of Ohio State Life. Mr 
McCampbell was an _ actuary 
with the company 

Dr. Thomas F. Ross, medical di- 
rector of Ohio State Life, has 
been named a vice president of 
the company 

John A. North, president of Phoe- 
nix Insurance, has been elected 
Ist vice president of the Amer 
ican Foreign Insurance Associa 
tion. 

Allen V. Dowling and George A. 
Vogler have been elected vice 
presidents of Franklin Life. Mr. 
Dowling was formerly director 
of agency development and Mr 
Vogler was director of sales. 

Charles A. Kirkland, Jr., has been 
elected vice president of Crum 
& Forster. 

H. Martin Tenney has been pro- 
moted to vice president, invest- 

Continued on page 74 


March 1955 


He’s your problem 


Sure protection against theft loss is found only in INSURANCE. In 
guarding business risks against crime loss, look into the unusually flex 
ible theft insurance programs offered by “American Casualty There's 
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Mutual! 
He was formerly 2nd vice 


ments, of Connecticut 
Life. 
president, investments. 

Charles P. Gish has been named 
agency vice president of Postal 
Life and Casualty 

Andrew J. Blackmore, 


secretary, has 


company 

been elected a 
vice president and made a mem- 
ber of the committee on finance 
of National Life of Vermont. 

Edward J. 


assistant 


Doyle, treasurer and 
Eureka 


Casualty, has been named secre- 


secretary of 


Fire Association, 


following entry of 


tary of the 

Eureka into 
that Group 

Herbert C. 


assumed his new 


Graebner, CLU, has 

post as Dean 
of the American College of Life 
Underwriter 

Carl DeBuck has 


from comptroller to vice presi 


been promoted 
dent and comptroller of Union 
Central Life 

Herbert G. Roleke has 


general counsel of the five com 


been named 


panies of the America Fore 


F. D. Layton has expressed his desire not 
to stand for re-election as chairman of the 
board of National Fire of Hartford. Colonel 
Layton in relinquishing his post, will con- 
tinue as a director of the companies of the 
National of Hartford Group and be avail- 
able for consultation. 


Prior to this time, Mr 
Roleke has been counsel for the 


Group. 


Group. 
Harold A. McKenna, 


dent, has been named to super 


vice presi- 


vise the Western Department of 
Phoenix of London Group. This 
fully 


has been 


autonomous department 


newly formed from 


the Group’s Chicago branch 


office. 








60 John Street 








UNITED STATES 
CASUALTY COMPANY 


Home Office 
New York City 


Casualty - Fire - Marine - Surety 














eee 


John J. Campion, formerly assis- 
tant Phoenix of 
London Group’s fire companies, 
has been made deputy manager 
of the formed Western 
Department of the company and 
transferred to Chicago. 


secretary of 


newly 


Joseph J. Melly, Jr., has joined 
Mutual Life of New York in the 
newly created position of direc- 
tor of brokerage sales. Mr 
Melly was formerly brokerage 
manager for the Wheeler King 
Agency of New England Mutual. 

G. I Henson has been named un- 
derwriting secretary of National 
tankers Life. Mr. Henson was 
formerly assistant secretary of 
the Reinsurance 
America. 

Dr. Fred 
pointed 
Great Southern Life. 

Walter H. Hebert has been named 

director for 

He was 


Company of 


Dinkier has 
director of 


been ap- 


medical 


assistant 
American General Life. 
formerly 


agency 
agency secretary for 
the company. 
Bruno C. Vitt, 
American Insurance Group, has 


president of the 


been named 2nd vice president 


soup fersice 


ia Que Company 


AUTOMOBILE 


FIRE & EXTENDED COVERAGE 
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of the American Foreign Insur- 
ance Association. 

Dr. Alfred P. Ingegno, immediate 
past president of the Medical 
Society of the County of Kings, 
New York, has been elected a 
member of the board of direc- 
tors of United Medical Service, 
New York’s Blue Shield 

John Matlack has been named for 
supervisory duties in the home 
office, fire department, of Amer- 
ican Casualty. He was formerly 
manager of the fire and inland 
marine division of the Pitts- 
burgh office of the company. 

C. Irving Bush has been named 
agency superintendent in the 
home office production depart- 
ment of Glens Falls Group. He 
was formerly manager of the 


Group office in Albany. 
John D. Healy has been appointed 
superintendent of the Marine 


department of the United States 
Fidelity and Guaranty. He was 
formerly assistant superinten- 
dent in this department. 

John W. Morrow, vice president 
and secretary of Home Insur 
ance, has been named to super 
vise the company’s marine oper 
ations. 

David W. Tibbott has been named 
director of information services 
in charge of New England Mu 
tual Life’s newly created depart 
ment of Information Services. 

Irvin E. Crouch, secretary of 
Aetna Insurance Group, has 
been transferred to the New 
York department of the com- 
pany. 

Frank A. Aiken, secretary of the 
Aetna Insurance Group, has 
been placed in charge of the 
Group’s Inland and Ocean Ma- 
rine department. 

Keith W. Skillin has been named 
agency supervisor for Lumber 
Mutual Fire for all territories 
in which the company is active. 

William D. DeCoursey has been 
appointed manager of the in- 
spection department of New 
York Life. He was formerly as- 
sistant manager of the depart- 
ment. 

Ronald E. Young, secretary of 
Hartford Fire, has been named 
secretary of Hartford Accident 
and Indemnity. 

Continued on page 76 
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Joseph F. Matthai, left, 
executive vice president of 
United States Fidelity and 
Guaranty, has been named 
chairman of the board 
Executive vice president, 
Charles L. Phillips right, 
has been named president 
of the company 


Albert Ulimann, left, presi 
dent of the Albert Ulimann 
Marine Office Inc . has 
been named chairman of 
the board Charles E. 
Coleman, right, vice presi- 
dent, will assume the pres- 
idency of the company. 


Ezra Markley left, presi 
dent of Harleysville Mu 
tual Casualty and Mutual 
Auto Fire has been pro 
moted to chairman of the 
board of the companies. 
Arthur A. Alderfer, right 
secretary of the compa 
nies has been named 


president 


Charles G. Ejidson, Sr 
left, president of Ameri- 
can Bankers of Texas, has 
been named chairman of 
the board. Charles G. 
Eidson, Jr., right, vice 
president and treasurer of 
the company, has been 
elected president 
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G. Kenneth Davis has been named 
manager of agency finance of 
Pacific Mutual Life. He was 
formerly a staff assistant in the 
agency department of the com- 
pany. 

Henry F. Chadeayne, comptroller 
of General American Life, has 
been named treasurer of the 
company. 

D. Luke Hopkins has been elected 
a member of the executive com- 
mittee of the board of directors 
of Fidelity and Deposit. Mr. 
Hopkins has been a director of 
the company for several years. 

George I. Whitehead has been ap- 
pointed director of claims of 
United States Aviation Under- 
writers. He was formerly assis- 
tant director of claims. 

John W. McPherson, Esq., has 
been named secretary and asso- 
ciate counsel of Penn Mutual 
Life. He formerly was a mem- 
ber of the firm’s legal depart- 
ment. 

James E. MacNelly has been pro- 
moted to general manager of 
Halifax Insurance. 

Cecil Giffen has been appointed 
manager of the securities de- 
partment of Provident Life and 
Accident. He was formerly a 
member of the investment de- 
partment of the Aid Association 
for Lutherans. 


Joseph B. Gatts has been named 


director of group sales and ser- 
vice in the Mid-America office 
of Prudential. Mr. Gatts was 
formerly regional group man- 
ager of the company’s mid- 
western regional office. 

Paul M. Smith, Jr., CLU, has been 
advanced to the position of di 
rector of promotion on the head- 
quarters staff of the Life Under- 
writer Training Council. He was 
formerly an administrative ao 
sistant. 

Howard W. Kraft has been ad- 
vanced to the position of direc- 
tor of agencies of Ohio State 
Life. He was formerly superin- 
tendent of agencies of the com- 
pany. 

H. W. Casler and M. B. Baker, Jr., 
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secretaries of the 
North British Group, have been 
named deputy assistant U. S. 
Managers for North British and 
Mercantile and 
presidents of Pennsylvania Fire. 

Charles E. Stevens, manager of the 
accident and health department, 
has been named manager of the 
education department of Stand- 
ard Accident and Planet Insur- 
ance. 

E. Morton has been named director 
of agencies of North American 
Life. 

Joseph T. Brennan, Jr., has been 
named manager of the analyti- 
cal department of Standard 
Accident and Planet Insurance. 


formerly 


assistant vice 


He was formerly assistant man- 
ager of the department. 

Walter S. Allen, Frank C. Taylor 
and Alfred F. Ricker have been 
named City Mortgage managers 
with Mutual Benefit Life. 

Frances A. 
pointed counsel of 
Massachusetts Mutual Life. 
Miss Bryant was formerly an 


Bryant has been ap- 


associate 


assistant counsel with the com- 
pany. 

American Transportation has an- 
nounced an increase of initial 
capitalization from $3,000,000 to 
$5,000,000. The amount, if sub- 
scribed, will be allotted on the 
basis of $3,000,000 for surplus 
necessary for operations and 
$2,000,000 for capital. 

Pan American Insurance has an- 
nounced the increase of capital 
to $500,000 through the payment 
of a $150,000 stock dividend. 

Continental Life has acquired 
Shield Life, assets and liabili- 
ties. After consolidation, Con- 
tinental Life will have insur- 
ance in force in excess of 
$28,000,000, and total net assets 
exceeding $3,000,000. 

Eureka Casualty has become a 
part of the Fire Association of 
Philadelphia Group. Prior to 
this, Eureka authorized an in- 
crease of capital from $750,000 
to $1,500,000 by changing par 
value of 150,000 shares out- 
standing from $5 to $10. Spec- 
tator’s FFA rating 1954: A4, 
A+, A. 

Zurich General Accident and Lia- 
bility has purchased 100 per 
cent of the stock of Aero Asso- 
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C. Thomas Chandler 
has been appointed 
superintendent of 
agencies of Shenan- 


doah Life 


Bernard S. Lyon has 
been named super- 
intendent of agen- 
cies of Pan - Ameri- 
can Life. 


Mortimer D. Pier 
has joined General 
Reinsurance Group 
as vice president of 
Herbert Clough 


Inc., an affiliate 


Gilbert H. Sawyer 
has been named 
superintendent of 
agencies of Pan 
American Life. 


E. F. Cooley has 
been promoted to 
director of methods 
research of Pruden 
tial 


Vincent H. Bammert 
has been named 
head of the insur- 
ance department of 
Seattle University. 


ciates Inc. from Stewart, Smith 
& Co., Inc., and Markel Service, 
Inc. There will be no change in 
operational 
officer personnel of Aero Asso- 
ciates under the new ownership 
Delaney Offices Inc., a new rein- 
surance 


procedure nor in 


brokerage office, has 


been established. Formed under 
William F. Delaney, Jr., the 
brokerage will specialize in re- 
insurance for fire, casualty, ma- 
rine and multiple lines. Offices 
are located at 99 John Street, 
New York City. 

New York Fire & Marine Under- 
writers, Inc., has been granted 
a multiple line license by New 
York State. This is the first 
time in the state’s history that 
a domestic Lloyds company has 
become a stock company. 

Guaranty National Life has been 
granted a certificate of author 
ity permitting the company to 
write in Louisiana, 

Travelers’ board of directors has 
passed a vote requesting an 

amendment to the company’s 

charter to be voted on by the 
Connecticut General Assembly 
The change would authorize the 
company to fix the par value of 
its stock at not less than $5 for 
each share 

National Bankers Life of Dallas 

has been licensed to operate in 


Pennsylvania 


DIVIDENDS: 

American Associated, $.30 per 
share payable March 1 to hold- 
ers of new $2 par value shares 
of record Feb. 15. Spectator’s 
FFA rating 1954: AAA+, A+, 
A. 

Gulf Insurance, quarterly, $.50 per 
share and stock dividend of 
$250,000 to be distributed at the 
rate of one new share for each 
nine shares held. Spectator’s 
FFA rating 1954: AAA—, C, A. 

American Automobile, two for one 
split of common stock and pay- 


ment of $.30 per share payable 
March 1 to stockholders of rec- 


ord February 15 on increased 


number of shares. Spectator’s 
FFA rating 1954: AAA+. A+, 
A 

American Indemnity, %$.60 per 
share payable semi-annually in 
1955—$.30 paid on January 25 
to stockholders of record De- 
cember 31, 1954, and $.30 pay- 
able July 5 to stockholders of 
record June 30. Extra dividend 
of $.20 a share paid January 25 
to stockholders of record De- 
cember 31, 1954. Spectator’s FFA 
rating 1954: A+, A+, A. 
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Surety and Insurance Corporation 


Condensed Financial Statement 


ASSETS 


Cash (in Banks and Offices) 
Bonds 
U. $. Government 
State, County and Municipal 
Federal Banks 
Stocks 
Public 
Banks 
Central Surety Fire 
Corporation 
Industrial and Miscellaneous 


$ 4,524,072.93 
11,386,044.20 
235,063.74 


674,822.00 
80,442.00 


Utilities 


645,344.37 
164,967.00 
Total Cash and Invested Assets 

Premiums in Course of Collection 

Accrued Interest on Investments 

Other Assets 


TOTAL ADMITTED ASSETS 


LIABILITIES 


Reserves for Claims and Losses $ 6,900.899 35 
Reserves for Unearned Premiums 5,915,680.17 
Total Claim, Loss and Premium Reserves 

Reserves for Taxes and Other Liabilities 





Total Reserves 
Capital 
Surplus 

Surplus to Policyholders 


$ 2,000,000.00 
4,499,119.01 
TOTAL 


carried at $!1,.228.430.52 in the 
ured by law 


Securitie 
are deposited for purposes req 
Bonds are carried at amortized values 


default either as to principa 


December 31, 1954 


No bonds 
or interest at December 31, 


$ 939,765.19 


16,165, 180.87 


—|,565,575.37 
$18,670,521 43 
1,279,397 81 
102,415.79 
134,912.02 


$20,187,247.05 


$12,816,579,52 
871,548.52 


$13,688,128.04 


$ 6,499,119.01 
$20, 187,247.05 


above statement 


were in 


1954 
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Who Should Write? 


Continued from page 33 


business. Such legislation is un- 
American, wasteful, and probably 
unconstitutional. We have opposed 


feather-bedding by labor unions, 


and we would indeed be very in- 
consistent if we didn’t oppose it in 
the mortgage insurance field. 

We, as bankers, 
lieve in and we 
want the borrower to have all the 
advantages of a competitive mar- 
ket. We the 


right to make his mortgage and to 


mortgage be- 


free enterprise 


want him to have 
place his insurance with the same 
the same time if 
he chooses to do so. We know from 
experience that the borrower will 
want to handle his insurance busi- 


company and at 


ness in this way, for his own con- 
venience and safety in almost every 
case, 

We also think that the mortgage 
banker is entitled to know—at the 
time he grants the loan—whether 
he will handle the insurance or 
whether he will have to deal with 
a large number of agents or brok- 
and therefore, 
with a tremendous number of cor- 


ers, undoubtedly, 
rections and delays which are un- 
avoidable. We know from experi- 
ence that when a large number of 
brokers 
with our business, 


and agents, unfamiliar 
provide us with 
policies it means confusion, delay, 
risk to us. 


pos- 


and 
that we 


additional work 
This 


sibly handle our insurance business 


means cannot 
or even our other related servicing 
functions without increased help 
resulting in greater expense to us 
and ultimately to the borrower. 
Therefore, we that the 
mortgage entitled to 
know and at the time of making 
the loan will handle 
the insurance and whether he can 
really give the borrower the bene- 
fits of placing the insurance with 
the banker as he has 
done in the past. We want to place 
method of business in 
competition with any other method 
whieh provided to bring 
comfort and security to an owner 
and we want to give the owner 
himself the right to select the 
method that best suits his require- 


ments. 


bel leve 
banker is 


whether he 


mortgage 
doing 


our 


can be 
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Younger Life Companies 


Continued from page 29 
ported that companies joining 
prior to June 1, of this year, would 
be charter members and that a con- 
tinuing = effort made 
through State Vice Presidents to 
contact all companies which might 
have an interest in the Association 
to enroll prior to that time. The 
second Monday in May was chosen 
as the date for the regular annual 
meeting. Other special meetings 
might be called at the discretion 
of the Board of Directors. 

A staggered system was to be 
instituted in the choice of the 
Board of Directors which would 
consist of not less than nine mem- 
bers and of not more than 15. An 
attempt would be made to include 
as the Board Members all types of 
insurance companies and fraternal 
organizations. At the May meet- 
ing one-third of the directorate 
would be elected for three years, 
one-third for two years, and one- 
third for one year. 

Further, an attempt would be 
made as the organization pro- 
gresses to divide the Board terri- 
torially to obtain the maximum 
geographical spread. The member- 
ship, it was announced, would be 
open to all life companies and fra- 


would be 


ternal organizations, regardless of 
size or location of home office. Each 
member company would be entitled 
to one vote each on all matters in- 
cluding the election of officers 
Voting would not be based on the 
volume of business transacted or 
upon the size of member compa- 
nies. It was stated also that an 
executive secretary would be hired 
and an office set up for the ad- 
ministration of its affairs. 

The new Association which, as 
someone has said, has as one of its 
purposes a determination to resist 
attempts by some to put the life 
insurance business in a_ strait- 
jacket, was well received. This was 
evidenced by the large attendance 
of many important executives. 

The new organization was wel- 
heartily into the lists of 
life insurance associations. Holgar 
Johnson, general manager of the 
Institute of Life Insurance, assured 
them of his sincere cooperation 


comed 
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Ralph Kastner, genera! counsel of 
the American Life Convention, 
came from Chicago to wish them 
well. The A.C.L., it might be noted, 
though in its formative years com- 
prised almost exclusively of the 
then smaller Western and Southern 
companies, now includes among its 
membership the largest and oldest 
among the Eastern and New Eng- 
land companies. 

Henry Glenn, counsel of the Life 
Insurance Association, offered the 
good wishes of its Association and 
indicated that it would be glad to 
assist this newest body in every 
Martin Williams of 
Conference, 


way possible 
the Life 


whose Association includes among 


Insurance 


its membership many of the com- 
panies present, of course, expressed 
his appreciation of the invitation 
to be present and stated that he 
felt that the two associations could 
cooperate very well in their re- 
spective fields. 

Mr. Carlyle 
for the N.A.L.U., in welcoming the 
new Association on behalf of the 
N.A.L.U., stated that it was his be- 
lief and hope that whatever dif- 
ferences that now existed between 
the N.A.L.U. and N.A.L.C. would 
be aired at the conference tables 


Dunaway, counsel 


and harmoniously adjusted 

Later, Mr. C. H. Poindexter, who 
had been elected Temporary Presi- 
dent of the N.A.L.C., gave THE 
SPECTATOR a statement as to his 
conception of the part that the new 
body will play in the affairs of the 
institution of life insurance 

“Our belief is,” Mr 
said, “that our new organization 


Poindexter 


will be able to carry out its an- 
nounced purpose of improving the 
institution of insurance for the 
benefit of the public as well as con 
stituting a forum for the study of 
our common problems. We welcome 
all qualified companies to become 
members. We are confident that 
our activities will be in the publi« 
interest and that we will be able 
to cooperate with all groups in the 
insurance field, to the advantage 
of all.” 

The full list of officers elected is 
as follows: Chairman of the Board 

Ellis Arnall, Dixie Life, Newnan, 
Ga.; President—C. H. Poindexter, 
States Life, 
Herbert 


President, Coastal 


Atlanta; Secretary pf 


Graves, Vice President, National 
Old Line, Little Rock, Ark.; Treas- 
urer—B. L. Carter, Pioneer Life 
and Casualty, Gadsden, Ala.; Vice 
President and member of Executive 
Committee Dr. Pierce Brooks, 
President, National Bankers Life, 
Dallas; Dever- 
aux F. McClatchey, Atlanta 

Vice presidents included: Ala- 
LeRoy Ussery, President, 


General Counsel 


bama 
Guaranty Savings Life; Arkansas 

W. N. Stannus, Vice President, 
First Pyramid Life of America; 
Florida—C. J. MeCann, Jr., Actu- 
ary, National Union Life;*Georgta 

D. D. Murphy, Vice President, 
Columbus National Life; Kentucky 
Attorney at 


Associate 


Robert Hensley, 


Law, Louisville (also 


Counsel) ; Louisiana Forrest G. 
Ray, Vice President, Guaranty In- 
come Life; South Carolina J. R. 
Hoile, President, Life of South 
Carolina; Texas—Lon E. Cowling, 
President, Southern States Life 


Board Members 

The Board of Directors consists 
of: S. H. Longshore, President, 
Preferred Life, Montgomery, Ala.; 
B. L. Carter, President, Pioneer 
Life and Casualty, Gadsden, Ala.; 
Claude H President, 
Coastal States Life, Atlanta, Ga.; 
Ellis Arnall, President, Dixie Life, 
Herbert Graves, 


Poindexter, 


Newnan, Ga.; J 
Vice President, National Old Line, 
Little Rock, Ark.; Dr 
Brooks, President, National Bank- 
Dallas, Texas; Lon E 
Southern 
States Life, Houston, Texas; John 
Wilkins, Citizens National Life, 
Indianapolis, Ind.; Roy Domingue, 
Washington Life of America, 
LaFayette, La.; Clara B. Cassidy, 
Forrest Woodman’'s 
Omaha, Neb. ; J R. 
Cissna, Federal Old Line Life, 
Seattle, Wash.;: William P. White, 
Rusiness Mens Life, 
Waldo Cheek, Presi- 
dent, Independence Life, Charlotte, 
N. €.; Vaughan Moore, Security 
National Life, St. Louis, Mo 
Alternate directors named were: 
Schoen, Associated Life, 
Indianapolis, Ine., Rankin Burns, 
President, Southern Life of Geor- 
Forrest Ray, Actuary, 
Life, 


Pierce 


ers Life, 


Cowling, President, 


Supreme 


Cirele, 


Professional 


Denver, Colo.; 


Joseph J 


gia, Atlanta; 


Guaranty Income Jaton 


Rouge, La 





















10. The “luckiest” salesmen in 
the world strongly believe that if 






4 they serve enough they will sell 
SCEECS PECTKR wee ww 


11. Most people have objectives 
similar to yours. Life insurance 









vyuarantees these objectives. 










12. The man who is “too busy” 
to discuss Life insurance has al- 






ready made ample provision for 





his family and himself? 






13. If a man is willing to work 
for thirty years to fulfill certain 


A LINE A DAY plans, he is willing to invest a 
. . * 


modest amount of time and money 
By Mel Blackburn, C.P.C.U. 






to guarantee his plans. 






14. Back to fundamentals for a 
moment: Life insurance for most 








1. Convert Life insurance into 9. An excellent time to sell Life of us guarantees (1) clean up of 
understandable units. “Hundreds” insurance is just before a pros- outstanding obligations, (2) in- 
of income often means more than pect’s “insurance age” changes. come for our families if we die too 






“thousands” of principal sum 

















2. Personal Accident insurance 


changes a heavy, uncertain ex- 
pense into a low, fixed, annual WHEN 













YOU'RE A BIG /= DON'T BELIEVE T 
FOOL, CARBUNCLE,)/\|/ IN LIFE INSUR- 
| \'\ BNCE fF I'M STRONG 

































a ING NO 
: CARBUNCHE EO SURANCE! HEALTHY AND CAW 
: oe WHAT'LL HAPPEN TAKE GOOD CARE 
3. When required to make a G To YOuR WIFE AND OF MY FAMILY! 
price comparison, consider the LIFE KIDS IF YoU KICK 
over-all value of the proposition. INSURANCE THE BUCKET? 
A difference of, say, thirty dollars HE BETTER BUY SOME 
on $100,000 of Public Liability is TALKED WHILE YOU CAN +. 
not the same as the difference be LIKE 
THIS..... 





tween $100 and $130. 









1. An easy time to sel! Accident 
insurance is just before a person 






oes on vacation. 

















5. People are satisfied with what 
they are getting until you show 
them something better. 





















EVERY COMPANY TURNED SORRY, 












a Bur... ME DOWN!! WITH NO J CARBUNCLE! 
Biosbe, vostnenanigeniie Shrgdntay WHEN LIFE INSURANCE’ MY “You SHOULD'A 
ee ee ee ee HE FAMILY WILL STARVE BOUGHT SOME 
oe COULDNT.» \F SOMETHING HAPPENS A. YEARS AGO, 

‘) To ME! YOU GOTTA’ WHEN YOU <S 
7. Tired of charity drives? Well, al HELP ME GET SOME WERE 













INSURANCE, ED! ELIGIBLE ! 
PLEASE!’ I BEG You! 


i ES 49 AY 


would you prefer to dig up a buck 
or let Uncle Sam do the job for 
two-and-a-half? 


















8. A man’s earning power usu- 
ally increases after marriage. A 
wife's earning power decreases, It 
takes less effort for a husband to 
assure his widow a guaranteed in- 
come than it would take for her to 
earn it. 
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soon and (3) income for ourselves It helps stabilize your business. business organization, get over 
if we live too long. there fast. 
21. Looking for an untapped 
15. If you expect your company market? Try young men who are 27. Any risk that is not trans 
to deliver for you, be loyal to it. making their first start in busi- ferred to an insurance carrier is 
ness. Ten years from today some borne by you. Your choice is not 


16. The sales story in capsule: °f them will be highly successful whether you will ever have a loss 
Lay your cards on the table, moti- Your choice is whether to take 
vate decisions with your enthusi- 22. “All right. You ‘think it a loss fortified by insurance or 
asm, lend a sympathetic ear, play 


up to a man’s pride. 


rar’ . 4 au fy 1 t) ‘ ! . 
over.’ I won’t say a word until you whether to take it alone 


have finished.” 


28. How about telling all your 
17. General Liability still has 23. Why waste so much valu clients of the services you have 


to be sold. Some tenants believe able time and energy on the prob been delighted to perform for some 
that they don’t need this kind of lem of financial security when the * vour clients? 


oT 
insurance because someone else solution is so easy and so sati 
owns > . arty fying? - . . 
ns the property. 29. Who insures the side street 
. = ‘ - businessmen? 
18. What do your clients get 24. Will you be ready to put 
from you other than a policy and your son through college when he’ 
an invoice? readv? 30. Travel agencies are loaded 
with names of people who are tak 
19. Look at the lease. Tenants 25. Close on something if ing trips These are vood pros 
often have assumed an owner’s not a sale, get another interview pects for Burglary, Marine Float 
liability, and don’t know it. or a birthdate or a referred ers, Personal Accident 
lead. 
20. Diversification of risk is as 31. An older person is always a 
important to an insurance agency 26. When you hear of or read welcome house guest when he is 


as it is to an insurance company about an accident in a certain able to pay his own way 








INTER-OCEAN REINSURANCE COMPANY 


CEDAR RAPIDS, IOWA 


FINANCIAL STATEMENT AS OF DECEMBER 31, 1954 


ASSETS LIABILITIES 

Cash in banks $ 1.159.257.96 Unearned premiums § 6.310,921.43 
United States Government bonds 3,048,683.89 Reserve for losses 1,643,423.00 
State, County and Municipal bonds 6,067 ,892.09 Reserve for adjustment expense 86,452.83 
Preferred stocks 508.605.00 Reserve for taxes 237,472.64 
Common stocks 2.395,569.00 Reserve for commissions and other 
Home office 68,713.40 liabilities 199,728.90 
Accrued interest 67,953.16 Capital $1 000,000.00 
Premium balances (not over 90 days) 96,028.37 Surplus 3.434,704.07 

Voluntary reserve 500,000.00 

Surplus to policyholders 4.934, 704.07 


fotal admitted assets $13,412,702.87 Total $13,412,702.87 
Note: Bonds and stocks owned are valued in accordance with the requirements of the National Association of Insurance Commissioners 


If bonds and stocks were valued at December 31, 1954 market quotations, the Admitted Assets would be $13,437,27447 and the 
Surplus to Policyholders $4,959,275.67. Securities carried at $1,000,000 in the above statement are deposited as required by law 


REINSURANCE 


Pro Rata Excess of Loss Catastrophe 
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Casualty Policy 


Continued from page 31 


initial commission with subsequent 
renewals being reduced to the 
status of a service fee and expiring 
after a certain term of years, gen- 
erally nine. It is apparent that the 
acquisition of the business repre- 
sents the greater effort on the part 
of the agent, and it is commen- 


surately valuable to the Company. 
The subsequent services rendered 
to the policyholder are also of value 
to the Company but the commission 
paid is adjusted accordingly. 

3. Life insurance companies in 
contrast to casualty insurance com- 
panies do not delegate to their 
agents the burden and responsi- 
bility of collecting premium pay- 
ments with the exception of the 
initial deposit, which is obtained 
at the time of taking of the appli- 


cation or delivery of the contract. 
Collections are handled by an eco- 
nomic, efficient and centralized 
home office billing system which 
relieves the agent of such detail 
and also makes provision for per- 
sonal follow-ups in the event lapse 
through non-payment of premium 
becomes imminent. 

We believe the foregoing sum- 
marizes the main differences in 
practices insurance 
and casualty insurance. We also 
believe that each of the life in- 
surance companies’ operations is 
meritorious and have some advan- 
tages over the present system of 
handling casualty insurance busi- 
ness. We shall, therefore, in turn 
examine each of these principles 
and illustrate the manner in which 
American Insur- 
ance Company can apply them to 
the writing of casualty insurance. 


between life 


Transportation 


Plans’ Operation 


Several plans have been estab- 
lished and will be offered whereby 
the casualty insurance coverage 
will be written as a permanent in- 
surance policy on a renewable term 
plan, and in connection therewith, 
the insured will acquire through 
succeeding years of coverage an 


a“ 


equity” of cash sur- 
Under these plans, 


increasing 
render value. 
assuming an application to auto 
liability coverage, an equity in the 
amount of 50 per cent of the pre- 
mium is established for the in- 
sured, This fund is set aside with 
charged against the 


KEYED FOR 
CAREER Lire 
UNDERWRITERS 


covering 1954 operations re- 
cords the largest annual pro- 
duction in Company history, 
a paid total of $129,327,909. 
Insurance in force increased 


to $1,362,953,372. Assets 
increased to $534,584,915, 


losses to be 
policyholder’s reserve fund subject 
to a maximum during any one 
year. In other words, the insured 


and surplus funds, including ste ms oe A has a net potential equity of 50 


per cent of his annual premium. 
This fund is accumulated from year 
to year with a surrender charge 
during the first years, if the in- 
sured elects to terminate his cover- 


Eouirasce Lire aa 


INSURANCE COMPANY OF IOWA 





capital stock, increased to 
$23,687,718. 


Life Policies 


At this point I would like to 
remind you that plans for life in- 
surance have a surrender charge 
applying for the first years and 
that, in the event of the single 
claim occurring—the death of the 
insured—his full accumulated re- 
serve fund is paid the beneficiary 
as a part of the policy face amount 
settlement. 
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Under the plan outlined herein 
the maximum chargeable is 50 per 
cent of the accumulated policy re- 
serve fund for any one occurrence, 
subject to that maximum in any 
one contract year. In a hypotheti- 
cal illustration the rates applicable 
in determining the premium are 
National Bureau, annual term plan, 
full coverage on one car with $50 
deductible collision. When the ac- 
cumulated reserve equals $200 or 
more, the premium charge would 
continue at $50 deductible but the 
collision deductible would be 
dropped to $30. When the reserve 
equals $400 or more, the collision 
deductible drops to $20 at the $50 
deductible premium. 

Under this program, policy losses 
during one year are paid first by 
the insured out of his fund up to 
50 per cent of the accumulated 
funds. It is apparent that this 
plan can serve not only as an in- 
centive for the insured to drive 
more carefully but to continue his 
coverage in force and the National] 
Bureau 
used as a sales advantage. See 
Table A which illustrates how this 
plan will work. 

In the matter of underwriting, 
we would be as selective as the 
direct writers are at present. Asa 
matter of fact, we wish to employ 


published rates may be 


the agency system to get back the 
business lost to the direct writers 
for lack of a competitive plan. Be- 
yond that we wish to prevent 
further loss of 
agency system. 


business to the 


Commissions 


It is important to note that the 
direct writers with whom we will 
be competing deviate approximate- 
ly 35 per cent from published rates 
in order to obtain their competitive 
price feature. A renewal service 
fee is paid the producer without 
vested interest accruing to him in 
the business. This fee is generally 
8 per cent. This is equivalent to 
5 per cent of the gross National 
Bureau premiums on a non-devia- 
tion basis. Our commission allow- 
ance would be 20 per cent first 
year, 15 per cent second year and 
10 per cent subsequent years for 
each and every year that the busi- 
ness remained on the books of the 
Company 

Needless to say these are sub- 
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stantially greater than the service 
fees allowed by the direct writers. 
Comparing this plan to certain 
agency companies who are trying 
to compete with the direct writers 
by price reduction, 10 per cent 
commission is equivalent to 15 per 
cent on a 35 per cent deviated rate. 
In addition our agents will acquire 
vested rights in their business and 
will also receive much more favor- 
able commission allowances the 
first and second years. 

The illustration given in this 


Paes (RE ae 





article is directed solely at private 
passenger auto insurance. Exten- 
sions of this illustration could in- 
clude all forms of personal insur- 
ance such as dwellings, personal 
property insurance, scheduled float 
ers, comprehensive personal liabil- 
ity and other forms of miscellane- 
ous cover. As rapidly as approval 
is procured, this Company will in 
troduce the same, following a simi- 

lar equity approach. 
At the same time, the extension 
Continued on page 84 
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ye COMMISSION CHECK 
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to make commission 


Fy’ phi Xo figures look bigger! 


For instance, as a General Insurance Man, you can expand 


your service to meet every personal insurance need of your 


clients, present and future, through Pacific Mutual’s 


First-line BROKERS PLAN 


of specialized home office and agency service on Life, Ac- 


cident & Sickness, Retirement Plans, and Group Insurance. 


Your collect phone call or wire to our Home Office will 


bring full details by air mail 


Los Angeles: MAdison 5-1211 


Ask for ‘‘First-Line 





, 


3roker’s Service’ 


Pacific Mutual 


Life Insuxance Company 


PACIFIC MUTUAL BUILDING LOS ANGELES 14, CALIF. 














THe Peret-line BROKERS PLAN 
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Continued from page 83 


of these forms of insurance can be 
made to business and commercial 
risks but methods which 
would give the accounts a more cer- 


other 


tain net cost, based upon larger 
premiums, also in competition with 
Direct Writers, particularly direct 
writing mutuals, have been worked 
out. Details of this are reserved 
for the future disclosure. 


Single Risk 


In addition the entire plan of the 
Company intends that inswreds 
may group together all of their 
coverages with one company and 
have the benefit of considering all 
of their insurance as a single risk 
rather than dividing it separately. 
On a small seale and for a very 
small portion of overall coverage 
the auto policy represents a group- 
ing together of various forms of 
miscellaneous coverage, 

The intent is that, since these 
relate all to one type of exposure, 
the automobile risk, they are con- 
sidered as one risk with respect 
to the company’s approach, Since 
all of an insured’s exposures for 
fire, casualty and other lines of 
insurance will be to us one risk, we 
are simply extending this principle 
to take in experience rating plans 
not heretofore approached. 


Automatic Billing 


One final feature is to be con- 
sidered, While it has not been de- 
cided definitely, our accounting and 
premium collection methods can 
correspond almost identically with 
those employed by the life insur- 
ance companies, Under this pro- 
gram the agents would be relieved 
from all of the details of account- 
ing, bookkeeping and collection 
work and will only be required to 
collect the initial deposit premiums. 
Thereafter the Company's home 
office can handle an automatic cycle 
billing service by mail. A period of 
grace for payment of premium can 
be allowed the insured and oppor- 
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tunity given to the agent for per- 
sonal contact in the event that pay- 
ment of premium due is not re- 
ceived within a reasonable period 
of time and cancellation for non- 
payment of premium becomes im- 
minent. 

Constant sales help for other 
lines of insurance will be sent the 
insureds with the premium notices, 
referring the insureds to the pro- 
ducing agent to procure these addi- 
tional coverages. The producing 
agent would be encouraged to main- 
tain constant personal relations 
with the insureds delivering re- 
newal policies, making certain that 
claims handling and accounting, 
rate adjustments due to changes of 
published rates, etc., are all under- 
stood and to the insured’s satisfac- 
tion, and generally looking after 
the insured’s interests for change 
of exposure, 

This Home Office arrangement 
is offered optional to the continu- 
ing of the regular agency system 
relationship and is set forth as a 
proposal rather than a_ definite 
plan. If term policies are to be 
offered for “other than annual” 
premium installments it appears to 
be the best answer from the agents’ 
viewpoint. The decision of the 
agents will govern its acceptance 
in part or in full. 


Announcement 


This article, therefore, is the 
first public announcement of one 
of the revolutionary new insurance 
concepts which this company will 
introduce. It will also serve to 
acquaint those who have already 
subscribed to the stock of the com- 
pany and those who will in the 
future subscribe, of the change in 
the capital structure of the com- 
pany from that 
nounced, 


previously an- 


The original incorporation of 
ATIC called for the offering of a 
$3,000,000 stock issue. Of this 
amount, being at the price of $15 
a share, $2,000,000 was to be the 
contribution to capital and $1,000,- 
000 the contribution to surplus. The 
stock offering under these terms 
was to close December 31st, 1954 
The management has now deter- 
mined that such capitalization 
would be insufficient to carry for- 
ward the plans of operations on the 


scale now anticipated due to the 
ratio of surplus to capital. The 
original offering is therefore being 
withdrawn and a new offering 
made on the basis of a total capi- 
talization of $5,000,000. Of this 
amount, the working capital will 
remain the same, $2,000,000, but 
the surplus will be increased to 
$3,000,000. The new subscription 
price will be $25 per share. As all 
of the subscription funds will go 
into the Treasury of the company, 
less the small reimbursement allow- 
ance for organizational expenses 
each share will have a value equal 
to the amount paid for it. 


Stock Sale 


All subscriptions to the previous 
issue will be returned and an op- 
portunity to resubscribe to the new 
issue will be given. As the offering 
of this stock is subject to the regis- 
tration rules and regulations of the 
Securities and Exchange Commis- 
sion, documents on file are being 
amended in conformity with these 
changes. All present subscribers 
will, at the time of their resolic- 
furnished with the 
prospectus 


itation, be 
amended copy of the 
and all interested in the new 
amended stock issue will also be 
furnished with the amended pro- 
spectus. 

The closing date of the new stock 
issue will be a matter primarily 
dependent upon the acceleration of 
subscriptions given the company in 
order that new approaches to in- 
surance may be brought about. We, 
therefore, invite your participation 
and strongly emphasize the urgency 
of the same in order that the pro- 
gram may be properly introduced 
without further loss of ground to 
the competition. 

It is obvious that a complete ex- 
planation of the many ramifications 
involved in all of the insurance pro- 
grams which this Company will 
offer, plus possible variations of 
this plan, cannot be made in an 
article such as this which must 
necessarily be published in a lim- 
ited space. Despite these limita- 
tions, however, we believe that the 
details given here should prove 
most encouraging to all indepen- 
dent agents who have the vision to 
realize the far-reaching effects of 
this program. 
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Farm Bureau's TV 


Continued from page 26 


Following Mr. Lincoln, Executive 
Vice-President Bowman Doss out- 
lined some of the reasons for the 
expansion. He pointed out that in 
the last 23 years, policies in force 
had risen from 79,000 to 2,900,000. 
During this same period, assets 
sprinted from $2,633,000 to about 
$210,000,000. 

He added that the companies 
would be able to retain much of 
their present in-force business now 
being lost when policyholders move 
outside the companies’ present 
operating territory. 

After the decision to expand had 
been made, a new name had to be 
chosen. There are now 20 other 
“Farm Bureau” insurance com- 
panies operating in 20 states out 
side of the companies’ territory 
Since insurance departments and 
postal regulations forbid the use 
of similar names, “ 
was chosen as best representing 


Nationwide” 


the companies which will now grad- 
ually cross the nation from the 
Atlantic to the Pacific. 

C. W. Leftwich, vice-president, 
actuarial, said the search for a new 
name started two years ago and 
was the result of the sifting of 
over 9000 possibilities. 

Harry Culbreth, vice-president, 
public relations, pointed out that 
the companies would begin an ex 
tensive advertising and promo 
tional campaign to establish the 
new name and trademark. News 
papers will be the primary medium 
used, supplemented with TV and 
radio commercials. 

Howard Hutchinson, vice-presi 
dent in charge of insurance opera- 
tions, said that the order of ex 
pansion into other states had been 
determined by studies carried on 
by the firm’s market research de 
partment and the A. C. Nielsen 
Company of Chicago. 

“We have decided to expand on 
a state by state basis, rather than 
all at once,” Mr. Hutchinson said. 
High on the list of proposed new 
territories are Illinois, Indiana, 


Continued on page 8&6 
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Be eA Sis oe » 
LW nc NON-CAN > 


completes Berkshire’s 


ROR NERA ek kote ee ae . 
88: Lops 2 Dey at 


* 


‘This new Soles Sight Score 
Kit is the 
effective ever 
Can and Commercial A&H, 


ce 


With the introduction of Non-Cancellable and Guaranteed 
Renewable A&H to its Commercial AXH and Disability Life 
coverages ... Bershire completes its income replacement 
lines. These streamlined, saleable contracts are sure to make 
prospecting and selling more effective in this lucrative field. 


° li hts Accident & Sickness benefit periods of 12-24-60-120 menths 
High he | * Lifetime Accident benefits available on all forms * Elim- 
ination Periods: Accident and Sickness, 7-14-30-60-90 days 

of the new (accident benefits available without elimination pe:iod) * Special 

A &H Features: Non-cancellable and guaranteed renewable to Age 65 

NON-CAN incontestable ofter 2 yeors House confinement never 
required Non-aggregete Non-prerating * The Market 


coverage . « » Seven occupational classifications, but only 3 rate classes 


BERKSHIRE 


Life, Annuities, Accident & Health and Hospitalization . 
: ( 
PITTSFIELD, MASS. « A MUTUAL COMPANY « CHARTERED 1851 Kirn aa 


W. RANKIN FUREY, C.L.U., President * H. 8. HART, Agency Vice-President 





BDO YOU KNOW THESE PEOPLE? 


“WIS HAPPY THREESOME is typical of the thousands of 
families who are building a financial backlog with the 
help of the Manufacturers Life. They symbolize the Com- 
pany’s 450,000 policyholders whose plans for family 
protection and old age security are now safeguarded by 
assets of $590,693,764. 


THE 681H ANNUAL REPORT shows that this group of almost 
half a million people now owns $1,903,876,072 in life and 
retirement protection, Nearly 30%, of this total amount is 
now in force in the United States on policyholders from 
Connecticut to California. 


MANUFACTURERS LIFE in 1954 paid out $31,672,765 to 
living policyholders and the families of those who died. 
Total new business during the year reached a record high 
of $250,889,621. 


THE 


MANUFACTURERS 
INSURANCE LIFE COMPANY 


HEAD OFFICE (Established 1887) TORONTO, CANADA 








Edward D. Brown, Jr. Jean Conrad 
CHICAGO 


BROWN and RICHARDSON 
BROWN, CONRAD and RICHARDSON 


Consulting Actuaries 


Robert A. Richardson 
CLEVELAND 











HUGGINS & COMPANY 
Consulting Actuaries & Insurance Accountants 


Architects Building, 117 S. 17th Street. Philadelphia 3, Pa. 


TELEPHONE LOCUST 4-1122 








Farm Bureaus TV 


Continued from page 85 


Iowa, Missouri, Massachusetts, and 
California. 

Farm Bureau has come a long 
way from a humble $10,000 start 
in 1925 to a $200 million growing 
concern. This is not the only boast 
that can be made by the companies 
either. They are noted for, among 
other things, their use of a Policy- 
holders Advisory Committee. The 
Committee is democratically elected 
and meets at company expense in 
Columbus to discuss what it likes 
or does not like about company 
policy. Out of one such meeting 
came the decision to purchase a 
mutual investment fund. 

Another noteworthy undertaking 
is the Peoples Development Com- 
pany, founded in 1947 to help solve 
the problem of rising costs in the 
building industry. An entire city, 
not merely a housing project, is 
being built on the outskirts of 
Columbus. This is Lincoln Village 
where small homes, apartments, 
schools, churches and other build- 
ings are being erected on 1170 
acres. Included are a shopping 
center, playgrounds and a road sys- 
tem designed to insure maximum 
safety. When it is completed, 10,- 
000 people will make their homes 
in Lincoln Village. 

This development seems to re- 
flect Farm Bureau’s—Nationwide’s 

guiding philosophy that “people 
believe that through the American 
way of life they can work together 
to encourage wider ownership of 
economic activities in order to de- 
velop an economy of abundance 
which will provide a maximum of 
security and freedom.” 
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Totals for 66 Life Companies and 
Associations Operated by Negroes 





Name of Company 





Old Line Legal Reserves 


Afro-American Life, FPlorida,. 
Atlanta Life, Georgia.......+-+- 

Centra] Life, FPlorida..... eoecee 
Chicago Metropolite: Mut. Assur,,11), 
The Domestic Life & Accident, Ky..... 
The Dunbar Life, Ohio.....s.esoes 
Excelsior Life,’ TexaS...-eeess 
Golden State Mutuai Life, Calif... 
Great Lakes Mutua], Michigan......... 
Guaranty Life, Georgif.ccccccoscecess 
Jackson Mutual] Life, I)linois........ 
Mammoth Life, Kentucky.....seeeeeeess 
Mutual Benefit Soc. of Baltimore, Md. 
North Caro] ina Mutual Life, No. Car.. 
The Pilgrim Health & Life, Georgia.. 
The Richmond Beneficial, Va......... 
Southern Aid Life, Virginia... 
Supreme Liberty Life, Illinois...... 
United Mutual Life, New York........ 
Universal Life, Tenmessee.......++++ 
Victory Mutual Life, Illinois....... 
Virginia Mutua] Benefit Life, Va.... 
Watchtower Life, Texas....escscseses 
Winston Mutual Life, No. Car.. 


Totals for 24 Old Line Legal Reserve 
Companies, .ccscccccccsssccccesesseses 


Industrial Legal Reserve 


American Protective Life, Pa........ 
Booker T. Washington, Alabama....... 
Bradford’s Ind., Alabam.......ese0. 
Douglass Life, te: EBs cccccccescooocs 
The Pedera] Life, D. C...ecccccccess 
Good Citizen Life, La....s.-+- 
Keystone Life, L@...sesseeees 
Lighthouse Life, La...esccececcccces 
Lincoln Industrial, La.... 
Louisiana Life, La... coccegpececs 
National Service Industrial,  La.. 
Peoples Life gt Louis 1@MA....eeeeees 
Monarch Life, | a 
Peoples, Inc., ‘* Ala..... 
Protective Ind. Life of Ala., 
Provident Home Ind. Mut. Life, 
Pyramid Life & Accigent, La.. 
The Security Life, * Miss. 
Southern Life, Md.. ee 
St. John Berchman’s Ind. Life, 
Standard Life of Louisiana... 
Supreme Industria] Life, Jnc., La... 
Union Mutual Life H&A, * Pa....... 
Union Protective Assurance, Tenn.... 
Unity Mutual Life, I1)... 

Victory Industria] Life, ° 

Wage Earners Life, * Florida... 


La... 


Totals for 27 Industrial Legal Re- 
Serve CompanseB...ccccccccccccceecee 


Assessment ami Mutual Aid Assoc. 


Benevolent Service, la... 
Diamond Mutual, Michigan........+++- 
Ethiopian Mutua] Life, Texas..... 
Friendship Mutua] Life, Mich.. 
Pireside Mutual, Ohio.........65. 
Gibraltar Mutua) Life, Texas........ 
Gibraltar Industrial Life, Indiana.. 
Keystone Aid Society, * Pa... 
Magnolia Mutual] Life, Miss.. 
National Health & Accident, y Sasan, 
Pilot Mutual, ~ Ol. cece eceeeeeees 
Safety Industria] Life, La... 
Superior Life, Pichigan..., 

Wright Mutual, ~ Michiga 
Twentieth Century Mutual, 


¢ 


* Mich. ... 


Totals for 15 Assesment and Mutnal 
Ald ABBOCIALIONS. 0.666 ccceeceeeeees 


Totals for 27 Industrial Legal 
Reserve Companies......sccccecseeces 


Totals for 24 Old Line Legal Reserve 


MICH ces ceeseererteeeeseeerenes 


Grand Totals for 66 Companies....... 





2, 686,723 
8, 737, 82 
1, 033, 252 
3,279, 200 
1,387,336 
491,414 
592,943 
4,699,926 
1,444,180 
469, 637 
531,542 

, 604,933 
664,117 
999, 818 
2,498,577 
767,840 
830,008 

, 857,000 
907 , 928 

, 028,362 
952,874 
821,556 
238,398 
707,097 


232,513 


28 ,546 
972,628 
126, 867 
126,612 
200, 937 
786,544 
410,555 
119,490 

99,646 
991,807 

62, 969 

, 007, 062 
147, 604 
217,194 
343,28 
691,438 

87, 660 
163 , 073 
119,312 

57,296 
617, 660 
170,025 

96, 685 
683,329 
710,821 
113,393 

31,090 


183, 526 


134,582 


198,139 
41,528 


1, 398, 966 


9, 183, 526 


55, 232,513 


65, 815, 005 





* 1953 Report. ** 1951 Report. 
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+ 1952 Report. 
Compiled by the Research Departeent, N. C. Mutual Life Insurance Company 


Insurance In 
Force 


ee 


2,582,095 
156, 940,522 
16, 866, 689 
73,423, 070 
25, 946, 768 
9,454,167 
10, 070, 861 
80,218,545 
47,169,339 
8,027,059 
11,893,288 
37,123, 867 
11,549,530 
194,131,884 
51,915, 716 
11, 808,221 
11,612,677 
121, 869, 007 
26,274,957 
85,596,107 
27,562,021 
11,514, 803 
4,561,501 
11,261,354 


1, O89, 374, 048 


442, 283 
29,193,536 
2,827,436 
1,650, 983 
3,942,053 
9,295,188 
5,329,170 
2,536,698 
1,725,928 
16,238, 108 
1,035, 803 
14, 803 , 668 
2,172,123 
2,091, 682 
3,316, 654 
9,493,438 
1,034,939 
2,048, 865 
2,578,111 
994,379 
12,450, 966 
3, 059, 904 
1,184,198 
11, 833, 294 
19,272,027 
1, 632,001 
710, 836 


162, 894, 371 


3,727,710 
717,090 
463,725 
289,291 
709, #00 
807,555 

2,111,878 


1,957, 672 
1,935,997 
7,240,499 
5,189,245 

946,588 


27, 074, 863 


162, 894, 371 


1, 089, 374, 048 








Le 5, S08, 08 | 


Real Estate 


- $— — 


250, 697 
117, #7 
73, 620 
382, 467 
25,399 
43,105 
161, 784 
, 050, 969 
69,193 


34,635 


615, 821 


323, 002 


102, 653 


140,366 


70,691 
67,728 


27,496 


173,529 


59, 742 


1, 208, 461 


8, 000 
9,210 


11,036 
20,000 


48,000 
1, 200, 461 


5,615, #21 


__ 6, 873, 282 


Savings & Loan 





Mortgage 
Investments 


Total 
Admitted Assets 





Shares 


130,403 


40, 000 
45, 000 
1, 620, 000 
13, 830 
135, 000 
50, 000 
20, 000 
27,500 
450,406 
90, 000 
50,000 
156, 000 
18, 155 
2,500 
452,500 
30, 000 
10,000 
40,000 


(B & S) 65,534 
31,750 


3, 478,578 


10, 000 
14,000 
35,815 
92,701 
97, 000 


618, 034 
10,500 
3,459 
5,000 


"10, 000 


30, 000 


30, 000 
896,309 


3,478,578 





4,405, 087 





1,498, 989 
2,338, 551 
577, 951 
3,501,427 
450, 231 


409,117 
204,948 
2,021,616 


45, 259,537 


516,241 
17,125 
190, 922 
282,115 
78, 670 
41,279 
4, 942 
644,720 


321, 679 


57, 831 
147,535 


290,911 


33,516 


516,67 


3, 204, 183 


117,00 
3, 204, 183 


45,259,537 





S,58, ws 


7,119,134 
32,628,116 
2,103,131 
7,372, 707 
4,416,415 
216,147 
948,591 
8,496,504 
3,715,.743 
1,248, 157 
1,321,279 
4,813,487 
2,551,141 
41,671,281 
7,207, 900 
2,175,117 
3,158,734 
14, 601, 106 
3,192,4% 
11,417,176 
4,577,960 
1,564,998 
523,496 
2,786,715 


1, 
1, 


171,927, 436 


27,220 
1,649,595 
219, 004 
170, 050 
617, 820 
615,848 
375,492 
109, 997 
113,384 
2,278,727 
25, 671 
1,542,566 
36,814 
205 , 995 
253, 100 


123,810 
13,533, 527 
4,499 
62,887 
5,054 

55, 089 

85, 607 


39,880 
29,178 


317, 735 
30,407 


1, 796, 749 


13, 533, 527 


171, 927,434 


257, 287, 712 





Homicide Mortality Tables 


By T. J. V. CULLEN, EDITOR 


fTVHE high mortality by murder 

. in this country is a social dis- 
grace, The lack of notable improve- 
ment effected over a half century 
must evoke the active attention of 
educators, clergy and Government. 
Dr. Hoffman, who first authored 
these records, THE SPECTATOR 
which has published them for a 
half century, and I, who have writ- 
ten on them for almost two decades, 
have never stressed the judicial as- 
pect of the homicide problem, be- 
cause of the absence originally of 
trustworthy Federal] judicial statis- 
tics for the country as a whole. 

In more Federal) 
judicial statistics are giving data 
on crime occurrence, indictments, 
trials, convictions and penalties on 


recent years 


the same basis that such statistics 
have been available for most of the 
other great civilized countries of 
the world. In this wise work the 
United Kingdom and Canada have 
been intelligent leaders. Our Spec- 
TATOR statistics, however, are taken 
from the records of the medical 
directors of the cities, and _ not 
from police or judicial records. 


Gun-carrying Habit 


In the tables presented in this 
issue, most of the cities which had 
a high death rate from homicide 
are from the South or Southwest. 
The cities with high death rates 
are all located in States in which 
the death penalty is enforced with 
a fair degree of rigorous imparti- 
ality, but they are likewise located 
in States where the gun-carrying 
habit is common and the sale of 
firearms and ammunition is prac- 
tically unrestricted 

These tables emphasize the con- 
clusion that the homicide problem 
is relatively of less serious im- 
portance to the very large cities 
than to the relatively smaller 
cities of the Southern states. 

From time to time the question 
is actively agitated in different 
parts of the country as to whether 
the death penalty should 
done away with on the ground that 
it serves no sufficiently deterrent 
purpose to restrain the tendency 


not be 


88 


to murder. The facts of the situa- 
tion have never been clearly pre- 
sented and cannot be now. 


POPULATION ‘ 
‘ oentn 


v ane 


Akson, Ohio 978,000 2.899 | 
Albany, New York 138,057 1,896 
Allentown, Pa 106,500 i611 
Atlanta, Ga 450,100 44% 
Austin, Texas 132,459 RY 


Baltinore, Md 949,708 | 10,785 
Baton Rouge, La 143,655 5 
Berkeley, Cal 121,306 982 
Birnungham, Ala 337,000 3,746 
Boston, Mass 810,633 9,262 


Buffalo, N.Y 598,350 6,783 
Canden, NJ 124,555 1 BA 
Canton, Oluo 116,912} 1,448 
Carson City, Nev. 184,000 2,085 
Charlotte, N.C 144,042 1,466 


Chattanooga, Tenn 131,041 1,415 
Chicago, iinois 3,710,000 | 38,459 
Cincinnati, Oto 503,998 6,014 
Cleveland, Otuo 925,000 | 10,691 
Columbus, Oto 408,655 3,4) 


Corpus Clists, Tex 187,314 1,014 
Dallas, Texas 509,276 4,05 
Dayton, Olno 260,000 2,501 
Denver, Colorado 475,000 4,060 
Des Moines, lowa 187,243 1,831 


Detroit, Mich 1,996,000 16,652 
Duluth, Minn 104,511 1,3% 
Elizabeth, NJ 112,817 154 
El Paso, Texas 130,485 BAG 
Evansville, ind 172,000 1,%1 


Fall River, Mass 109,397 1,469 
Fist, Mich 173,230 1,877 
Fort Wayne, ind 132,831 1,593 
Fort Worth, Texas 358, 763 2,354 
Gary, Indiana 133,911 1,385 


Grand Rapids, Mich 176,515 1,969 
Harrisburg, Pa 91,380 11% 
Hartford, Conn 181,014 1,800 
Houston, Texas 659,700 6,348 
indianapolis, Ind 50,000 


Jacksonville, Fla 215,888 
Jersey City, NJ 309,491 
Kansas City, Kansas 174,913 
Kansas City, Mo . 73,000 
Knoxville, Tenn, .. 129,066 


Lansing, Mich 92,129 
Lincoln, Neb 126,000 
Long Beach, Cai 260,000 
7,095,000 
Louisville, Ky 401,280 


Los Angeies, Cai 


Madison, Wis. . 104,360 
Memphis, Tenn 522,739 
Miami, Fla 617,616 
Miwaukee, Wis. .... 650,000 
Minneapolis, Minn. .. 530,522 


Mobile, Ala........ 125,009 
Montgomery, Ala. ... 106,525 
Nashville, Tenn, .. 176,551 
Newark, NJ , 440,000 
New Bedford, Mass. 106,167 


For the country as a whole, it is 
doubtful if the total number of 
executions of all kinds reaches 200 
against a total estimated murder 
death roll of possibly 11,000. This 
would seem to indicate that we are 
not willing to enforce the death 
penalty. If this observation is a 


278,000 | 2,856] 1,027.3 
136,530 1,277.4 
106,000 1494.3 
442,000 988. 
132,459 11.2 


949,708 1,183.1 
137,764 680.1 
118,998 850.5 
334,000 1,095.8 
807,570 1,157.0 


589, 90 1,116.9 
124,555 1,490.9 
116,912 1,243.7 
184,000 1,022.3 
134,042 1,094.0 


131,041 1,106.1 
3,680,000 1,018.3 
503,998 1,176.2 
914,808 1,171.2 
398,452 938.4 


180,033 584.4 
462,408 995.4 
55,000 2, 91.4 
58,000 B6A.2 
184,970 1,019.0 


1,926.000 829.9 
104,511 1,265.4 
112,817 919.2 
130,485 { 597.8 
165,000 1,200.0 


110,719 250.0 
163,143 1,088.6 
132,831 1,176.7 
311,212 120.4 
133,911 1,344.2 


176,515 1,086.0 
90,815 1,303.9 
179,901 1,016.7 
638,484 54.5 
443,000 1,166.8 


212,200 1,109.0 
306,653 24.2 
172,762 ) 547.0 
469,000 1,058.4 
127,537 863.8 


92,129 950.1 

118,000 1,083.0 ; 

253,800 1,077.6 12 
2,052,000 4 1,059.8 5.6 

386,120 1,170.7 12.4 


102,500 637.1 os ° 
510,325 i 493.6 11.5 
576,772 872.8 140 
646,000 1,029.8 3.9 
527,588 9%.) 3.6 


129,009 1,275.9 17.8 
106,525 16 859.9 31.0 
175,861 2 1,190.0 21.2 
440,000 , 1,026.1 7 
107,809 1] 1,099.2 28 
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correct one, it would certainly be electric chair, the hangman's rope, alty is enforced show a higher mur 
much better to do away with it the gas chamber or the firing squad der death rate than the states in 
nationwide. That we are not will- A dispassionate study of the which it is not enforced. A good 
ing to enforce it is made clear in death penalty problem leaves no illustration is the State of Rhode 
nearly every trial for murder of other conclusion than that it is a Island, where the death penalty 
the first degree, in which the re- relic of barbarism unsuitable for has not been enforced since 1852 
sources of the law are exhausted to most civilized countries. Certainly The cities of Rhode Island com 
save a convicted person from the the states in which the death pen- pared with those in Virginia for 
instance, where there is capital 
punishment, support this observa- 
New Haven, Conn. ..| 164,443 | 1,867! 1,138.9 | 4 1772) his argument could be extended 
New Orleans, La 5%, 116 6,663 | 1,11 50 l é ’ 
New York, N.Y 8,115,000 | 82,140! 1,012.2 3 
Norfolk, Va 217428 | 167 ; > 4? , 1643 15) country, and no evidence can be 
Oakiand, Cal. ... 384,575 4,214) 1 22 5 181 | 1,088 produced to show that capital 


to practically every section of the 


l . acts as ¢£ sferre * 
Oklahoma City, Okla. | 256,205 | 2,323 punishment acts as a deterrent o1 


Omaha, Neb. ..... 266,104 | 1,659 ! 2 262.1 1,2 B6S hindrance to even the worst of 
Pasadena, Cal 110,079 | 1,462 ! ‘ 1,425 | 1,295.9 murder records conceivable. The 
Paterson, N.J..... 139,336 2,001 
Peasia, iiliecis .... 111.856 1 150 death penalty, rather to the con- 
trary, acts as a deterrent to swift 
Philadelphia, Pa 131,746 | 25,429 
Phoenix, Arizona. ... 130,000 1,332 23 8 

Pittsburgh, Pa. .... 676,806 | 6.484 7 107 heavy burdens upon the taxpayers 
Portland, Oregon . . 392,800 | 4,422 2 87 27) 1) as a result of long trials, fosters 
Providence, R.! 251,500 3,162 ; 3,3f ] 


and adequate justice, imposes 


sensationalism of the worst pos 


Richmond,Va. ... 237,826 | 3,334) 1,401 j ! 235,257 3,462! 1A47L¢ , sible type, and stains the civiliza 
Rochester, N.Y..... 332,488 | 4,426 | 1,331.5 ! 432,488 3] 9) tion of those who enforce it 

Rockford, Ill... 106,438 1,198 l 2 ] } ‘ 
Sacramento, Cal. . 137,572 1,661 ] y 1,577 | 
St. Louis, Mo. ... 868,001 | 9,889| 1 101 i 863,927 155.3 to understand in view of the gen 


The increase in rate is difficult 


St. Paul, Minn 324, 000 erally favorable industrial and 
. Paul, Minn. ; 324, 00 


Salt Lake City, Utah. 182,000 » 183 , 18 } business conditions of the present 
San Antonio, Texas 430,000 3 10 ‘ f era It is, however, easy to draw 
Ae oa ne false conclusions from the prevail 
ing prosperity which, after all, may 


Scranton, Pa. .. 125,536 125,53 1,279.4 be much more apparent than real 
Seattle, Washington. . 504,100 2 5 5,8 | ei 
Sinan Us 133.463 ' 1015 | J in countless individual cases in 
South Bend, ind..... | 120,000 1,013.3 ! : 120,0 1 2i¢ which the struggle for existence 
Spokane, Washington. | 174,000 | 2, I, , a falls with crushing weight upon 
Springfield, Mass. .. 169,703 | 2 1,205.0 ; 1.9% 1 168.9 persons unable to cope with cir 
Syracuse, N.Y 228,963 | 7 | 2 225,1 2,6 1,179 cumstances beyond their control 

Tacoma, Washington 146,000 ] 19 
Tampa, Florida ..... 269,136 


~ There are reasons for believing 
Toledo, Ohio....... | 319,872 | 3,450) 1,078.5 4,375 1,069 that in many respects present day 


life is thoroughly unwholesome in 
Trenton, N.J 131,400 1,062 
Tulsa, Oklahoma . 182,740 | 1,401 14.8 1 
Utica, N.Y ; 100,115 | 1,157} 1,155.7 MW 1132, 1,13 who find it difficult to maintain a 
Washington, D.C. . 853,000 | 9,270) 1 6: 10. 9,208 ' tandard of life without incessant 
Wichita, Kansas.... 168,279 2,052 ‘ A 


large sections of the population 


anxiety and toil Where there is 


Wilmington, Delaware 115,000 | 1,717; 1,493.0 I I ] want, there is crime. Where crime 
Worcester, Mass.... 208 000 2,758 
Yonkers, N.Y 158,068 1,372 5 
Youngstown, Ohio 168,330 1,786) 1,061.¢ 1 11.3 68,33 4 Definite conclusions, however 


is rampant, homicides increase. 


Totals 635,314 cannot be drawn from data avail 





able as regards possible local causa 
ELEVEN CANADIAN CITIES tive factors. The adverse record 

of homicide over a long period of 

Calgary, Alberta 129,060 1,531 1,186.3 
Edmonton, Alberta 2 ] ] 
Greater Victoria, B.C | 1,260.5 | 116,08 303 24 the underlying cause of homicide 


years seems to suggest that there 


Halifax, Nova Scotia l 1,240.8 0 103, 962 } or conditioning circumstances is 
Hamilton, Ontario ] ‘ ( : 
definitely related to a sub-standard 
Montreal, Quebec 1,035 %2 2 2 604 ap A way of life Of course, crimes of 
Ottawa, Ontario ? 68 19) 
Quebec, Quebec 172,006 
Vancouver, B.C 344 833 5 
Windsor, Ontario 137,956 1,11 808.( Q 8 L'nited States, homicide, with many 
Winnipeg, Manitoba 243,287 288 


passion and greed swell the total, 


but were there no poverty in the 





other crimes, would be practically 


Totals 2,892,063 | 28,567 eliminated. 
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SPECTATOR'S DECADE TABLES: 


Ten-Year Study Shows Rise in 


Fire Ratios, 


Et year THE SPECTATOR pre 
4 sents a decade study of under- 
writing and investments of 200 
leading fire and casualty companies 
These tables, because they give a 
ten-year total, present a truer per 
spective of the companies’ average 
profits and losses. 
earned for the 100 
stock fire insurance companies for 
1944-1953 
$15.4 billion. 
Losses incurred, including adjust- 
ment aggregated 
$8.1 billion for a loss ratio on an 
earned basis of 52.72 per cent. 
Underwriting expenses incurred 


Premiums 
the decade period 
amounted to over 


expenses, over 


for the decade amount to over $6.8 
billion. This resulted in an expense 












The public welcomes National Casualty's 
sound protection — the finest in Disabil- 
ity Income, Hospitalization and Surgical 
coverages for the Individual, Family, 
Franchise or True Group case. 


90 


Something 
NATIONA 


ratio of 44.44, reflecting the fact 


that despite inflation and high 
costs, these insurance companies 
have managed through excellent 


management to keep operating ex- 
penses down to the minimum, 


Profit: 2.84% 


The 100 fire insurance companies 
had an underwriting profit during 
the decade of $437.7 million. This 
resulted in an underwriting profit 
ratio of 2.84 per cent. 

If we look back on the past ten 
decade period, we can see how the 
profit or loss ratio varies. In the 
decade period 1935-1944, an under- 
writing profit ratio of 2.88 per cent 


eo 


bas 


L CASUALTY COMPANY 
pene 


ee , ae 


Drop in Casualty Ratios 


was recorded for these 100 fire com- 
panies. The ratio dropped steadily 
until the 1938-1947 decade where it 
amounted to an underwriting loss 
of —.93 per cent. 

The decade 1939-1948 registered 
The fol- 
1940-1949 
improvement 


a loss of —.42 per cent. 
lowing 
showed 


decade period 
considerable 
and amounted to an underwriting 
profit ratio of 1.46 per cent. Since 
then the 
continued to improve. 


underwriting ratio has 

The 100 stock fire insurance com- 
panies had investment income earn- 
ings and other income amounting 
to over $1.4 billion and register a 
total gain from underwriting and 


Continued on page 95 
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Decade Tables 


Continued from page 90 


investments, before federal taxes, 
of over $1.9 billion. 

Federal taxes incurred for these 
100 stock fire bees ng amounted 
to over $411.5 million. Dividends 
to seslinatdats for this decade 
amounted to over $700.9 million 
Increase in surplus to policyholders 
for these 100 fire companies 
amounted to $1.3 billion. 

The 100 casualty companies for 
the decade period 1944-1953 had 
premiums earned of over $18.5 bil- 
lion. Losses incurred including ad- 
justment expenses totaled over 11 
billion resulting in a loss ratio of 
59.38 per cent. Underwriting ex- 
penses for these casualty companies 
amounted to $6.9 billion. The un- 
derwriting expense ratio to pre 
miums earned came to 37.57 per 
cent. This small expense ratio as 
in the case of the fire companies 
reflected the capable management 
of these casualty firms. 


Drop to 2.6% 


During the 1944-1953 decade 
these 100 casualty companies had 
an underwriting profit of $482 mil- 
lion and resulted in a profit ratio 
of 2.6 per cent. 

In studying the underwriting 
profit decade by decade, we find 
that the profit ratio is dropping 
In the decade period 1938-1947 
these 100 casualty companies had a 
profit ratio of 5.0 per cent. The 
following two decades the ratio 
stayed at 4.6 per cent. In the 1941- 
1950 decade the ratio dropped to 
4.2 per cent and to 3.3 per cent in 
decade 1942-1951 and to 2.6 per 
cent in decade 1943-1952 

Earnings from investments and 
other income for these 100 stock 
casualty companies amounted to 
$912 million, thus making a total 
gain from underwriting and in 
vestment before federal taxes of 
$1.3 billion. Federal taxes incurred 
amounted to $354 million and div 
dends to stockholders amounted to 
$566 million. The 100 casualty com 
panies had an increase in surplus 


to policyholders of $824 million 


March 1955 
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Of Life, Health and 


Accident Insurance 





Service for Clergymen 


i ; Casualty Uni 
inisters obi band asua ly nion 


Minn eapolis, Winn. oo lo, O,, lario 











PROVIDENT PROGRESS 
During 1954 


\ccident and Health Premium 
Income Increased $ 4,093,725.63 






Life Insurance in bkorce gained $323,391,085.00 


ACCIDENT AND HEALTH PREMIUMS 


1934 MMB $3,700,782.68 
(944 GUMS $05) 448 64 


1954 


$44 801,094.16 


LIFE INSURANCE IN FORCE 
1934 MBB $71,043,541.00 


| (944 GHE«$.225.251 704.00 





$|,485,107,187.00 





1954 
J 
Another year of outstanding produc tion gains thanks to an outstand 
ing group ot Provide nt producer and | roke rs in 4/ states and ( anada 


Chatlanoaga - Since 1887 








LIFE ACCIDENT SICKNESS HOSPITAL SURCICAL MEDICAL 


























FRIENDSHIP ENDS 
AT THE SOUND OF 
THE “‘CASH”’ BELL! 


New business is the life-blood of every 
agency, and one key to producing it is 
Effective Advertising. Modern times call 
for modern advertising, geared to produce 
the new-business “vitamins” so necessary 
to healthy, vigorous agency production 
and growth. 











Every local agent today is in competi- 
tion not only with every other agent in 
town, but also with all local merchants 
and dealers, all of whom are doing every- 
thing they can to get their share—and 
more——of Mr. Consumer’s ultimate dol- 
lar. Yet there are only so many cents in 
the dollar, and friendship ends at the 
sound of the “cash” bell. 


You will find our Advertising Depart- 
ment eager to assist you with your adver- 
tising plans. Always you are assured of 
friendly, helpful advice plus wholehearted 
cooperation, Personalized service and 
counsel await you, with the goal—Effee- 
tive Advertising. 


To acquaint yourself quickly with the 
specialized advertising services available 
to our agents, write for the descriptive 
booklet “Key to Agency Development.” 


NORTH BRITISH AND MERCANTILE INSURANCE 
COMPANY LIMITED 


THE PENNSYLVANIA FIRE INSURANCE COMPANY 


THE COMMONWEALTH INSURANCE COMPANY 
OF NEW YORK 


THE MERCANTILE INSURANCE COMPANY 
OF AMERICA 


THE HOMELAND INSURANCE COMPANY 
OF AMERICA 


150 WILLIAM STREET, NEW YORK 38, N. Y. 


Atlanta 
Detroit 


Philadelphia 
Chicago 


Boston 


San Francisco 
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“Unforeseen events... need not change and shape the course of man’s affairs’’ 





He was born to be... fleeced 





You weren’t. But you can be fleeced ... if an employee turns out to be a black sheep. 
An embezzlement can clip you for plenty. It can wreck your business 
But, fortunately, you need not take this risk. For a surprisingly low annual premium, 
you can cover every person on your payroll with a blanket Fidelity Bond, 


which fully protects you against loss from employee dishonesty 


Why not inquire about it today? Call your Maryland agent or broker. 


MARYLAND CASUALTY COMPANY 


Baltimore 3, Maryland 


There are many forms of Maryland protection for busine industry, and the home. Casualty Insurance, Videlity and 


Surety Bonds, and Fire and Marine Insurance are available through 10,000 agents and broke 
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RREINSURANCE, TOO, 


is a necessity, contributing to 
the strength and essential service 


of the insurance industry. 


Largest American multiple line market dealing exclusively in Reinsurance 


GENERAL REINSURANCE NORTH STAR REINSURANCE 


CORPORATION CORPORATION 
Casualty, Fidelity Surety Fire Inland Marine 
Accident & Health Ocean Marine 


Dept.: 1012 BALTIMORE BLDG ANSAS CITY MO. 


Home Office: 90 JOHN ST., NEW YORK 38,N. Y. | Midwester 





